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WORK AIR a. Humble’s new de luxe postwar service station 
BENCH comP 


First of its new de luxe postwar stations has been 
completed by Humble Oil & Refining Co. and some 
new ideas in design are noted. The angular develop- 
ment of the front office permits a fuller view of any 
side island operction as well as providing a more pro- 
nounced display area. A small cantilever extension 
over the restroom entrance gives protection for custom- 
ers during inclement weather. Among other features 
are the more commodious restrooms, blue porcelain 
enamel topped with corrugated glass that surrounds 

\ the restroom area and the formed aluminum base of 
oA ona a ) the office. Lighting consists of floodlights, lights inset 
' ; into the canopy around the edges and the corrugated 

General layout of Humble Oil af . glass in the restroom area which allows light to come 
postwar de luxe station. When through and illuminate the walk. The Humble sign in 
comparing with photograph front of the station is completely illuminated with neon 
above please note that the tubing. The canopy is large and is supported with 
drawing is the exact reverse of steel tapered column supports formed by ‘4” plates 

the station shown welded at right angles. 
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Preventive Maintenance Fuel Oil—An idea for es- LP-Gas —How one distrib- 

—Reducing truck accidents timating demand that utor manages his deliv- 
with proper care and in- might work in your lo- ery trucks for greater 
spection. P. 26. cality. P. 54. profits. P. 37. 
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— equipped with BRODIE METERS ... 
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Over the past decade Hoosier Coal & Oil Co. of Indian- 
apolis has doubled their fleet of tank trucks to keep 





abreast of customers’ heating oil needs. Throughout these expand- 
ing years Brodie Meters, equipped with Brodimatic Printers, have 
been of invaluable assistance in speeding up deliveries and cutting 
down errors, losses and delays. Ever since their first tank trucks went 
into service, Hoosier Coal & Oil Co. has relied on the dependability 
of Brodie Meters. Why not investigate Brodie Meters for your needs, 
today. Write for full details. 


Bropie METERS 





GlsT &« LOWELL, ese 8, CALIFORNIA ¢« Division aod s; CHRYSLER a . —— Ba 
City « 59 E. VAN BUREN, CHICAGO 5 + 302 SOUTH PEARL Sr., DALLAS 1, TEXAS « 221—9TH 
AVE., NORTH SEATTLE 9, WASHINGTON « 2101 S. SAN PEDRO, LOS ANGELES 11, CALIFORNIA 


REPRESENTATIVES AND STOCKS IN ALL PRINCIPAL CITIES 
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The more gasoline-testing experience 
the better the antiknock service 
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\ HAROLD RITCHIE, knock-testing 
> technician at Ethyl’s Yonkers 
} Laboratory, has 19 years’ gaso- 

line-testing experience 


FERD SESSIONS, with 12 years 


of experience at the Baton ». NATHAN FAY, North Kansas JIM TERRELL, gasoiine -testing 
Rouge Laboratory. is Ethyi » City Laboratory knock - test technicizn ct ta Scn Cernar 
knock-testing technician. & ing technician with 16 years dino Lzbcrater’, has 19 years’ 





of Ethyl experience. 





Ethyl experience 
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MAC MacCAULEY, Tulsa Labor 
atory knoc\-tosting tochnician 
with 19 years of Ethyl experience. 


eee 


TUCKER DAWSON, manager of CHARLIE RANKIN, with more 
Ethyl’s Baton Rouge Laboratory, than 16 years of gasoline-test- 
has more than 19 years of gaso ing experience, is manager of 
line-testing experience. Ethyl’s Tulsa Laboratory 


@ A company’s experience is the total of the individual ex- 
perience of its people. The experience of these men, and 
their associates, enables the Ethyl Corporation to furnish gas- 
oline refiners with the lead response, octane number, and 
other analyses of products—to serve the petroleum industry 


with prompt and accurate surveys of gasoline quality trends. 


The structural formula for iso-octane 
—a primary reference fuel used in 
testing gasoline for antiknock value. 


ETHYL CORPORATION, 405 Lexington Avenue, New York 17, N. Y. 


Products sold under the ‘ETHYL’ trade-mark — Antiknock Compound . . . Salt Cake . Ethylene Dichioride Sodium Metallic . . . Chiorine (liquid) . Oil Soluble Dye 


October 6, 1948 











READING TIME: ONE MINUTE, 15 SECONDS 
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quer GASONE .... nz PROVEN WINTER MONEY MAKER 


When gasoline sales take their winter nose dive and NO CHANGE IN PRICE OR SIZE 


your profits fall far below the low, let Gasone . . . And here’s news! While others have either increased their price 
or decreased the size of their package to a scant 12 oz. package 
the manufacturers of Gasone still maintain the original retail price 
. : : of 65c¢ for a full 16 oz. pint! Gasone is packaged in attractive, 
lend a big hand to bring profits back to summer level. easy-pour lithographed cans. Especially designed island display 
stands and helpful station merchandising material are furnished 

Last winter leading oil distributors discovered the re- for your use. 


markable and easy profits provided by Gasone and BIG JOBBER AND DEALER DISCOUNTS 


their orders are coming in at a rate double and treble 


America’s fastest growing fuel system anti-freeze . . 


The unusually attractive jobber and dealer discounts still prevail 
their last year’s sales. There’s a real reason for this. Here’s proof that Gasone is a real money maker. Typical plus 
profits of a few Gasone jobbers and dealers last winter are listed 
below. We'll furnish names on request. On the basis of orders 
now being received these profits will be proportionately higher 


Those who have used it swear by and demand Gasonel 


Jobber “A” — $6,480.00 Dealer “A” — $970.20 
Jobber “B’ — 4,860.00 Dealer “B’’ — 740.40 
WHY MOTORISTS COME BACK FOR GASONE Jobber “C’”’ 3,446.20 Dealer “C’ — 646.60 


1. Assures a summer start all winter. 

2 Absorbs gas tank condensation. 

3 Converts trouble-making moisture to fuel. 
4 


Prevents freezing of condensation at temperatures as low as 30 
degrees below zero. 












LINE UP YOUR PROFITS NOW! 


We invite you to test Gasone competitively against any other product in its 
field. Just write us and we will supply the test material. 


Any product falling short of Gasone performance cannot prevent these win- 
ter annoyances, lost time and expense . . . frozen gas lines and carburetor, hard 
starts, complete battery exhaustion, excessive choking, crank-case dilution, 
sputtering, balky acceleration and expensive service calls. These winter 
annoyances just can’t and wont happen with Gasone in the gas tank! 








If you want to retain summer profits all winter, line up now with Gasone. The 
buying season is here. Write today for details of America’s hottest winter 
money maker. 


GASONE 


FUEL SYSTEM ANTI-FREEZE 
LION CHEMICAL COMPANY e 3900 North Pulaski Road 
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COMING MEETINGS 


OCTOBER 


Kentucky LP-Gas Assn., convention and trade 
show, Brown Hotel, Louisville, Ky., Oct 
11-12. 


2 ae Eee NEWS SECTION... . .- - 


Houston, Tex., 
Oct. 11-13. 


National Lubricating Grease Institute, annual 
meeting, Edgewater Beach Hotel, Chicago, 
Oct. 11-13, FEATURE INDEX 

Michigan Petroleum Assn., Board of Directors 
and Upper Peninsula jobbers meeting, Hotel 
Ludington, Escanaba, Mich., Oct. 13. 


TRUCK PREVENTIVE MAINTENANCE—Analysis o! truck acc 
South Dakota Independent Oil Mens Assn., 


jents s 7s mc c sp yn programs can reduce 
meeting, Marvin Hughitt Hotel, Huron ients shows maintenance and inspection pr« 

8. D., Oct. 13-14. the number of mechanical failures 26 
Maine Independent Oil Marketers Assn., an- 

nual meeting, Penobscot Hotel, Bangor, Me., LP-GAS—Marain of profit or loss can depend on efficient leliv 

Oct. 14. : : ee venieiiin 

— - - . " ’ C , per nay cost as ] S 

Virginia Petroleum Jobbers Assn., meeting ery truck routing since improper operation may high a 

Hotel Chamberlain, Ft. Monroe, Va., Oct. 14. $900 per year per truck 37 
Western Petroleum Refiners Assn., corrosion . 


forum, Stevens Hotel, Chicago, Ill., Oct. 14 


OADS—Switch from steam to Diesel engine: 
Texas Mid-Continent Oil & Gas Assn., 29th DIESEL FOR RAILR > 


annual meeting, Blackstone Hotel, Fort on railroads would save oil by getting rid of oil-operated steam 
Worth x., Oc -15 
wee, TEE., OU. 36-08. locomotives, GM says 49 
Missouri LP-Gas Assn., convention and trade 
show, Hotel Governor, Jefferson City, Mo., . P , . ohn 
Oct. 14-15. . FUEL OIL—Survey of local oil burner sales offer marketers basi: 


American Institute of Mining & Metallurgical upon which they can estimate fuel oil jemand for the ensuing 
Engineers, Petroleum Division, fall meeting, nei nents 54 
Elk’s Club, Los Angeles, Calif., Oct. 14-15 heating season 

Penn. Grade Crude Oil Assn., annual Sec- 
ondary Recovery Conference, Penn State 
College, State College, Pa., Oct. 14-16. 

Natural Gasoline Assn. of America, southern DEPARTMENTS 
regional meeting, La. State Exhibits Bldg., 
and Washington-Youree Hotel, Shreveport, 
La., Oct. 15 








About Oil People 77 
Virginia Oil Men’s Assn., meeting, Hotel 
Chamberlain, Ft. Monroe, Va., Oct. 15. Advertisers’ Index 80 
South Carolina LP-Gas Assn., meeting, Colum- : 
bia, S. C., Oct. 16 Ahead of the News g 
National Safety Congress, Chicago, Ill., Oct 
18-33. Editorial 23 
Independent Oil Men's Assn. of New England, a . a 37 
meeting, Statler Hotel, Boston, Mass., Oct Liquefied Petroleum Ga: 
19. 
American Standards Assn., annual meeting, Fuel Oil 54 
Waldorf-Astoria Hotel, New York City, Oct a 
20-22. Markets 63 
West Virginia Petroleum Assn., annual con 1) 
vention, Daniel Boone Hotel, Charleston Midwest ( nen 
W. Va., Oct. 21. 
National Petroleum Council, meeting, Wash- il Prices 68 
ington, D. C., Oct. 21 
Eastern Petroleum Credit Mgrs. Assn., board Pacific Coast Comment 13 
of governors and advisory council meeting 
Hotel New Yorker, N. Y. C., Oct. 22. Statistics 73 
Tennessee Oil Men’s Assn., fall meeting, Pea- ~ 
body Hotel, Memphis, Tenn., Oct. 24-26. Washington Comment 1} 
Wisconsin Oil-Heat Assn., meeting, Wisconsin 
Hotel, Milwaukee, Wis., Oct. 28. 
Oil Trades Assn. of New York, annual ban- 
quet, Waldorf-Astoria Hotel, Oct. 28 PUBLICATION OFFICE: 1213 West 3rd Street, Cleveland 13, Ohio, CHerry 7672. 
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NOVEMBER less sufficient funds in United States money are advanced for cabled reply. 
pion t ei NEWS BUREAUS 
Society of Automotive Engineers, fuels and New York COlumbus 5-1695 Chicago HARrison 590) 
lubricants meeting, Hotel Mayo, Tulsa, 50 West 50th St., New York 20 59 East Van Buren St., Chicago 5 
Okla., Nov. 4-5 3477 Tul a 3-7132 
, } i , meeting, Washington National s 
: 3 <7 =e " 1046 National Press Bidg., Washington 4 901 World Bldg., Tulsa 3 
American Petroleum Institute, annual meeting, SS RE ee Atwood 8-0413 
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National Oil Jobbers Council, meeting, Shera- 
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THE LOW PUMP WITH 
A LOW PRICE...AND 
A HIGH SALES RECORD! 


FAS ffjasTeR 


At last, the kind of quality industrial pump the oil industry has 
waited for. Users everywhere are enthusiastic in praising it. 
The high percentage of repeat orders justifies our claim that 
it will outwear and outperform any pump ever designed for 
the purpose. 


Equipped with the time-tried Neptune meter, with 20-gallon 
dial and totalizer, explosion-proof motor, and a pumping 
unit used for years in the most expensive meter pumps, Gas 
Master is trouble-free under rough conditions and hard use. 


Ideal for FLEET OWNERS .. TAXIS. . BUSES 
FARMS .. SAWMILLS, INDUSTRIAL PLANTS 
BOATS . . PRIVATE AIRPORTS. . ESTATES. 


ee | w. 
‘ 
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MODEL G-21 


GAS MASTER IS ONLY 56 INCHES HIGH 

















The hose coupling that can 
be attached, detached and re- 
attached by anyone in a mat- 
ter of seconds! 


PWC 
PERM-A-TACHABLE | 
HOSE COUPLING 


Nothing like it ever before! Now you don't 
have to throw away that broken hose, just cut it off and re-attach it with 
the PERM-A-TACHABLE COUPLING. No gaskets . . . no shellac . . . no 
special tools or outside repairs are needed. 





With only one set of PERM-A-TACHABLE couplings for each pump you 
may buy hose in convenient, economical, 250 to 400 foot reels, 
uncoupled. The coupling is designed to last the life of the pump and 
the receptacle may remain permanently attached to the pump or 
nozzle. On-the-spot repairs or replacements may be made in a 
matter of minutes without disrupting pump service. Keeps pumps 
working FULL TIME... ALL THE TIME. 


SAVES HOSE 
STOPS EXPENSIVE REPAIR CALLS 


PREVENTS PUMPS BEING LAID UP 
WAITING FOR REPAIRS 


See Your Nearest Oil Equipment 
distributor or Communicate With 
Vs Direct. 


























TESTED METHODS 


to help Oil Companies make the most of 


OIL PROGRESS DAY, Oct. 14 


Oil Progress Day—October 14—is your opportunity 
to join thousands of oil firms all over the nation on an 
important occasion. Your chance as an individual or a 
company to let the people in your community know 
what you and your industry are doing to serve them, On 
this day the attention of the entire nation will be focused 
on every branch of the oil business. Take advantage of 
the occasion by using this tested 10 point plan to make 
friends for your business. 

It's easy when you use these tested methods. For 


1. HOLD EMPLOYEE MEETINGS before 
the oil industry’s “Big Day” That way, 
your employees can speak for your 
firm ...tell friends how you and the 
industry meet increased needs. Write 
your committee for material. 





2. SHOW MOTION PICTURES to clubs, 
civic leaders and business groups. 
They create good will for you... im- 
prove your firm’s standing in the com- 
munity. For information on obtaining 
films, write your district committee. 








3. ARRANGE SPEECHES from samples 
your committee will supply. They give 
you a chance to report the progress 
you and your industry have made. 
Address employees and local clubs. 
Write your committee for material. 





4. DISTRIBUTE BOOKLETS, folders and 
pamphlets by mail, or at meetings. 
They give vital, interesting facts about 
you and your industry to people you 
want to inform. For the latest mate- 
rial, write your committee. 








5. ADVERTISE in newspapers to build 
local interest in the industry’s report. 
Ads specially written for the occasion 
will help tell people what you do to 





iG 





they've proved effective... they really work! They'll 
help you explain the problems you face... help you show 
how competition in the oil business benefits your cus- 
tomers. Yes, the story you tell on Oil Progress Day can 
build plenty of good will for your business in your »wn 
community. 

Look over the material offered Now! Choose the 
methods that will be most effective for your particular 
firm —and write your district committee for detailed 
information and free material TODAY! 


6. USE RADIO SCRIPTS and recordings 
to tell the oil story to your local radio 
audience. For material you can use to 
build valuable good will in your own 
locality, see your committee now. 






[=1 


7. GET OUT PRESS RELEASES to build 
public interest in the oil industry’s 
big campaign. That way readers in 
your locality will learn what you do 
to serve them. For prepared releases 
or information see your committee. 





8. USE POSTERS on company bulletin 
boards to punch home the story of the 
oil progress report. Attractive posters 
featuring this up-to-the-minute theme 
are available through your committee. 


























































9. ARRANGE SPECIAL EVENTS —“open 
#,*s house” at your plant...tours for visi- 
tors...tie-in meetings with local clubs. 
You'll build good will for your firm in 
your own community. For informa- 
tion, write your district committee. 


10. COMPANIES WITH HOUSE MAGA- 
ZINES will find this a wonderful op- 
portunity to get out a special issue. 
Point out the progress you and your 
industry have made through the years. 
For help, see your committee. 











serve them. For suggestions and FREE 
mats of ads see your committee. 


e 
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These methods will make friends 
for Oil Companies all over the Country. 
NOW! 





Plan to put them to work for you 







For Detailed Information and Free Material 


ee 





write the office nearest you 


Oil Industry Information Committee 


District Offices: 
ATLANTA 


CINCINNATI KANSAS CITY NEW YORK 
BOSTON DALLAS LOS ANGELES PHILADELPHIA 
CHICAGO DENVER MINNEAPOLIS TULSA 
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B-H Hose 
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For Long Life, 
High Flexibility — 


You Can't Beat 


GREATEST NAME IN RUBBER 


| the load rack leader — tops on tanks 


— first choice everywhere. Goodyear’s 


Style B-H fuel and gas hose meets the 


toughest standards you could set up. 


Here’s why, reading from outside in. B-H 
hose is covered with abrasion-, sun-oil and 
weather-resisting compound — is longer- 
lived because it’s stronger built. For rein- 
forcement, B-H hose has three braids of 
strong cotton yarn, impregnated with a 
layer of high-adhesion oil-resisting rubber 
—and static bonded to eliminate explo- 
sion danger. Heart of the hose is its tube 
— American rubber that’s non-flaking, 


absolutely impervious to gasolines and oils. 


If you’re looking for longer hose life — 
greater flexibility —easier handling— 
greatest economy — then try Goodyear’s 
B-H Tank Truck Hose. Get all the facts 
from your hose supplier, or write: Good- 


year, Akron 16, Ohio. 





GOODYEAR INDUSTRIAL RUBBER PRODUCTS 
STYLE B-H TANK TRUCK HOSE 
for pressures up to 25 Ibs. P. S. 1. 


A Abrasion-proof cover 


resists wear 


Flexible 3-ply carcass with 
permanent static bond 


c Non-flaking tube 


Made in Standard sizes, in lengths up to 50 feet. 





App (éPayioan Buitn-up 
1 YOUR PRESENT TANK,’ 


BY Installing the 
RAZIER /7ANDEM UN/T 


Increase Your PROFITS-PAYLOAD-RESALE VALUE, and have these advantages 


Three Point Suspension Easier Pulling 


Less Maintenance Load Equalization 


‘ 
‘ 

No Greasing e Lower Center of Gravity 
. 


Timken Bearing Suspended Designed for Transports 


LOW COST TO CONVERT, QUICK DE- 
LIVERY, ON ANY TYPE TRANSPORT, 

AND ENGINEERED TO YOUR STATES 
MAXIMUM WEIGHT AND LENGTH i 
LIMITATIONS. ry 


Contact us about our 
FREE Engineering 

. a GREASE RETAINER 
Consulting Service— TAKE UP NUT 


FRAZIER TANDEM SYSTEM 
P. O. Box 431 Springfield 3, Missouri F R ya % Z 7 EF 24 
WE ARE INTERESTED IN CONVERTING TO TANDEM 
a ron TANDEM SYSTEMS 
FIRM NAME 


ADDRESS {7 8 fee 10) © Xe) eb 0 2 oe 
1 SPRINGFIELD 3 MISSOURI. 


NATIONAL PETROLEUM NEW 





























SECRET EVIDENCE—House Small Business (Ploeser) 
Committee is adopting new tactics to obtain evidence of 
antitrust violations from persons reluctant to testify 
openly for fear of reprisals from supplying companies. 
Committee will send a secret agent to take statements 
from these persons. The statements will be taken in ut- 
most confidence and then turned over to the committee 
as secret documents. Committee members claim they 
have had difficulty obtaining accurate picture of con- 
ditions because many prospective witnesses, particularly 
service station operators, are afraid to testify. 


NIGHT DELIVERIES—tTrend toward night deliveries of 
gasoline to service stations has taken hold with more 
and more major suppliers extending operations of this 
type. One operations man ventured opinion that by 1950 
most of his company’s deliveries will be made at night. 
Another operations man declared that extent of such 
deliveries is governed by the law of diminishing returns. 
In other quarters it is felt that most economical setup 
would be on a 50-50 basis for day and night deliveries. 


NO CURTAIN CALL FOR LUBES—tThe “Iron Curtain” 
is seen by some exporters as having shut off completely 
a good portion of the market for lubricating oil, exports 
of which from the U. S. have been the largest of any 
petroleum product. Traditionally approximately 30% of 
American lubricating oil production has been shipped to 
foreign countries, they point out, with the Russian sate- 


ellites accounting for a fairly substantial slice of the 
30%. 


SAFETY—PLUS EFFICIENCY—One of biggest prob- 
lems faced by oil company operations executives in 
planning efficient over-the-road transportation of pe- 
troleum products is variation in highway regulations be- 
tween states. Partial solution, of course, would be uni- 
form state and city regulations. Operations men point 
out, however, that uniform regulations alone won’t do 
the job. To do the best job, any standardization of reg- 
ulations would have to be set up on a basis which would 
permit safe operation at peak efficiency for over-all 
trucking industry. This might not provide best effici- 


ency for petroleum haulers but would represent sub- 
Stantial improvement above tank truck picture as it 
exists now. 
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NO TRADE—tThe Federal Trade Commission has re- 
ceived some isolated requests from Midwest service sta- 
tion men for establishment of fair trade practices codes 
governing station operations in their areas. However, 
FTC officials indicate they have no desire of setting up 
such codes at this time. 


PLANNING PROBLEM—Some members of congressional 
committees studying the oil supply-demand picture con- 
tend they are hampered because of a lack of definite 
information from the armed forces on future require- 
ments. These congressmen say that after the first of 
the year they intend to call on the military to furnish 
more detailed data on advance needs. 


SPEED-UP—Some major company operations men now 
look with confidence to the day when tank trucks and 
trailer tanks can be loaded at bulk plant or terminal 
loading racks at rates of from 300 to 500 gallons per 
minute. Thinking now is that such speeds will be at- 
tained by utilizing bottom fill in one form or another. 
One company now is experimenting with bottom fill 
through a single connection, using the same connection 
as is used in unloading. 


PART OF THE JOB—Major oil companies more and 
more are incorporating the public relations theme into 
their training courses. In orienting the new employe to 
his first job or an old employe to a new job, the worker's 
role in helping carry forward good company relations 
with the public is being stressed more than ever before 
and extends far beyond its former limitations of the 
sales force. One thing is emphasized in training and 
orienting an employe—he represents the company both 
on and off the job. 


JERSEY JOBBERS—A group of New Jersey jobbers 
have been keeping a watchful eye on the two-year-old 
New Jersey group already has sought the advice of sev- 
and fast-growing Pennsylvania Petroleum Assn. with a 
view to forming a jobber group in their own state. The 
eral Philadelphia jobbers on the subject. 





LONG SHOT OF 


This pipeline terminal is a sure thing when con- 
servation of petroleum vapors is considered. 
Manifold lines connect three Expansion Roof 
tanks to the twenty-two cone roof tanks to give 
this terminal extra capacity to take care of the 
expansion of vapors due to rises in temperature 
or the displacement of vapors due to pumping in 
operations. 

The manifold lines and tanks form a closed 
system, which holds the vapors under normal 
terminal operation .. . the daytime expansion of 
vapors being offset by pumping out and the night 
filling being offset by shrinking due to lower tem- 
peratures. Vapor pressures alone cause the Expan- 
sion Roofs to rise or descend. 

Venting to the atmosphere and the intake of 
moisture-laden air are prevented ... all standing 
losses and most filling losses are eliminated. 


A SURE THING 


leum storage facilities, write for the latest bulletin 
on the Expansion Roof. 
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For the details on a sure thing for your petro- 


FABRICATED PLATE DIVISION 


GRAVER TANK & MFG.(O. INC. 


East Chicago, Indiana 








Graver offers a complete service to the petroleum industry. 
including Expansion Roof Tanks, Floating Roof Tanks and 
pressure vessels. In addition, Graver is prepared to furnish . 
specialized steel plate work such as fractionating columns 
and class one vessels as well as stainless and dilloy fabri- 
cation; water conditioning equipment of all types; and 
through the Graver Construction Co., is prepared to handle 
all types of petroleum and chemical construction work. | 
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YORK . PHILADELPHIA « CHICAGO . CATASAUQUA, PA. . HOUSTON . SAND SPRINGS, OK‘A 
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There are two 
reactions to be 
had in Washing- 
ton to the recent 
35¢ crude price increase. 


Mr. Yocom 


One school sees it eas another 
danger sign on the economic horizon; 
as a new and probably pitchy log 
added to the bonfire of inflation. 
These are the government econo- 
mists. They are gravely worried. 

The other school comprises those 
who are planning the petroleum se- 
curity of the country. They view the 
increase in a different and happier 
light, because, should it become gen- 
eral, it could accelerate a reversal 
of the trend which has seen oil tak- 
ing on a disproportionate and grow- 
ing share of the burden of meeting 
our energy requirements. 


What these latter want to see hap- 
pen is the greatest possible shifting 
back to coal and over to natural gas 
as fuels for heating and power gen- 
eration. The reports they have writ- 
ten are filled with this idea. It is a 
central theme, for example, of the 
oil policy statement recently complet- 
ed by the petroleum staff of the Na- 
tional Security Board 
Unanimously these reports hold that 
the sooner oil is used mainly in in 
ternal combustion engines (which is 
its most efficient use) the better off 
we'll be. Universally, they also agree 
that the greatest single force which 
can bring this about is price. 


Resources 


To this school, therefore, the in 
crease initiated by Phillips takes on 
the aspects of a possible blessing in 
disguise in that any rise in crude, 
applied industry-wide and with prod- 
ucts up proportionately, is a step in 
the direction of driving oil out of the 
burning and heating fuel markets. 


Opinion in the industry widely sup- 
ports this as a proper objective. 


Bruce K. Brown, of Indiana Stand- 
ard and also chairman of the Mili- 
tary Petroleum Advisory Committee, 
dwelt extensively on this subject in 
testimony he gave to the House 
Armed Services Oil (Short) Subcom- 
mittee last January. In similar vein, 
Sun's Robert G. Dunlop told the 
House Commerce (Wolverton) Com- 
mittee on a somewhat later occasion 
that “petroleum rapidly is becoming 
too valuable a commodity to be 
burned in furnaces and under boil- 


” 


ers,” while M. J. Rathbone, of Esso 
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WASHINGTON—By Herbert A. Yocom 


Oil Security Planners See 


Advantage in Higher Prices 


Standard, had this to say before the 


same committee 


“it is obvious, I think, that with 
relationship to the known reserves of 
oil versus the known reserves of coal 
and other forms of competitive 
energy, that it is impossible for the 
one which has a much lower reserve 
level in terms of years’ supply to 
continue to carry the entire increase 
in energy requirements of the coun- 
try. This is @ situation which must 
be corrected as time goes on if we 
wish to continue to enjoy the bene- 
fits of oil in the places in which it 
is the most useful form of energy 
and I think the present trencs (to- 
warc's higher prices, with the empha- 


sis more on fuel products and less 
on gasoline) are simply steps in the 
direction of trying to bring that sit 
uation into better balanc« 


The Wolverton Committee itself ex 
pressed this thought even more suc 
cinctly, perhaps, in its report of last 
June 14, when, in commenting on 
the Rathbone and Dunlop testimony) 


it dec!ared 


“It would appear thet Messrs. Dun 
lop and Rathbone wou!'d 
the increase in the price of petroleum 
would induce those for 
burn ing of petroleum is least useful, 
to shift to other fuels in order to 
permit others for whom petroleum is 
more useful to enjoy the benefit of it 
Or, expressed in more descriptive 
terms, successive price increases f01 
petroleum might induce _ industrial 
consumers to burn coal instead of 
fuel oil in their furnaces and under 
their boilers so that cars and trucks 


welcome it il 


whom the 


may get gasoline and jet planes and 
rai'roads Diesel fue! in quantities suf 
ficient to meet this greatly increased 
Cemand.” 





It is virtually 
certain that the 
House Smal! 
Business (Ploe- 
ser) Committee will not recommend 





Mr. Castle 


that the next session of Congress 
enact divorcement legislation affect- 
ing the oil industry and other fields 
of business activity. 

Although divorcement has been a 
leading subject of 
the committee’s current field trip, 
thoughtful members feel that consid- 
erable more mature study is needed 
before any specific legislative pro- 
gram could be devised. 

Instead of recommending enact- 
ment of a divorcement law next year, 
the committee is expected to point 
out to Congress the need for further 
comprehensive and exhaustive study 
and suggest the creation by Congress 
of an Economic Council to perform 
this task. 

This council would be composed of 
outstanding experts in the industrial 
field, such as industrial engineers, 
lawyers, independent business leaders, 
accountants, farmers and labor 
leaders. A definite time limit, pos- 
sibly a year, would be placed on 
the council’s activities, after which 


discussion on 


MIDWEST—By Leonard Castle 


Ploeser Group Won't Seek 


Divorcement Legislation 


it would be instructed to report t 
Congress. 

Any future divorcement legislatior 
would be based upon the findings of 
the Economic Council together with 
additional information to be gathered 
curing the same period by the Hous 
committee. 

Many committee members feel that 
the divorcement issue is too involved 
for a sensible legis'ative program to 
come out of the limited number of 
hearings the committee will be able 
to hold this fall while most member: 
are concerned with winning re-ele« 
tion to Congress. It can be safely 
said that some committee member 
feel that some sort of divorcement 
legislation is desirable but the subject 
is too complex for overnight judg 
ment 

A major question to be settled, in 
the opinion of committee members 
is how extensive divorcement should 
be. In the oil industry, for examplk 
some marketers, both retail and 
wholesale, have demanded in testi 
mony at the field hearings, that the 
marketing branch be separated from 
production, refining and transporta- 
tion. But the marketing segment ap- 
pears to be divided on how far this 
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MEN OF PETROLEUM.. PIPE LINE MAN... hundred 


thousand barrels of black crude, 
pumped from the oil fields to refineries or tanker ports, flow through 
this pipe daily. Sometimes the pipe is carrying natural gas, sometimes 
it carries refined products to storage tanks or shipping docks. The 
pipe line man makes sure it’s doing its job right. Here he’s checking 








welds on one of our lines that’s 176 miles long. He’s taking gamma- 
ray pictures of a weld, looking for defects. In the office, telemeters 
can give him flow readings at a point nearly two hundred miles , 
away, help him watch the progress of precious petroleum on its way 
to people and industry. | 














STANDARD OIL COMPANY OF CALIFORNIA “EEN MARIN | 
NATIONAL PETROLEUM NI ( 


12 








divorcement should go. A spokesman 
for service station operators has 
stated that retailing and wholesaling 
should be seperated. But represent- 
atives of jobbers naturally are op- 
posed to carrying divorcement to this 
extreme, 


The Ploeser Committee is almost 
certain to recommend that Congress 
enact “anti-reprisal” legislation de- 
signed to protect witnesses who 
otherwise might be fearful of testi- 
fying before a 
mittee. 

The committee has been told that 
Independent oil men, particularly 
Service station operators, decline to 
testify at the hearings for fear their 
supplying companies will reduce the 
amount of products they 
cancel their contracts. 


congressional com- 


receive or 


The bill to be recommended by the 
committee will provide stiff penalties, 
both a fine and imprisonment, for 
persons found guilty of penalizing a 
witness for appearing before Congres- 
sional committees. Members of the 
Ploeser Committee say that the re- 
fusal of prospective witnesses~— to 
testify for fear of reprisals has been 
one of the greatest barriers to obtain- 


ing a comprehensive story of incustry 
relations. 

A seemingly sensible suggestion to 
emerge from the recent convention of 
the National Butane-Propane Assn. in 
Chicago is that the industry abandon 
the word “inflammable” to describe 
anything that might catch fire and 
explode. Exclusive use of the word 
“flammable,” instead, by the LP-gas 
industry was recommeded by Walter 
Hanau of the Fidelity & Casualty Co., 
Chicago, in a speech before the con 
vention. Association members agreed 
it was an excellent suggestion. 

Hanau’s point was that the prefix 
“in” is confusing to many persons 
who fail to realize the words “in- 
flammable” and “flammable” have 
the same meaning. The word “in- 
combustible,” for example, means 
“not combustible.” Why, then, in the 
minds of many people, shouldn’t the 
word “inflammable” mean “not flam- 
mable?” he asked 

Use of “inflammable” is particular- 
ly dangerous on transport trucks, he 


said. Many motorists seeing the 
word decide there’s no danger of 


tire or explosion and are more pron¢ 
to take a chance than if they realized 
the correct meaning of the word. 








A story that the 
oil workers strike 
Mr. Breese is the result of a 
gamble is gaining 
credence. At the time, the gamble 
seemed like a sure thing, but it 
turned out to be a miscalculation, a 
fairly authenticated version has it. 
The story goes back to a pair of 
wage increases granted by the Ohio 
Oil Co. which operates a natural gas- 
oline plant at Bakersfield for itself 
and five of the struck West Coast 
rs 


\ blanket 7‘ increase was made 
arch 1. The OWIU turned it down, 
esumably in preparation for a big- 
ger request. Ohio Oil handed out a 

increase four months later, on 
the eve of OWIU's contract negotia- 
ms with the West Coast industry. 
WIU asked Ohio Oil if it would 
vive its 7°) offer for its workers, 
o. Ohio Oil said no: that had been 
jected. 


So, everyone else at Ohio Oil's 
akersfield plant not affiliated with 
WIU got a compounded raise which 
ie OWIU figured as 20.67c an hour. 


~ 


—- 
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PACIFIC COAST—By Frank Breese 


Indications Are OWIU's Big 
West Coast Gamble Misfired 


OWIU leaders felt the 20.67c rais¢ 
met with the approval of the Cali- 
fornia majors interested in Ohio Oil 
They also felt it would be a matter 
of time before they got that. 

simple. OWIU would 
ask for 30c, cut the demand to 21 
after a few talks, reach an agree 
ment with the companies, and every 
one would be happy. 


It seemed 


The contracts expired Sept. 4. The 
talks dragged inconclusively through 
July and August. The OWIU strategy 
tightened. On the eve of contract 
expiration, OWIU would slash its de- 
mand to 2le with the alternative of 
a strike. Strategy seemed to be fa- 
vored by the calendar which allowed 
a long Labor Day week end. OWIU 
took a strike vote, and the leader 
were empowered to make their bold 
play. 


On Friday, Sept. 5, the strike was 
called for midnight, following com- 
pany rejection of the 2lc proposal 
OWIU leadership reportedly figured 
the agreement would be negotiated 
over the long week end, and the 
workers would be on the job Tues- 


Interpreting the Oil News 





day, with 21c an hour added to the 
pay envelopes. 

Strategy misfired. The result is 
historical, and the end of the strik« 
is not in sight. 


* 


An attempt by individual 
firms to observe Oil Progress Day in 
California is developing. The OIIC is 
encouraging the self-initiative, real 
izing, however, that it won't be a 
major event without the participa- 
tion of Western Oil and Gas Assn 

Ethyl Corp., Baker Tool and two 
others were said to be 


some 


considering 
simple programs as a gesture to the 
occasion 


Los Angeles is looking for an am 
monia plant, cheap; but the oil in 
dustry is skeptical. The Los Angeles 
County smog report noted that such 
a plant would bi 
forming the sulphur 
dioxide into sulphate of ammonia fer 
tilizver and removing it from the stack 
Political lead 
muster 


handy for trans 


smog-making 


gases in the process 
ers are trying to 
sional aid in procuring a_ surplus 
War Department ammonia plant. The 
expense of building one 
prohibitive, so they're looking for a 
cut-rate article. 


congres 


would be 


The subsequent oil industry an 
swer to the smog report doubted that 
an ammonia plant would eliminate 
sulphur dioxide. One of the most dif- 
ficult processes is conversion of sul 
phur dioxide into sulphur trioxide. 

Meanwhile City Councilman Lloyd 
G. Davies proposed that oil refiner- 
ies be taxed until they get rid of 
smog-producing agents. The proposal 
is being studied. 


Western _ briefs Shell Ojl an 
nounced a $3,000,000 expansion pro 
gram for its Pacific Northwest facili 
ties. Projects have been planned fot 
Harbor Terminal Island in Seattle, 
Spokane, Tacoma, Yakima and Aber 
deen in Washington and also Oregon 
and Idaho General 
President R. L. Minckler in a recent 
remarked, “It time we 


Petroleun 


address 
stopped being ashamed of profits and 
started talking 
pride.”” He pointed out that half the 
profits went into dividends and _ the 
remainder to labor and materials in 
the new capital 


about profit with 


improvement pro 
grams of 30 leading compani 
Gasoline price sign case has been 
postponed again, until Oct. 12 
Standard Oil of California announced 
acquisition of full 
California Refining Co. 15,000 b/d 
plant in Perth Amboy, N. J 
Union Oil began sponsorship of an- 
other television program, its fifth of 
the year. All league games of the 
L. A. Rams, professional football 
team, will be TV’d on KFI-TV at 
Union Oil's expenst 


interest in the 
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Mr. Burchfield 


Herman Burchfield, Sr., Head of 


On Aug. 19, 1948, a new organization of Independent 
oil jobbers elected as its first president Herman F. Burch- 
field, Sr., Tuscaloosa, Ala. Mr. Burchfield and his son, 
Herman F. Burchfield, Jr., are sole owners of Elks Oil 
Co., said to be the largest Shell jobber in Alabama. 


The business was started in November, 1931, with 
$2,000 capital, one 12,000-gal. storage tank, five barrels 
of motor oil and a worn out truck. It now has 16 tanks 
with a total capacity of 250,000 gals. of refined products, 
operates five trucks, and carries a $60,000 stock of mer- 
chandise. 


In October, 1945, Herman F. Burchfield, Sr., bought out 
the half interest owned by his brother J. P. Burchfield, 





Jr., and on Jan. 1, 1946, when Fe took his son into bus! 
ness, the company added a full line of TBA products. Th: 
younger Mr. Burchfield, now 27, returned to civilian lif 
after four years in the USAAF in the Pacific Theater! 
He became supervisor of service stations and outside a 
counts and took charge of developing the TBA business 
He is married and has a son named after his father. 
Herman F. Burchfield, Sr., has been a deacon of th: 
First Baptist Church of Tuscaloosa for 12 years, He 


superintendent of the Sunday School with an enrollmen' 


of 1,200, a member of the Kiwanis Club, Masons and tl! 
Shrine Club of Birmingham. He has been on the Al: 
bama Petroleum Industries Committee for the past thr 
years. 


New Alabama Jobber Group 
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NSRB Sees US. Importing 
10% of Oil Needs by 1952 


Security Resources Board Says War Needs Could 
Be Met by Severe Rationing, Uneconomical Drilling 


NPN News Bureau 

WASHINGTON The still ‘‘confi- 
dentia!” preliminary oil policy report 
of the petroleum staff of National 
Security Resources Board estimates 
that in 1952 the U. S. will be im- 
porting nearly 10% of the oil it con- 
sumes. 

At same time, however, it does not 
regard the then estimated gap be- 
tween U. S. production (6,240,000 
b/d) and domestic demand (6,840,- 
000 b/d, exclusive of exports) as 
something that presents an_ insur- 
mountable obstacle in the way of sat- 
isfying the demands of an emer- 
gency. 

Rather, it confirms industry view 
that by a combination of severe ra- 
tioning and the use of uneconomical 
drilling and producing methods, both 
at home and elsewhere in Western 
Hemisphere, a sizeable surplus of 
supply over and above essential ci- 
villian needs could be made available 
for strictly war purposes. 

Civilian peacetime consumption 
alone could be decreased by at least 
1,000,000 b/d, or 20%, report says. 


While, as a means of creating a 
military stockpile in the ground, it 
suggests cutting back domestic crude 
production to extent of, say, 20% 
below maximum efficient rate, start- 
ing sometime after 1952, the NSRB 
staff report generally is optimistic as 
to long-range liquid fuels outlook of 
the U. S. Both the potential resources 
of the U. S. itself and of the rest of 
the world are described as so great 
as to render fear of exhaustion base- 
less. 


Consequently, report declares, there 
is no reason to hoard against future 
need by restricting current use, al- 
though supplies should be used ef- 
ficiently. The practical consequences 
of a policy of controlling and re- 
stricting peacetime consumption, it 
warns, would be a restricted capacity 
to produce in an emergency. Further- 
more, statement is made that if 
peacetime curtailment were to be at- 
empted, the nation would be under 
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the intolerable burden of maintaining 
in standby condition the facilities to 
produce, refine and transport the oil 
needed to fuel a war. 

As a long-term proposition, the 
NSRB staff recommends shifting the 
bulk of the world’s peacetime liquid 
fuel demand to the ampler resources 
of the Eastern Hemisphere, with de- 
velopment of all Western Hemisphere 
sources to be pressed, in meantime, 
at maximum speed. There can be no 
doubt, it asserts, that full develop- 
ment of these latter sources will pro- 
vide supplies ample to meet our to- 
tal anticipated emergency require- 
ments for years to come. 

Views Synthetic Fuels 

Speaking somewhat generally, re- 
port goes on to say, in effect, that 
not until these supplies become in- 
adequate to meet the needs of an 
emergency should we undertake to 
supplement them with synthetic liq- 
uid fuels. In the same connection, the 
point is made that plans for manu- 
facture of synthetics cannot be made 
intelligently until it is established 
with definiteness how much natural 
petroleum can be counted upon. 


To an aggressive, vigorous indus- 
try is assigned responsibility for 
proving up our oil resources. Only 
such an industry can prove equal to 
such a formidable task, report de- 
clared. Moreover, it emphasizes that 
to maintain the industry in a condi- 
tion of vigor during periods when its 
output and, consequently, its income 
is being restricted by conservation 
measures, it is imperative to accord 
the industry a generous price for 
crude plus the encouragement of ex- 
isting tax laws and regulations which 
stimulate venture expenditures. Fur- 
thermore, to the extent that petro- 
leum must be imported to satisfy 
peacetime needs, it is stated that 
such imports must be so controlled 
as to protect and stimulate domes- 
tic operations. 

Throughout the report, however, 
runs the idea that it is in the inter- 
est of economy to re-establish coal as 


a fuel in all markets it can effi 
ciently serve, the report stressing re 
peatedly the well-known fact that 
liquid fuels burn most efficiently in 
internal 


Maxi 
mum use of natural gas as a substi 
tute for oil heat also is urged 

With these conclusions as the ba- 
sis, the NSRB staff report then out 
lines a three-step program covering 
the periods from now through 1951 
from 1952 to 1960 (a period labelled 
the middle future), and 1960 
on, as follows 


comoustion engin 


from 


1949-51 

Maximum possible diversion of cri- 
tical materials and manpower to the 
domestic and foreign petroleum in- 
dustry; efficient use of these mate- 
rials in balanced expansion worldwide 
of producing, transportation and re 
fining facilities; maximum substitu- 
tion of coal and natural gas for liq- 
uid fuels in heating and power-gen- 
erating plants. 

1952-60 

Creation in Middle East of a sur- 
plus crude capacity which will elimi- 
nate Eastern Hemisphere draft on 
Western Hemisphere sources; ex- 
ploration and development of non- 
U. S. Western Hemisphere sources to 
where bulk has been made available; 
restriction of production in U. S. to 
below M. E. R.; construction of pipe 
lines to carry all available natural 
gas to consumers; expansion of coal 
industry to make coal available to 
all who can utilize it economically; 
expansion and modernization of all 
refining facilities for meximum pro- 
duction of lighter products from re- 
sidual; building a tanker fleet to 
move Middle East oil to U. S.; grad- 
ual starting of a synthetics industry. 

1960 And Beyond 

While needs cannot be anticipated 
very accurately, we can reasonably 
expect to see, says report: expan- 
sion of imports; gradual expansion 
of a synthetics industry; continued 
conservation of domestic reserves 
coupled with a continued decline in 
use of liquid fuels except in internal 
combustion engines; greatly in- 
creased efficiency in engines and 
heating appliances continuing’ to 
burn liquid fuels; continued sharp de- 
crease in use of residual oil; practi- 
cally complete dieselization of the 
railroads; possible use of atomic en- 
ergy for heating and power genera- 
tion. 

According to the press section of 
NSRB, some 165 copies of the pe- 
troleum report are now in circulation, 
both in and out of government. 








News of the Oil Industry 





Three Independents Give Up Options for Crude 
In Middle East; Co-Ops Ask Free Access to Oil 


By NPN Staff Writers 


Ashland Oil & Refining, Globe Oil 
and Deep Rock are no longer nego- 
tiating for 10,000 b/d each of Mid- 
dle East crude from Anglo-Iranian. 
The three companies decided the pro- 
posed deal is too big to be made at 
this time and let their option lapse, 
NPN was told. 

These companies, it was said, felt 
that Anglo-Iranian did everything 
possible to make the deal feasible 
and Atlantic Coast refiners, to whom 
the crude probably would have gone 
in exchange for crude in the South- 
west, likewise gave full co-operation, 
but the three Independents neverthe- 
less did not think they should go 
ahead. 

One factor entering into decision to 
let the option lapse presumably was 
the feeling that completion of Anglo- 
Iranian’s pipe line in Iran will in- 
crease the availability of crude on 
the East Coast which in turn will 
relieve the pressure in the South- 
west. 

Meanwhile, in Prague, Czechoslo- 
vakia, action by United Nations “to 
guarantee free access to petroleum, 
and to expand production of petrole- 
um supplies” was asked in a resolu- 
tion adopted by delegates at biennial 
congress of International Cooperative 
Alliance, according to information 
received by Consumers Cooperative 
Assn. in Kansas City. 

Alliance, as a permanent consult- 
ant of UN’s Economic and Social 
Council, is expected to urge UN 
group to adopt such an oil policy. 

Introducing the resolution, John B. 
Davidson, president of Scottish Co- 
operative Wholesale Society, Glas- 
gow, declared that major oil com- 
panies already are concerned over 
influence alliance has been able to 
exert in the industry through UN. 

“Oil men will admit in private,” he 
said, “that far-reaching changes are 
impending in the industry. Oil is 
so importart that it is inevitable that 
UN should take some part in the 
game 

Alliance's Central Committee urged 
co-ops to “assert the superiority of 
the co-operative movement over na- 
tionalization for carrying out certain 
tasks within the various national 
economies.” 

Howard A. Cowden, president and 
general manager of Consumers Co- 
operative Assn., was named to 11- 
member Executive Committee of Al- 
liance. He has been member of 68- 
member Central Committee for last 
two years. 

Another development on the for- 
eign oil front this week was quest of 
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Signal Oil & Gas Co., of California 
for drilling rights in South Sicily. 
Two executives of this company are 
enroute to Rome, where they will 
seek permits to drill eight locations 
on 60,000 acres along southern coast 
of Sicily. 

If successful, Signal plans to start 
drilling by April next, in collabora- 
tion with American Independent Oil 
Co., which is reported to have one- 
third interest in venture, as has also 
the MacMillan Petroleum Corp., of 
Los Angeles. 

The two employes of a Standard 
Oil (New Jersey) affiliate in Hun- 
gary, who were arrested Sept. 18, 
have been released from the prison 
in which they were placed on charges 
of sabotaging the oil production of 
that Communist-dominated country. 
The two men, Paul Ruedemann and 
George A. Bannantine, arrived in the 
U. S. Sept. 29 and denounced the 
“confessions” obtained from them on 
a “sign or else’ basis by Hungarian 
police. These ‘“‘confessions” are now 
reported contained in a “gray book” 
issued by the Hungarian government 
to prove the alleged sabotage. 

Mr. Ruedemann, president of Jer- 
sey Standard’s affiliate, MAORT, has 
returned to his Hartsdale, N. Y., 
home and Mr. Bannantine, a director, 
has gone to his St. Louis home. 

A statement by Mr. Ruedemann 
said “the fact is that the Communists 
wanted our plant. Even without the 
oil in the ground it is worth $25,- 
000,000." He said a Hungarian of- 





Five Oil Companies Back 
New ‘Minute Man’ Units 


NPN News Bureau 

WASHINGTON Five oil com- 

panies are among the sponsors of lat- 

est affiliated units of Army’s Organ- 

formed. 
Companies and their units are: 

Engi 


Com- 


ized Reserve Corps to be 


General Petroleum Corp. 
Distribution 
pany, at Los Angeles. 

Shell Oil Co. Engineer Base De- 
pot, Headquarters and Headquarters 
Company, at Wood River, II. 

Skelly Oil Co.—Quartermaster Pe- 
troleum Products Base Laboratory 
at El Dorado, Kans. 


neer Petroleum 


Mid-Continent Petroleum Corp. 
Quartermaster Base Petroleum Sup- 
ply Company, at Tulsa. 

American Oil Co.—Chemical Smoke 
Generation Battalion, Headquarters 
and Headquarters Detachment, at 
Baltimore. 





ficial had told him a year ago tha 
his government might pay four t 
five million for it. 

China’s cause will be aided by $7 
600,000 worth of oil. Bureau of Fed 
eral Supply has been designated t 
buy this amount of petroleum prod 
ucts for the Chinese army and nav 
out of $125,000,000 military aid gran 
voted by Congress to China. 

BFS plans to procure the product 
in China from the three companic 
now operating in Far East—-Stand 
ard-Vacuum, Rising Sun Petroleun 
and Caltex Japan. 

Chinese military’s requirement 
run to variety of products, includin 
greases and brake fluid, as well a 
gasoline, fuel oil, Diesel, and lubr 
cating oil. 


Boatwright Named Senate 
Basing Point Study Advisor 
; NPN News Burea 

WASHINGTON Advisory coun- 
cil to Senate Commerce (Capehart) 
Subcommittee on Trade Policies now 
has oil industry representative on its 
membership list, and oil witnesses 
will be subpoenaed in public hear 
ings which subcommittee will hold 
on impact of Supreme Court’s basing 
point decision. 

Oil member of advisory council is 
John W. Boatwright of Standard Oil 
Co. (Indiana), member of Economics 
Advisory Committee of Interstate Oil 
Compact Commission. 


Hearings Start Nov. 9 

This was disclosed Oct. 4 as sub 
committee prepared to open its hear 
ings here Nov. 9. 

The Senate unit has yet to choos: 
witnesses from within oil industry 
because plans are to hear first Fed 
eral Trade Commission representa- 
tives, who will be followed to stand 
by men from cement, steel and sugar 
industries. 

However, an aide said Oct. 4, th 
group plans to gather testimony f1 
many industries, and oil is on the list 


Subcommittee’s advisory 
will study effects and implicatio! 
of Supreme Court’s decision in FTC 
cement industry, an 
report its findings to the senators 


counc! 


case against 


The subcommittee has schedul 
eight days of hearings between No’ 
9 and 19, but does not expect to col 
clude hearings before the end of next 
January. 

“We will hear all of the views 0! 
this subject,” said Sen. Capehart (R 
Ind.). 

“Numerically, the greatest numb: 
of our witnesses will be buyers 
basic commodities called from tl 
small businesses of America. W 
also want to hear from the repr 
sentatives of the smaJl business 0! 
ganizations.” 
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Coast Companies Stand 
Firm on Violence Issue 


Knight Plan to Take Back ‘Strong Arm’ Men, 
Arbitrate Wages, Kill Damage Suits Rejected 


By NPN Staff Writers 


At least five of the six struck 
companies on the West Coast this 
week rejected a proposal by Presi- 
dent O. A. Knight of the Oil Workers 
International Union that employes 
who engaged in acts of violence or 
sabotage be allowed to return to 
work “without discrimination” in any 
settlement of the strike, now in its 
fifth week. 

President Knight’s proposal also 
called for arbitration by the gov- 
ernor or lieutenant governor of Cali- 
fornia of the difference between the 
12.5c per hour wage increase offered 
by the companies and the 2l¢c de- 
manded by the OWIU. He also said 
dropping of damage suits against the 
union would be another condition. 
These points, like that on taking 
back the workers who engaged in 
violence, were turned down by five 
companies—-Standard of California, 
Shell, Union Oil, Texaco and Rich- 
field. NATIONAL PETROLEUM NEWS 
had been unable to reach at press 
time a Tide Water representative to 
learn of that company’s decision. 


Violence Continues 


Assaults upon nonstriking work- 
ers continued and brought from Act- 
ing Gov. Goodwin P. Knight this 
condemnation of the violence: 

“An outbreak of violence in Con- 
tra Costa County in connection with 
the strike of oil company workers 
has included beatings of truck driv- 
ers on state highways, intimidation 
of persons lawfully using such high- 
ways and stoning and overthowing 
of trucks and autos. Such lawless- 
ness will not be tolerated.” 

Among the acts of violence dur- 
ing the past week were: 

Truck drivers and some workers 
were beaten, causing major com- 
panies to suspend gasoline deliveries 
in the Martinez and Richmond areas 
near San Francisco. 

Standard of California reported 
that an Army smoke canister had 
been hurled into its Richmond re- 
finery near a butane tank. Police 
Inspector Willis Smith of Richmond 
said that if the bomb had rolled un- 
ler the tank, the explosion would 
have leveled Point Richmond. 

A Tide Water employe was dragged 
from his car in the East Bay area of 
San Francisco and beaten. Another 
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oil company employe told police he 
was attacked by 20 men when his 
car became separated from a con- 
voy. 

Eleven men were arrested on riot- 
ing warrants as the result of trouble 
near Union Oil's refinery. 

The California Highway Patrol re- 
ported tacks scattered at the en- 
near Union Oil’s Oleum refinery. 

A fire destroyed 26,000 board feet 
of lumber at Standard of California’s 
Richmond refinery. Standard of Cal- 
ifornia offered rewards totaling $20,- 
000 for the arrest of the persons re- 
sponsible. 

A Union Oil employe complained 
to police that a window in his home 
had been smashed. 

Three hundred pickets surrounded 
the Texaco refinery at Wilmington 
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when it was ready to go back on 
stream on Oct. 4. 


Some Return to Work 

Despite the strong-arm tactics, 
some OWIU workers have returned 
to their jobs. Even J. R. Thornbury, 
OWIU international representative, 
admitted that about 10° have gone 
back. 

Arthur C. Stewart, Union Oil's vice 
president of marketing and chairman 
of the Allocation Committee (Dis- 
trict 5 NPC Regional Advisory Com- 
mittee) reported last week that the 
oil industry on the West Coast has 
definitely overcome the motor gaso- 
line problem in face of the strike. 
He said that allocation to retail out- 
lets had been increased 20%, making 
the October allocation to dealers 90% 
of the July volume. 


Mr. Stewart warned, however, that 
a heating oil shortage may be on the 
way because the industry is not able 
to build normal stocks. 


“It is suggested that the consum- 
ing public start giving consideration 
to methods of conserving heating 
oil during the coming winter,” he 
said. 

Reese H. Taylor, president of 
Union Oil Co. and acting spokesman 


OWIWU Settles with Sohio at Cleveland Plants 


NPN News Bureau 

CLEVELAND Members of oil 
Workers International Union (CIO) 
employed by Standard Oil Co. (Ohio) 
went back to work Oct. 1 at four 
Cleveland units of company, ending 
strike which began July 8, but only 
those at Cleveland Refinery No. 1 
had a signed contract. 

New contract for employes at re- 
finery of Canfield Oil Co., an Ohio 
Standard subsidiary, has been rati- 
fied, but workers at Cleveland Refin- 
ery No. 2 and at Lithograph Can 
Factory returned to work and will 
continue operations while contracts 
are being negotiated, company said. 

The only company unit still affect- 
ed by the strike at NPN press time 
was the refinery at Toledo. 

As contract with Cleveland No. 1 
Refinery workers was signed, Sohio 
issued following statement to ex- 
plain wage increase granted at this 
unit: 

“In February, 1946, operations 
were changed from the 48-hour war 
week to a normal 40-hour week. At 
that time the first round increase at 
No. 1 refinery (Cleveland) was an 
average of 23c per hour in base rates. 

“The second round increase came 
in February of 1947. It averaged 22c 
per hour and was paid as a spécial 
adjustment. The contract contain- 


DETROIT PUBLIC LIBRARY 


ing this special wage adjustment pro- 
vided for further increases during th 
year in the event the cost of living 
increased. The cost of living in- 
creases during the year resulted in 
the following increases in the special 
wage adjustment: 4c per hour on 
July 14, 1947, and 4.5c per hour on 
Dec. 1, 1947. 


“Thus, from Dec. 1, 1947, until the 
strike was called, wages included 
the 22c per hour second round in- 
crease and a further 
of 8.5c per hour, or a total of 30.5c 
per hour. 


wart increase 


“The third round increase picked 
up the 8.5c per hour increase paid 
in excess of the 22c per hour second 
round increase and adds to it a fur- 
ther average increase of 11.5c per 
hour, effective as of the date of sign- 
ing the new contract. Thus when 
20c per hour is mentioned as the aver- 
age third round increase, it includes 
the 8.5c increase above the second 
round settlement and the further 
11.5¢c increase granted on Sept. 30. 


“This makes a total average in- 
crease of 65c per hour since the end 
of the war and of 42c per hour 
since February of 1947. Of this 42c 
per hour, under the new agreement 
33c has been added to base rates and 
an average of 9c per hour will be 
paid as a special wage adjustment.” 
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fo- the Wiost Croat industry, said 
that the area now is processing 790,- 
000 b/d of crude, about 80% of pre- 
strike throughput. 


Figures on Output 


Following are the latest figures on 
the companies’ efforts to keep the 
product flowing to consumers: 


California Standard—-E. J. McClan- 
ahan, marketing vice president, told 
@ press conference Sept. 28 that 
Standard’s field. production of crude 
is now 170,000 b/d, which is within 
5,000 b/d of normal. He said 
throughput is within 10% to 15% 
of normal 265,000 b/d prestrike ca- 
pacity for El Segundo and Richmond 
plants. On basis of Mr. McClana- 
han’s statement, current figures 
would range between 240,000 b/d and 
253,000 b/d, adding 15,000 b/d ca- 
pacity of unstruck Bakersfield refin- 
ery. 

Union Oil—-President Taylor said 
throughput is now 115,000 b/d, in- 
cluding 8,000 b/d for unstruck Bak- 
ersfield refinery. 

Shell—Company spokesman - said 
throughput has advanced to 30-40% 
of normal. On basis of Bureau of 
Mines Jan. 1 report, that would fig- 
ure between 29,000 and 39,000 b/d. 

Richfield Company spokesman 
said processing began Sept. 28 but 
figures are unavailable. Prestrike 
capacity was 80,000 b/d. 

Texaco—-Company spokesman said 
refinery operations were scheduled 
to resume Oct. 4 at Wilmington (50,- 
000 b/d capacity) and _ Fillmore 
(5,000 b/d capacity). 

Tide Water—Company spokesman 
said no plans are pending to resume 
operations at Avon and Watson re- 
fineries, ‘“‘but situation could change 
overnight.” 

Estimated maximum of _ three 
struck companies now engaged in re- 
fining operations tallies 404,000 b/d. 
Combined with General Petroleum’s 
130,000 b/d, throughput of seven ma- 
jors is placed at 534,000 b/d. 


No Progress 


There appeared to be no progress 
toward a settlement. OWIU spokes- 
men said they had submitted a pro- 
posal in talks with Richfield that 
called for the following wage _ in- 
creases: 12.5c retroactive to July 3; 
15c an hour from Oct. 1 until Jan. 
1; 18c an hour after Jan. 1. An OWIU 
official said that the Richfield repre- 
sentatives took only 35 minutes to 
reject the suggestion. 


OWIU International Representative 
Thornbury then said: “It means a 
fight to the finish. These men are 
not going to bargain with us. This is 
the first time I’ve ever seen the other 
party refuse to discuss a proposition. 
We will continue negotiations so long 
as the company will talk, but we are 


digging in, even if it takes six or 
eight months.” 


Military Watches 


In Washington the military main- 
tained its “wait and see” attitude 
toward the strike, but indicated that 
it may not be able to wait much long- 
er before taking some new action. 

Steady gains in refinery through- 
put on the West Coast inspired hope 
that the miltary’s mounting products 
losses may stop at a point which 
would not be so high as to call for 
severe measures. 

Observers said that the military 
probably will seek even more product 
from the Gulf than it already has 
and also from other supply areas to 
make up its West Coast losses before 
it does anything else. 

West Coast refiners ordinarily sup- 
ply not only product used by the 
military in their commercial terri- 
tory, but also meet inland require- 
ments of the armed forces and carry 
a big burden of the tanker liftings 
for overseas. The military may even 
cut back air activity east of th 
Rockies. It already has a strict econ- 
omy rule in effect for its installations 
in the five-state strike area. 


Shell Promotes New Oil 
In Advertising Program 


Large-scale sales promotion and 
advertising campaign was launched 
by Shell Oil Co. to introduce its new 
“Shell X-100” motor oil, which, com- 
pany says, is designed to reduce en- 
gine-wearing acid action of partially 
burned fuel gases and moisture—ac- 
tion that accounts for 90% of en- 
gine wear. 

Two hundred and fifty newspapers 
in 185 cities on Sept. 30 and Oct. 1 
carried 2,100-line, seven-column ads 
with head reading: “Most Important 
Motor Oil Development in Nine 
Years.’’ Commercials on the 35 Shell 
Oil radio programs are featuring the 
new oil, particularly during the first 
six weeks of the campaign, and the 
new oil will also be highlighted on 
posters and point of sale copy in 
Shell’s direct sale and jobber sale 
areas. 

The new oil, says C. E. Davis, 
Shell manufacturing vice president, 
“was developed as a result of our 
discovery that acid action rather than 
friction as is generally assumed, 
causes most engine wear.’ New oil 
consists of high-grade lubricating 
base stock plus a new additive 
called “Perma-16," an oil concen- 
trate containing a detergent, an anti- 
oxidant and an anti-wear agent. 

Marketing campaign for ‘X-100" 
is said to be Shell's first major prod- 
uct campaign since 1941. 


* * * 


“Strong retail store flavor’ will 
dominate fall advertising campaign of 








Texaco Antifreeze Supply 


NEW YORK The Texas 
Co.’s debut into the antifreeze 
marketing field was tempered 
by a prediction Oct. 5 from 
Walter Hochuli, general sales 
manager, that supplies of the 
new “Texaco P (permanent) T 
(type) antifreeze” will not be 
sufficient to even meet full Tex- 
aco jobber and dealer needs un- 
til about 1952. He declined to 
reveal the expected supply of 
the ethylene glycol product that 
Texas will have this year, al- 
though saying that the early 
1948 estimates had been in- 
creased by about 50% during 
the year. 











Esso Standard Oil Co. Compan, 
plans to establish the Esso dealer as 
headquarters for all of a motorist’s 
needs. 

Ten specialized automobile lubri- 
cants will be featured in changeover 
ads to appear in approximately 800 
dailies and weeklies with circulation 
of about 24,000,000. Second ad, to b: 
run in about 460 dailies, will empha 
size how Esso dealers are prepared 
to supply motorists with Esso oils 
greases, anti-freeze, tires, batteries, 
spark plugs and fan belts for winter 


driving. Ads will be run on a stag- 
gered geographical zone _ schedule, 


ranging from the week of Sept. 27 
in the north to the week of Nov. 15 in 
the South. 

Newspaper campaign will be sup 
ported with sales promotion program 
including: broadside for dealers 
themselves, extensive showing of 
three outdoor posters, commercials 
over 42 radio stations carrying “Esso 
Reporter’ newscasts, and television 
shorts over eight stations. 


Self-Service Station Ban 
Weighed by Seattle Council 


Special to NPN 

SEATTLE—Action by the Seattl 
City Council on a proposal to ban 
self-service gasoline stations fron 
the city as a public safety measur: 
is awaiting results of an investiga 
tion by the Fire Department. 

The Washington Gasoline Dealers 
Assn. petitioned the council to for 
bid construction of such stations. 

Charging that conventional-typ: 
dealers seek to bar self-service sta 
tions for “selfish business reasons 
a new organization, Self-Service Gas 
oline Dealers Assn., has asked the 
council to deny the petition. Althoug! 
there are several self-service station 
on Seattle’s outskirts, there are non: 
within the city limits. 
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Oil Progress Day Co-Operation 
Spurred by Ohio Pledge Campaign 


All-Out Participation Sought as More Oil 
Companies Complete Plans for Observance 


The signing of pledges of co-opera- 
tion by oil company employes, deal- 
ers and distributors and by Independa- 
ent jobbers, and spot broadcasts over 
80 Ohio stations are features of Oil 
Progress Day preparations by the 
Ohio Oil Industry Information Com- 
mittee. 

The pledge (see reproduction on 
this page) resulted from a suggestion 
by John Wieland, advertising man- 
ager of Standard Oil Co. (Ohio), and 
commits the signer to talk with not 
less than 10 people during Oil Prog- 
ress Week telling them of oil indus- 
try accomplishments. A copy of the 
pledge is left with the signer and a 
copy is returned to the Ohio State 
Committee. Pledgee also promises 
to acquaint himself with all the litera- 
ture being distributed by OIIC. More 
than 35,000 pledges have been print- 
ed for Ohio alone, and it is indicated 
that the two other states comprising 
this district, Kentucky and Tennes- 
see, are taking up the idea. 

Dresser Industries, Inc., has under- 
written the cost of preparing tran- 
scription platters for the Oil Prog- 
ress Day spot announcements over 
Ohio radios. Each announcement will 
be identified by a different sound of 
some mechanical device dependent 
upon oil for its continued usefulness 
in the nation’s economy. Sounds will 
include Diesel engines, drills, auto- 
mobile engines, milking machines, 
gasoline pumps, etc. 

An OIIC kit has now been distrib- 
uted to help oil groups carry out 
Oil Progress Day Programs. Kit in- 
cludes, among other things: Sample 
proclamations by town mayors of 
Oil Progress Day, pattern story for 
release to publications following such 
proclamations, special speech that can 
be delivered before public audiences, 
suggested letters from companies to 
employes and to service station op- 
erators, and copies of ads, posters, 
streamers, and booklets that may be 
obtained from OTIC. 

Several more major companies 
have completed Oil Progress Day 
plan as outlined below (also see NPN 
Sept. 15, 22 and 29): 


Standard Oil Co. (Kentucky): 
1—-About 1,000 billboards in Ken- 
tucky, Georgia, Florida, Mississippi 
and Alabama will feature from Oct. 
1 through Oct. 14 a poster carrying 
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FOR 


Oil Progress Day in Ohio 


A PLEDGE 

















Thirty-five thousand of these pledge 
cards are being distributed by the dis- 
trict OIIC to Ohio Independent jobbers 
and to major company employes. 
dealers and distributors, asking the 
co-operation of signer in informing 
himself fully of oil industry progress- 
iveness and passing that information 
on to at least 10 people outside the 
industry 


the slogan, ‘Where There's Progress, 
There’s Petroleum.” (See _ illustra- 
tion below.) 


2—Twenty thousand circulars de- 
scribing the meaning and purpose of 
Oil Progress Day will be distributed 
to all employes, dealers, etc. 


3— One Oil Progress Day button 
pin will accompany each circular dis- 
tributed. 


4—Twenty thousand window-size 
posters will be used in service sta 
tion dealer outlets, bulletin boards, 
ete. 


~ 


5-—An Oil Progress Day ad will be 


Where there's 


PROGRESS ..... 


__ teres PETROLEUM 
sep ee 
O/L PROGRESS DAY ~ ocr i¢ Cy 


Poster featuring the slogan “Where 

There’s Progress, There's Petroleum” is 

being displayed on 1,000 billboards in 

Kentucky. Georgia, Florida, Mississippi 

and Alabama as part of the Oil Prog- 

ress Day program of Standard Oil Co. 
(Kentucky) 
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run in a trade publication. 

6— Extensive articles on Oil Prog- 
ress Day will be featured in dealer 
and employe paper, “Kyso News.” 

7—Other company magazine, “Th« 
Scenic South,” will devote a page to 
Oil Progress Day. 


Standard Oil Co. (Ohio): 1—Car- 
rying out pledge and spot radio an- 
nouncement campaign of the Ohio 
Orc. 


2—Policy letter from A. A, Stam- 
baugh, vice president, to all division 
managers outlining 
bilities on Oct. 14. 

3—Letter from Mr. Stambaugh te 
all marketing department employes 
endorsing the program, defining the 
objectives and urging employe sup- 
port. Copies will go to division man- 
agers for their signatures 


their responsi- 


4—Suggested letters to dealers and 
distributors is being sent to division 
managers to use and send out over 
their signatures. 

5—Passing on OIIC literature to 
divisions. 

6—"A” board poster will be sup- 
plied for display Oct. 10-25. 

7—‘‘Sohio Reporter” news broad- 
casts will carry many messages to the 
public about Oil Progress Day. 

8—Special Sohio advertisement will 
be published Oct. 11 through 14 in 
all Ohio daily and weekly newspapers, 
ad is captioned “People, Petroleum 

. and Progress.” 

9-—Will supply speakers to present 
the oil industry story to civic clubs. 


Sun Oil Co.: 1—-Employe activities: 
distribution to all of leaflets and 
lapel buttons; posters on _ bulletin 
boards urging employes to study com- 
pany publications for information on 
oil industry and to pass on informa- 
tion to at least two people outside 
industry; letter from Vice President 
J. G. Pew urging employe participa- 
tion; daily showing of supply film te 
general office employes and public 
and distribution of booklets to audi- 
ence; speech by Vice President S. B. 
Eckert at Sapphire Club dinner meet- 
ing; showing of supply film at Man- 
agement Conference Clinic attended 
by company personnel executives, 
showing of the supply film through- 
out districts and regions. 

2—-House publication tie-in: front- 
page lead-all on Oil Progress Day 
and Sun’s participation; front-page 
story on Sun’s $70,000,000 replace- 
ment and expansion program; and an 
editorial and 12 other separate fea- 
tures on Oil Progress Day. 


3—Sunoco dealer activities: letter 
from Mr. Eckert urging support; let- 
ters from regional managers to dis- 
trict managers; salesmen’s meetings; 
distribution of Oil Progress Day 
package to 9500 dealers containing 
material to help promote participa- 
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tion, such as_ broadsides, posters, 
booklets, lapel buttons, and customer 
leaflets. 

4—-Marcus Hook open house: Vice 
President C. H. Thayer to invite 
about 100 community leaders to re- 
finery and to give talk on progres- 
siveness of oil industry; guests to 
tour plants and receive booklets. 

5—-Newtown Square Physical Re- 
search Laboratory, Newtown, Pa., to 
play host to high school science class, 
display progress posters, and dis- 
tribute booklets. 

6—-Photographic exhibit at Chester, 
Pa., during Oil Progress week. Book- 
let to be distributed there. 

7—-Other public approaches: model 
speech for use by company speakers; 
supply film to regional offices; litera- 
ture available for audience distribu- 
tion from public relations office; sev- 
eral speeches already scheduled by 
executives; special letter and booklet 
mailed to Philadelphia community 
leaders; envelope stuffer mailed to all 
Sun charge accounts; and posters dis- 
played in Marcus Hook stores. 

Other recent Oil Progress Day de- 
velopments include the following: 

Goodling Electric Co., fuel oil dis- 
tributor of York, Pa., in addition to 
telling of its oil industry contribu- 
tions through newspaper advertising 
and leaflets, also has prepared a rec- 
ord for broadcasting purposes, in 
which the story of the company’s 
work is described on the scene at 


various plant facilities in dialogue 
between a radio announcer and a 
company representative. Company 


also will have its plant facilities dec- 
orated on that day and will have a 
reception at one of its plants. 

Mayor J. W. Smith, who has pro- 
claimed Oct. 15 as “Albany (Ga.) Oil 
Progress Day,” will be guest of honor 
at a luncheon in that city to be at- 
tended by about 200 southwest 
Georgia oil jobbers. And in three 
western states, 85 mayors will issue 
Oil Progress Day proclamations. 

Other newly-scheduled events ex- 
pand the multitude of programs all 
over the country for open houses, 
dedication of facilities, parades, civic 
meetings, broadcasts and exhibits. 

Large community luncheons wil! 
be held in Chicago, Milwaukee and 
Indianapolis, each to be attended by 
400-500 community leaders and oil 


men. Speaker at Chicago will be 
Rawleigh Warner, board chairman, 


Pure Oil Co., with Philip R. Crippen, 
Apex Motor Fuel and president of 
Chicago Oil Men’s Club as toastmas- 
ter. At Milwaukee, speakers will 
be Dr. Robert E. Wilson of Stand- 
ard of Indiana and John Budde, presi- 
dent Milwaukee Assn. of Commerce 
with M. G: Peters, Socony Vacuum 
division manager, as_ toastmaster 
Speakers at Indianapolis will be L. S. 
Wescoat, president of Pure, and Gov. 
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Ralph F. Gates with J. G. Sinclair, 
Shell division manager, as toastmas- 
ter. 

Conger Reynolds will be speaker at 
a combined E. Chicago-Whiting-Ham- 
mond luncheon. Other big luncheons 
planned are at: Marion, Muncie, Terre 
Haute, Columbus, Evansville, and 
Ft. Wayne, Ind.; Rockford, De- 
catur, Dekalb, Sycamore, Kan- 
kakee, Ottawa - LaSalle - Peru, 


Sterling - Rock Falls, Freeport, Jol- 

iet and Peoria, Ill.; Green Bay 

La Crosse, Racine, Wis.; Flint, 

Mt. Pleasant, Alma, Kalamazoo, Bat 

‘tle Creek and Grand Rapids, Mich 

Oil industry will sponsor street pa- 

rades in South Bend, Kalamazoo, and 

Anderson and Muncie, Ind. t 
Approximately 100 speeches will b. ‘ 

delivered in Detroit area throughout 

the week. 


Record Registration Expected at API Annual 
Meeting; Highlights of Program Are Listed 


NPN News Bureau 
NEW YORK — Preliminary pro- 
gram for the 28th annual meeting 
of API in Stevens Hotel and Pal- 
mer House, Chicago, Nov. 8-11, has 
been set. Indications now are that 
registrations this year will 
last year’s record of 4,750. 
Highlights on program of special 
interest to NPN readers include: 


exceed 


Saturday, Nov. 6 
2 p.m Symposium on Motor Oil Classifi- 
cation: North Ball Room, Stevens Hotel 
(Sponsored = by Automotive Research Com- 
mittee and Committee on Petroleum Prod- 
ucts of Division of Refining, and Lubrica- 
tion Committee of Division of Marketing.) 
Presiding, D P Barnard, Standard Oil 
Co. ¢Indiana). 
Discussion Topics (discussion leader to he 
chosen for each topic) 
Analysis of Present and Proposed Systems. 
The Number of Viscosity Grades Desired 
from the Marketing Standpoint: 
(a) For Service Station Distribution. 
(b) For Industrial Distribution. 
Monday, Nov. 3 


? 


2 p.m Marketing Session: Grand 3all 
Room Stevens Hotel Presiding, B L Ma 
jewski, Deep Rock Oil Corp 


Papers on these subjects will be presented 
(speakers to be announced later): 

The Need for the Individual Businessman 
in the National Economy. 

Business Aids for Dealers and 

The Current Supply Position. 

2 p.m Pipe Line Symposium: Red Lacquer 
Room, Palmer House Presiding, C. 
Kountz, Sinclair Oil Corp 

Mechanical Aspects of Pipe Line Coatings 

F. Scherer, The Texas Pipe Line Co., 
and O. C. Mudd, Shell Pipe Line Corp 

Lease-Tank Settings, Connections and Op- 
eration —J Cc. Stirling Stanolind Pipe Line 
Co 


Jobbers. 


Environmental pH as a Factor in Control of 
Anaerobic Bacterial Corrosion—-J. B. Hunter, 
H. F. MeConomy and R. F. Weston, Atlanti 
Refining Co 

A Graphic Method for Dispatching Opera- 
tions on a Products Pipe Line System—<Allen 
3axter, Keystone Pipe Line Co. 

S p.m Safe Handling of Petroleum Prod- 
ucts: North Ball Room, Stevens Hotel Pre 
siding, H. T. Markee, Phillips Petroleum Co 

In the Home and on the Farm—F. R. M 
Lean, Socony-Vacuum Oil Co Inc 

Avoiding ¢ ntamination—J Ww 
Union Oil Co. of California 

Gas-Freeing Tanks—Air Movers Vs. Steam 
ing--R. W. Black, Esso Standard Oil Co 

Four Years of Accident-Free Hydrofluoric 
Acid Operation—T. E. Flowers, Standard Oi! 
of California 


Sinclair 





Tuesday, Nov. 9 
Transportation Session: Red Lax 
quer Room, Palmer House Presiding W 
Alton Jones, Cities Service Co 

Regulation of the Movement of Oil by Water 

Adm. Joseph F. Farley, commandant, U. S 
Coast Guard 

The Railroads and the Petroleum Industry 

Wiliam T Faricy president Assn of 
\merican Railroads 

Current Critical Problems in 
Transport—Prof. Jonn S. Worley 
of Michigar 


9:30 a.m 


Highway 
University 


2 p.m Transportation Session: Red La 
quer Room Palmer House Presiding Mr 
Jones 

Address Clyde B Aitchisor member In- 
terstate Commerce Commission 


Our Study of Federal Transport Law 
George W Whittaker vice chairman leg 
advisory group, Transportation Assn. of Ame 
ica 

The Allocation of Steel for Petroleum Trans 
portation—Clifford A. Hahr general indu 
trial negotiator, Office of Industry Co-opera 
tion, U. 8S. Department of Commerce 

S p.m Fire Protection Session: South Ba 
Room, Stevens Hotel. Presiding, C. H. Bur 
Jr., Standard Oil Development Co 

Municipal Fire Regulations of Oil Opera 
tions—G. F. Prussing, Western Oil and G 
\ssn 

Development and Operation of NFPA Stand 
ards—-R. S. Moulton, National Fire Protectior 
Assn 

Accident and Fire Press Relations —J 
Risinger, Socony-Vacuum Oil Co Ine 

Value of Training Personnel in Fire Fight 
ing Practices—-J. E. Hill, Union Oil of Ca 


fornia 

S p.m Public Relations Forum: North Ba ' 
Room Stevens Hotel Presiding Ralpt 
Champlin, Ethyl Corp } 

Public Relations in the World Today —Cia 
Robinson, Opinion Research Corp 

The Operating Technique of Public Kela 
tions—H. H. Anderson, Shell Pipe Line Cor; 

Wednesday, Nov. 10 
9:30 a.m Lubricant 


Requirements, Addi | 
tives and Brand Names: North Ball Roon 
Stevens Hotel (sponsored by Lubrication Cor 
mittee) Presiding, M. B. Chittick, Amer 
Mineral Spirits Co 

Lubricant Requirements for the Automobile 
Engine of the Future \. T. Colwell, Tt 
son Products, Ine prepared discussion | 
H. C. Mougey, technical director of Resea 
Laboratories Division General Motors Cort 
W. M. Holaday, director, Socony-Vacuum 
boratories, Socony-Vacuum Oil Co Ine 

Additives for Lubricants—Their Advantages 


and Disadvantages—Bruce Boehm, Enjay C 
Inc.; prepared discussion by A oO VV 
The Lubrizol Corp R. E. Jeffrey, Jr Si 


Oil Co., Ine 
Brand Names and Their Significance— Her 


F Abt Brand Names Foundation Im 
2:30 p.m General Session: Grand B 
Room Stevens Hotel Report of board 
ouncillors and election directors 
President’s Address——William R. Boyd 
\PI 


Presentation of Gold Medal for Distinguished 
Achievement. 

Address — Charles F 
Laboratories Division, General Motors C 

S p.m General Session: Grand Ball Re 
Stevens Hotel 

Congress Looks at the Petroleum Industry 

Senator George W Malone, chairmar 
tional Resources Economic Subcommittee 
Senate Committee on Interior and Ins 
Affairs 

The Petroleum Industry Looks at Congress 





Kettering, Resea 


Frank M Porter president Fain-P 
Drilling Co and president Mid-Contine 
Oil and Gas Assn 

Address—Robert E Wilsor chairmar 
the board, Standard Oil Co. (Indiana) 

Panel Discussion—-Interview of member 
the petroleum industry by seven well kr 
radio broadcasters (names of individuals } 
ticipating in panel discussion will be 


nounced later) 


Thursday, Nov. 11 
General Session: Grand B 
Stevens Hotel 


9:30 a.m 


Room 


Long-Term Availability of Crude Oil Sup 
ply I F McCollum president Cont r 
Oil Co and chairman of Subcommittee 


Long-Term Availability of 
Committee of API 

Three Peas in a Pod: Prices, Profits, Pr 
ductivity in Petroleum—Robert G Dur 


president, Sun Oi1 C 


National Oil Pt 


NATIONAL PETROLEUM NEW! 





Pennsylvania Jobbers Urged to Take 
Individual Action on Margin Problem 


Speaker Says Resolutions Alone Won't Do Job; 
Jobbers Hear Talk on Keeping Costs in Check 


By DANIEL L. HARBOUR 
NPN Staff Writer 


WERNERSVILLE, Pa.—-Members 
of the Pennsylvania Petroleum Assn. 
were urged here last week to tackle 
their problem of increased margins 
on individual fronts and to “keep 
poking away at our suppliers’ for 
larger spreads. 

This advice was laid down by Os- 
mun Skinner of Troy, Pa., a principal 
luncheon speaker at the association’s 
semi-annual meeting, Sept. 27 and 28. 

“We can pass resolutions,” Mr. 
Skinner declared, “but they alone 
won’t produce the desired result. We 
can’t force the majors to do any- 
thing. But we can tackle the prob- 
lem individually and keep poking 
away at our suppliers to take a 


realistic attitude toward our crucial ° 


problem.” 

At a business meeting a few hours 
before Mr. Skinner spoke, the asso- 
ciation already had declined to adopt 
resolutions calling for more margins, 
and extending praise to major oil 
companies in keeping supplies flow- 
ing last winter. 

Speaking against approval of a 
margin resolution, J. W. Butler of 
Philadelphia warned the approxi- 
mately 100 jobbers present that, “We 
will lose respect if we continually 
pass such resolutions at each meet- 
ing and then have the suppliers toss 
them in the wastebasket without tak- 
ing any action on them.” 

“The only way we are going to 
get action,” he declared, “is by in- 
dividual negotiation.” 

Other jobbers asserted that resolu- 
tions on increased margins failed to 
accomplish their desired aim because 
they usually wound up in the hands 
of officials who had no control over 
the suppliers’ policies affecting mar- 
gins. 

Other jobbers contended that the 
problem of cbtaining greater spreads 
was one that would not be solved 
until the supply-demand picture once 
more is brought into balance. 

On .this outlook, the jobbers later 
heard J. Howard Marshall, president 
of Ashland Oil & Refining Co., pre- 
dict that “over the nation at large 
and over the industry at large there 
isn’t going to be any shortage of 
fuel oil this winter.” 


‘Over the Hump’ 


At a banquet meeting, Mr. Marshall 
said the oil industry is “well over 
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the hump” in supplying record-break- 
ing demands and product supplies are 
“building rapidly to the point where 
everybody is going to be chasing the 
jobbers for business.” 


In discussing a proposal by L. H. 
Setzer of Harrisburg, president of the 
group, that major companies be com- 
plimented in a resolution for keeping 
supplies moving at a high rate dur- 
ing the past year, several of the job- 
bers contended that the major com- 
panies were only carrying out their 
responsibilities. 


One jobber opposing the resolution 
declared that it would be unwise to 
adopt it “just when we are getting 
out of the woods,” asking that ac- 
tion be delayed until the winter heat- 
ing season is over. 


This resolution and the margin pro- 
posal were both delayed for fur- 
ther discussion until the next meet- 
ing of the group in the spring of 
next year. 


The only resolutions adopted by 
the association were verbal declara- 
tions putting the group on record as 
favoring liberalization of state laws 
governing truck and trailer weights 
and as opposed to any additional in- 
crease in state gasoline excise taxes. 


The group discussed, but took no 
action, in regard to the threat of gov- 
ernment control of the oil industry. 
Mr. Setzer warned the jobbers “not 
to kid ourselves, because there's still 
a lot of talk around the country 
about government control.” 


He asserted that the Pennsylvania 
association was “a barrier’ last win- 
ter against the idea of government 
control when such a move was being 
discussed in Washington by some 
members of Congress. 


Grover Dale of Harrisburg, execu- 
tive secretary, outlined a plan for 
aiding jobbers in their fight for high- 
er margins. He said more detailed 
data was needed on costs of opera- 
tions and urged jobbers to submit 
cost figures to him. 


He explained that these figures 
would not be attributed to any spe- 
cific jobber and their identity would 
not be disclosed to suppliers. 

In his address to the jobbers 
titled “What the Jobber is Thinking’’ 
(partial text of paper will be pub- 
lished in NPN next week)—Mr. 
Skinner discussed various methods 
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of “keeping costs in check,”’ explain- 
ing, “in this present period we can't 
do much to cut them down.” Some 
of the “cost-containing’” methods he 
suggested included: 

1. New accounts should be re- 
jected when there is “any question 
as to whether the account will prove 
profitable.” Some major companies 
have withdrawn from small accounts 
and jobbers should examine these 
carefully before taking them on. 

2—-Co-operation of employes in 
carrying out the business functions 
should be encouraged more. One job- 
ber has been “holding dinner meet- 
ings” regularly with his employes to 
discuss the company’s financial af- 
fairs and employe-performance rec- 
ords have been improved as a result 
of these meetings. 

3. Buying policies should be tight- 
ened up and inventories of “seasonal 
products” should be reduced to work- 
ing minimums. 

4. Credit should be tightened. 

5. Storage facilities, if possible, 
should be increased to lessen dis- 
tribution costs. 

6. More business should be ob- 
tained from old customers rather 
than by seeking new accounts. 

Mr. Skinner noted that some sup- 
pliers now are refusing to sign con- 
tracts with their jobbers. He stated 
that withdrawal of some _ suppliers 
last year created a serious situation 
for the jobbers dependent upon these 
suppliers for products. 

The need for investment capital by 
jobbers, Mr. Skinner added, is as im- 
portant to jobbers as it is to major 
companies. 

Mr. Marshall told the jobbers that 
the oil industry's record in pushing 
supplies up to the level of demand 
during the past year has proven false 
the “prophets of doom” who fore- 
cast a continued lag in supplies. 

“As of the present time,” he de- 
clared, “our scarcity is over.” He 
stated that jobbers “would look in 
vain” for a gasoline consumer short 
of supplies. 

Taking issue with professors and 
others who have advocated breaking 
up the oil industry into its various 
segments, Mr. Marshall asserted: 

“How in the world you would lick 
a supply problem with a complete- 
ly dis-integrated industry is a thought 
that makes me shudder.” 

At one point in his address, Mr. 
Marshall drew laughs from the job- 
bers with his descriptions of the ef- 
forts of the wartime Office of Price 
Administration to fix jobber margins. 
He said OPA lawyers after due and 
deliberate consideration ‘established 
fair and equitable margins whichever 
was lower.” 


Elects 20 Directors 


The association also elected 20 di- 
rectors, five of them for two-year 
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terms and other 15 for one-year 


terms. 


Chosen for the longer terms were: 
M. D. DeTar, Aero Oil Co., New Ox- 
ford; W. H. Fetter, Pennsylvania 
Farm Bureau, Harrisburg; Ira K. 
Newcomer, Newcomer Oil Co., Eliza- 
bethtown; Osmun Skinner, Van Dyne 
Oil Co., Troy; and Hugo V. Spitzer, 
Allied Oil Co., Philadelphia. 

Elected to short terms were: Todd 
K. Glenn, Penn Glenn Oil Works, 
Leechburg; Ralph Haller, Automotive 
Service, Reading; C. R. Harned, C. 
R. Harned Oil Co., Allentown; Charles 
T. Harvey, St. Marys, Pa.; Martin H. 
Heine, M. H. Heine Petroleum Co., 
Huntington; Robert W. Higinbotham, 
Center Gas & Oil Co., Smock, Pa.; 
Walter A. Maring, Peerless Gasoline 
Co., Greensburg; Roy R. Ralston, Jr., 
Hidlay Oil Co., Bloomsburg; David 
Sherer, Sherer Oil Co., Johnstown; 
C. Guy Suter, Alpha Gasoline & Oil 
Co., Tarentum, Pa.; M. W. Thompson, 
Tri-County Oil Co., Berwick; Joseph 
P. Flanagan, Egan Oil & Supply Co., 
Pittston; P. N. Risser Jr., Penn Econ- 
omy Oil Co., Bedford: Walter P. 
soyer, Jr., C. & B. Oil Co., Pitts- 
burgh; and Harry J. Rehman, Liberty 
Oil Co., Port Carbon, Pa. 

All officers were re-elected. They 
include: L. H. Setzer, president; G. 
EK}. Phillips, first vice president; Phil- 
lip H. Peters, second vice president; 
H. E. Oberman, secretary; Mr. New- 
comer, treasurer; and Grover R. Dale, 
executive secretary. 

Next meeting of the group will be 
held in Bedford, Pa., 
May 


probably next 


Deaths 





J. Garfield Buell, 68, pioneer Okla 
homa Independent oil operator, died 
in a Tulsa hospital Oct. 1 after a 
brief illness. He came to Oklahoma 
in 1903 after being graduated from 
the University of Colorado Law 
School, and wildcatted in Oklahoma, 
Texas, Wyoming, Kansas and Illinois 
He served for a number of years 
as vice president of the Eastern Okla 
homa Division of the Independent 
Petroleum Assn. of America and a 
director of the International Petrole- 
um Exposition 


Gilbert J. Thompson, 64, recent!y 
retired personne! manager of Imperial 
Oil, Ltd., Toronto, Canada, died last 
month while vacationing at Port 
Sandfield, Ontario. With Imperial Oil 
for 30 years, he is survived by his 
wife and a son, Lawrence R 


Roy E. Collom, 66, president of the 
Kettleman North Dome Assn., died 
in Pasadena, Sept. 25. Lifelong oil- 
man, Mr. Collom retired as_ vice- 
president of Continental Oil Co. in 
1946. 
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ICC Asked to Reconsider ‘Primary Business 
Test’ Rule in Schenley Distillers Case 


By NPN Staff Writers 


This week saw ICC’s application of 
‘primary business test” in its Schen- 
ley Distillers Corp. motor-carrier pro- 
ceeding attacked by motor common 
carriers, motor contract carriers, and 
railroads that are members of trunk 
line, New England and central freight 
associations. 

In asking reconsideration of the 
decision, one of them—the Regular 
Common Carrier Conference of Amer- 
ican Trucking Assns.—saw in ICC’s 
action and developments flowing 
from recent Supreme Court ruling in 
cement basing point case the begin- 
ning of the end for commercial truck- 
ing industry. 

ICC’s Division No. 5 last June de- 
cided Schenley, in its motor opera- 
tions, was private carrier. “Primary 
business test’’ is based on answer to 
question whether main business of 
carrier is that of transportation or 
some other business. 

Schenley report involved trucking 
operations by parent Schenley Distil 
lers Corp. in transporting materials 
and supplies to plants of its subsid- 
iaries, and bottled liquor outbound. 
Schenley had at first set up motor 
division which ICC found to be car- 
rier for compensation, in which find 
ing it was upheld by U. S. District 
Court, Delaware, and U. S. Supreme 
Court. Schenley then dissolved motor 
division. 


Ask Reconsideration 


Motor common carriers, represent- 
ed by Regular Common Carrier Con- 
ference of American Trucking Assn 
asked ICC for reconsideration and 
oral argument in Schenley case. 

ATA Contract Carrier Conference 
also asked reconsideration of Schen 
ley case and requested entire com- 
mission to adopt ‘as a principle for 
distinguishing private and _ for-hire 
carriage, a test which will give due 
consideration to the all-important 
question of receipt of compensation.”’ 
Contract carriers suggested it would 
be in interest of all concerned to join 
Schenley case with Lenoir Chair Co. 
Private-carrier case decided in May, 
as involving same issue. 

Common carrier conference, among 
other things, said ‘‘gravity” of pres- 
ent situation was accentuated by re- 
cent developments relating to ‘“‘bas- 
ing point system” of commodity price 
making. It said ICC would no doubt 
take judicial notice of decisions of 
Federal Trade Commission and courts 
“and the fact that they are resulting 
now in a sort of industrial revolution 
which will have the most profound 
effect upon commercial carriers.”’ 

Conference said that if major in- 


dustries that heretofore used basing 
point system hereafter made thei: 
sales on basis of prices F.O.B. points 
of production plus freight to destina 
tion, ‘there will be tremendous com 
petitive advantage to these great in 
dustries, as there is now to Schenley 
to transport the products of thei: 
manufacture by motor vehicle to the 
places of use, and receiving compen 
sation for the transportation, as 
Schenley does, at rail rates.’’ Com- 
mon carrier conference added: 

“Hence, there will be the benefit 
of the more efficient and expeditious 
motor carrier service at the lowe: 
rail rates, to the detriment of al! 
commercial carriage of property by 
motor vehicle. 


Ask Rail Rate Increase 


Railroads Oct. 1 petitioned ICC for 
an 8% increase in all freight rates 
and charges, including those on pe 
troleum and petroleum products. 

Meanwhile, on Oct. 5, ICC author 
ized railroads to waive applicabl 
tariff provisions to permit payment 
and equalization of mileage charges 
on group of tank cars formerly 
owned by War Department and pur 
chased by 17 individuals. Payment 
and equalization will date fron 
August, 1947, when cars were a 
quired to the time of publication ir 
the official Railway Equipment Reg 
ister of reporting marks on car 
(“USQX’’). 

ICC said railroads party to tarif! 
had requested authority to do thi 
and, in its opinion, it would be un 
just and unreasonable not to mak 
these authorizations. 

It said tank cars were purchased 
by William W. Askew, Technical P: 
troleum Co., Chicago; H. M. Basket 
ville, Jr., Baskerville Transportatior 
Corp., Minneapolis; Martin H 
Champion, Oklahoma City; James P 
Dunn, Tulsa; John H. Grace, J? 
John H. Grace Co., Chicago; Edwar 
A. Grantier, Grantier Tank Ca! 
Corp., Minot, N. D.; Lloyd W. Kelley 
Drake Petroleum Co., Chicago; Joh 
R. Lawrence, Tulsa; Thomas J 
Lynch, Jr., Lyn Gas Co., West Hart 
ford, Conn.; J. O. Mills, Drew Sal 
Co., Drew, Miss.; Rogers M. McCras 
Cc. O. M. Butane Co., Oklahoma City 
Joseph A. Padon, Jr., Tank Car Op 
erators, Inc., Washington; William F 
Pielsticker, Tulsa; Fred A. Rives, 5S! 
Automatic Gas Co., Columbus, Ga 
Ernest T. Schoenwald, Schoenwal 
Petroleum Co., Ponca City, Okla 
Harry R. Thomas, Liquefied Petr 
leum Service Co., Fanwood, N. J 
Leonard G. Warden, Jr., Leonar 
Warden Dist., West Memphis, Ark 
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Editorially Speaking 








Letters from Coast Oil Employes Oppose Strike, 
Denounce Tactics Endorsed by OWIU Leaders 


“IT am one of many who has been hurt through 
this CIO oil strike. My husband has worked in the 
oil industry for 23 years. We have found the oil 
companies fair to their employes and we never had 
trouble until the CIO forced their way into the oil 
work.” 


That is the opening paragraph of a letter received this 
week by NATIONAL PETROLEUM NEWS from the wife 
of a California refinery worker being kept from his job 
by the goon squads that continue to beat up decent men 
who want to go back to work in the struck West Coast 
refineries. 

We are not going to print the name of this woman, nor, 
of the several other oil company employes who signed 
their names and addresses to letters to NPN commenting 
on an editorial published here Sept. 15. In short, we are 
not going to make up a calling list for the thugs who 
have been substituting mob violence for law and order on 
the West Coast. 

Reprints of our Sept. 15 editorial, in which we asked 
just what the OWIU is up to with its West Coast strike, 
were distributed by one of the struck companies to some 
of its employes. The comments that have come to NPN 
from these employes, with a single exception, approve 
the stand we took in the editorial. Some are handwritten 
on plain stationery, some are written on the back of the 
reprint, one is on a sheet torn from a stenographer’'s 
notebook, one is neatly typed. Every one is signed. 

These letters are not from the bloated men and be- 
jeweled women that the OWIU publication portrays as 
oil management in its continuous antibusiness, antiprofit 
and anti-oil industry campaign. They are from workers 
and wives of workers who want jobs and paychecks in 
an industry they regard as fair. 

Let’s take a look at some more exerpts from several 
of these letters: 


“My husband (an AFL union member) can't 
risk going through the picket lines, so therefore 
cannot work. He had no part in this strike as he 
had no right to a vote as only the CIO members 
could vote.” 


“As you say it is time the wage earner com- 
pared his condition to the lot of the socialized or 
government industries or to conditions in Moscow- 
dominated countries. Most of us admit that our 
system here in the U. S. is not perfect, but it can be 
controlled, not only by government but by the em- 
ployer and employe within the industry itself.” 


“First Stalin orders us out of Berlin. We say 
‘no.’ Now his buddies here start first to refuse to 
sign nonCommunist papers as the law calls for 
(real Americans would be glad to deny being Com- 
mies). They tie up our ships. Now they strike 
against and shut down our oil plants so to shut 
off our Operation Victuals to Berlin.”’ 


“The figures and reasoning in the editorial are 
excellent. However, are the employes told these 
facts only in time of industrial strife when their 
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minds are in the least receptive mood? It is my 
opinion that a properly chosen and trained fore- 
man, adequately supplied with ‘facts and figures, 
can help considerably to convince the men of these 
actualities.”” (NPN heartily agrees that the fore- 
man can be a key to better labor relations. How- 
ever, until passage of the Taft-Hartley Act, many 
companies believed it was illegal for a foreman or 
any management representative to say anything to 
a worker which might adversely affect his attitude 
toward a labor union.) 


“One of the paths to communism is through 
socialism. If the Communists are on their toes 
(and they seem to need little sleep), all roads from 
socialism lead to communism. The oil fields are 
just smaller display of world trends today.’ 


“My belief about this strike is that wages are 
not all that is involved. It would have been better 
if we had gotten the 12.5c and not have been put 
out of work.” 

“Your article in NATIONAL PETROLEUM NEWS 
shows a great deal of clear thinking in such a way 
that a large majority of the public will understand 
it. Certain pressure groups, led by unions, have 
been successful in raising wages far beyond other 
wage earning groups of similar skill, training and 
education, such as school teachers. To carry these 
pressure groups to their logical, or should we say 
illogical, conclusion means that they can demand 
any wage regardless of what the public can pay.” 


One of the communications enclosed a printed sheet 
put out by a “Group of Workers of the Richmond (Stand- 
ard of California)) Refinery,”’ and includes this reveal- 
ing statement: “Somebody said at the Union Hall 
‘the Standard Oil is the key to onen the doors all over the 
world ...’° We ask ourselves: What is the damage that 
the Standard Oil has done us?” 


The single letter writer who objected to NPN’s edi- 
torial wonders where we got the figures on average 
wages used in the editorial. He asks whether we ever 
tried to feed, clothe and house a wife and babies $40 a 
week, but later in his letter says his daily earnings are 
$12.80. According to our arithmetic, that amounts to 
$64 for a five-day week. 

The fact is, of course, that the oil industry does not 
have sweatshop wages. It is now, as it has been through 
most of its history, the leader of all industry toward 
better real wages, toward better working conditions, to- 
ward employe benefits that mean care in illness and old 
age far superior to anything the social security planners 
at Washington have projected. 

Most of the men and women in the oil industry recog- 
nize this. Those who went to war returned to the oil 
companies they left, with some companies getting back 
more than 90% of those they lost to the services. No 
other industry, as far as we know, had a larger percen- 
tage of its wartime soldiers come back. 


Even with a dozen years of lopsided law and even 
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more lopsided. administration on its side, the OWIU 
has found oil workers hard to organize, with several of 
the biggest units in the industry still unorganized by the 
CIO. 

The letters that came this week are a reflection of the 
bitterness the OWIU has generated among oil employes 
on the West Coast. They help explain why many have 
braved the picket lines to go back to work and restore a 
substantial percentage of product output in the struck 
refineries. 

It is no wonder that the OWIU is desperate, and has 
tried to reinforce its unwanted strike with sluggings of 
workers and sabotage of oil property and mob fighting 
against police. 

The OWIU leadership not only has failed to halt these 
lawless rioters, it has given them a public pat on the back 
with no less than President Knight demanding that in 
any settlement the companies agree to take back “without 
discrimination” strikers who have engaged in acts of 


members—talk about the need to strengthen this an 
other laws to bring common sense and order into labo 
relations. 

Union leaders have horribly misjudged the temper « 
the people. That the OWIU top men are no exception ji 
shown by the way in which they permitted Harr 
Bridges’ longshoremen to muscle into the West Coas! 
strike, by their apparent approval of the mob scene at 
Richmond three weeks ago, and now, worst of all, by 
their plea on behalf of the goon squads. 

They think they are fighting only those they portray) 
as callous, fat, stupid employers. They apparently stil 
don’t know that there are millions like the woman whos: 
letters begins: 

“T am one of many who has been hurt through thi: 
CIO oil strike... .” 








violence or sabotage. 


It is no wonder that the bleatings of the professional 
unionists about the Taft-Hartley Act fall on deaf ears, 
that instead the people—including a good many union 








READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 











Car Makers Watch Future Fuel Developments 


After Introducing High Compression Engine 


By NPN Special Correspondent 


LANSING—tThe higher compression 
engines for automobiles are no longer 
in the “talk” stage but are a reality. 
This was made clear to newspaper- 
men in a demonstration and inter- 
view by Charles F. “Boss” Kettering, 
research consultant and director of 
General Motors Corp. 

Mr. Kettering explained that intro- 
duction of a 7.25 to 1 engine in the 
1949 model Oldsmobiles at present 
indicates “only a turn in the road” in 
the auto industry’s route to more 
economical motoring. Whether the 
turn would be a wide curve, a sharp 
turn or a slight deviation in the prog- 
ress already shown, Mr. Kettering 
said, would be determined by future 
events. 

Gradual change-over from present 
power plants by GM is necessitated 
by inadequate supplies of higher oc- 
tane gasoline, but as higher octanes 
are made available for automotive 
fueling, automobile manufacturers 
will increase the compression ratios 
of engines, according to long range 
planning. ® 

Right now, the 7.25 to 1 compres- 
sion engine is just the beginning of 
what engineers feel may eventually 
lead to compression ratios of 12.5 to 
1. How soon compression ratios can 
be increased to a point approaching 
the 12.5 to 1 figure, depends largely 
on three factors, any one of which 
would make available fuels meeting 
high compression octane  require- 
ments: 

1—-Production of higher octane mo- 
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tor fuels at the expense of some loss 
in over-all refinery production. 


2—Utilization of a dual fuel sys- 
tem (already in the experimental 
stage) whereby high and low octane 
fuels are used. Big factor here is 
that high octane fuel is used only 
that small percentage of time when it 
is necessary, thus resulting in the 
need for less high octane fuel for 
high compression use than if only 
one fuel is used. 

3—Use of a fuel injection system 
utilizing an anti-detonant solution 
which boosts the octane rating of a 
fuel in the engine as it is required. 
Such a system is now receiving its 
first public test after years of experi- 
mentation. 

Answering questions about the new 
7.25 to 1 Oldsmobile engine, Mr. Ket- 
tering explained that only alterations 
of the cylinder head will be necessary 
to attain the maximum 12.5 to 1 ra- 
tio in the new V-8 engine. 

The so-called “Kettering engine” 
was introduced at the meeting of 
Society of Automotive Engineers at 
French Lick, Ind., 14 months ago. 
Full explanation of possibilities of the 
new engine was made at the SAE 
convention in San Francisco last 
month. 

At that time, a report on labora- 
tory and road-tested high compres- 
sion engines was presented by John 
M. Campbell, Darl F. Caris and Dr. 
Lloyd L. Withrow of the GM Lab- 
oratories Division. 


Fuel economy of the average of 





domestic cars of all makes increased 
from 28-ton miles per gallon in 1930 
to about 38-ton miles per gallon at 
present time. . . . The significance of 
this achievement is even more strik- 
ing when it is recognized that decided 
improvements in car  performancs 
have accompanied the marked in- 
creases in fuel economies, the report 
said. 
The report continued: 


“Engine compression ratios from 
1930 to 1938 increased from 5 to 1 


to an average of approximately 6.7 to 


1. Accompanying this was a stead) 
fuel octane number rise. More 
over, the increase in the octane num 
ber of fuels spearheaded the rise in 
compression ratio and made it pos- 
sible.” 

Engine development and design ar: 
in the vanguard now and behind then 
are plans for widespread productio! 
of fuels with boosted octane numbe! 
Such fuels, although available, nov 


can be marketed only on a limited 


scale. 

“Gains in fuel economy 
from 10 to 25% are possible at octal! 
levels not much above those esta! 
lished by some present premium ga 
olines, and ... still greater gai! 
can be made at higher octane leve! 

“Recently it has been pointed « 
that the petroleum industry now hi: 
manufacturing capacity to produ 
about 20% of its total volume of g4 
oline in the 96-98 research octa 
range. This would be sufficient 
supply gasoline for several years’ p! 
duction of cars requiring this 1) 
of fuel. 

“But to produce still greater qu: 
tities of the 96-98 octane fuel as | 
demand expanded would require d! 
tic capital equipment readjustme! 
within the petroleum industry.” 
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Speed deliveries with 
new B. F. Goodrich fuel oil hose 


K eeps its shape, keeps flexible and stron g far longer 


yet B. F. Goodrich hose for han- 
dling fuel oil and distillates 
reduces to a minimum the usual hin- 
drances to fast hose delivery. No more 
swelling, flattening on the reel, kink- 
ing, stiffening in cold weather. Here’s 
how this new hose can help your 
drivers speed deliveries. 
Keeps shape and size— Special oil- 
resistant rubber compound makes the 
ibe of this hose completely oil-proof, 
liminates tube swelling, shrinkage of 
ie inner diameter of the hose. Low 
lumetric expansion prevents shrink- 
ze of length. Tube won't flake off 
into the stream of oil. This hose keeps 
s shape and full size—keeps a full 
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unobstructed flow moving from truck 
to tank. 

Strong and flexible—Strong 3-braid 
construction makes this hose keep its 
shape on the reel, even when the line 
is empty. Won't flatten or collapse on 
the reel, to cause shut-offs or slow 
deliveries. Triple-braid construction has 
no reinforcing wire to take permanent 
kink. Special ingredients in the rubber 
keep this hose flexible and easy to 


handle even in severe sub-zero weather. 


This hose reels readily, handles easily, 
saves Many minutes each day. 

Tough oilproof cover—Cover built 
for rough use. Drag this hose ovet 
curbs, over brick, stone, or gravel 


driveways—it won't be harmed. You 
can let it stand in spilled oil or grease 
without effect. Won't crack or check 
under the hot sun. Its smooth finish 
is easy to clean and keep clean. Drivers 
make better time with a hose they 
don’t have to ‘“‘baby’’. This is it 
Furnished with either one-time or 
re-attachable couplings. Static wire 
bonded to coupling at each end of 
hose. Be the first to equip your trucks 
with this better fuel oil and distillate 
hose. See your local distributor, or 
write: The B. F 


Goodrich Company. 
Industrial Products 


Division, Akron, O. 


, 


B.F Goodrich 


RUBBER FOR INDUSTRY 
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Maintenance Can Reduce Truck Accidents 
Due to Mechanical Defects, Report Shows 


Mishaps Due to Mechanical Failure Increase in ‘47, 
ICC Analysis Shows; Inspection Programs Stressed 


Motor carrier accidents attributa- 
ble to defects in or failures of vari- 
ous parts of the trucks, tractors and/ 
or trailers increased during 1947. 
For the most part, a good percentage 
of this type of accident could have 
been prevented if proper mainte- 
nance and inspection practice had 
been followed by the carrier. 

This becomes evident in studying 
ICC’s Bureau of Motor Carriers 
Safety Section analysis of mechani- 


cal defect accidents of motor car- 
riers. 
Comparison of ICC’s current re- 


port and the one issued for 1946 (see 
NPN Feb. 25, p. 30) shows that ac- 
cidents attributable to mechanical 
defects or mechanical failure in 1947 
rose 32% above the previous year. 
This despite ICC’s maintenance and 
inspection recommendations in_ its 
reports and despite a growing effort 
to instruct motor carriers on the 
need for good maintenance and in- 
spection programs. 


ICC’s analysis shows that, as in 
previous years, brake defects are 
responsible for more accidents than 
any other type of defect—especially 
in 1947. Commission's findings indi- 
cate that: 


Defects Listed 


1—-Mechanical defect acci- 
dents are continually increas- 
ing. 

9 


2—In general, the same types 
of defects occur from year to 
year. 

3-—“Stopped accidents,” which 
constitute 20% of all accidents, 
cause over half of the fatalities. 


{—-Most mechanical defect ac- 
cidents are due to poor inspec- 
tion and maintenance practices. 


ICC then says: 


“In general, the analysis indicates 
that a material improvement in the 
situation will result only through co- 
operative effort by (a) drivers who 
perform their inspections carefully, 
who are better trained and who turn 
in accurate reports on defective 
equipment; (b) by carriers who in- 
stigate and carry out systematic and 
adequate maintenance systems; (c) 
by manufacturers who design and 
build vehicles tailored to the needs of 
the carriers; and (d) by regulating 
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authority which promulgates good 
regulations and enforces such regu- 
lations.” 

The analysis shows that the de- 
fective vehicle is more likely to be 
the older vehicle, especially as _ re- 
gards trailers, thus indicating that 
defects on trailers are more likely 
to be overlooked than on power 
units. 

In a breakdown of various defects 
causing accidents, ICC’s findings can 


be summarized somewhat in this 
manner: 
Brakes 
Defective brakes were blamed for 
31% of all accidents caused by fail- 


ures of mechanical parts of the ve- 


hicle. This is based on reports made 
by carriers to ICC. Commission 
states: 


“A close study will reveal that the 
vast majority of failures are directly 
traceable to faulty maintenance. 
Improper brake adjustments, leaky 
lines, malfunctioning valves and de- 





Table 1 


Summary of Brake Accidents of 
Property Carrying Motor Vehicles 
for Period 1943-1947 


Type of Accident Percent of Total 


Collision : ‘ 74.8 
Non-Collision 25.2 
Total 100.0 


Condition of Pavement 


Dry 71.8 
Wet 17.0 
ley 1.9 
Snowy 2.0 
Oily 0.3 
Muddy 0.3 
Not Reported 3.7 
Total 100.0 
Road Grade 
Downgrade 419.5 
Upgrade 11.9 
Level 33.0 
Not Reported 5.6 
Total 100.0 
Type of Brakes 
Mechanical 0.5 
Hydraulic 8.9 
Air 40.1 
Vacuum 43.3 
Air-Vacuum 2.7 
Electric $eeene 1.0 
Not Reported & Misc 3.5 
Total 100.0 





fective 


linings were 


responsib 


le for 


the vast majority of such accident 
carriers do not 


consider such 


Too frequently, 


‘minor’ defects as de 


fects or believe that such irregulari 


ties are customary in the 
brake system. While 
may be present in the 


ordinar) 
such defect 
‘ordinary 


brake system, they are not and ther 


is 


no reason for them to -be 
on a_ well-maintained 


vehicle 


present 


. The 


mere fact that an operator fails to 
realize that he has a problem does 
not prevent the problem from exis? 
ing.” 
Summary of brake accidents will 
be found in Tables 1 and 2. 


improvement. 
creased only 1% 
OV 


Tires 


Last year’s record of accidents duc 
to tire defects showed some sign of 


Tire 


er-all gain of 11% 


cal defect accidents, 
better progress is being made in the 


tire field 
than 
dent reports points to 
best tires on the 
of accidents are 


having the 
About 50% 


toward 
most others. 


accident 


s in- 


compared with an 


for all mechani- 
indicating that 


increased 
Analysis of acci 
necessity of 


safety 


front 
caused 


by failures of front tires, yet front 


tires do 


hi 


stitute 


th 


not 
involved 
over 
e vehicle. 


cles 


for the 
in the 
one-fifth 
In short, a 


types 
report 
of the ti 


of ve- 
con- 


res on 


front tir: 


failure is almost three times as likel; 


to 


result 


in an accident as is 


a fail 


ure of a rear tire or a trailer tire 


cl 


failures also increased last year, and 


Summary of tire 
uded in Table 3. 


accidents 


Engine 


is in- 


Accidents due to engine defects o1 


gains were noted for both “parked 


and “moving” accidents. In 


contrasi 


with most all other types of defect 


“engine 
jority of 


accidents” 
“parked”’ 


result in 
type acc 


This is true because engine f 


usually 


disable the 


“ 


vehicle 


a ma 
ident 
‘ailuré 
on th 


spot” and “the spot” is all-too-ofte! 
the traveled portion of the highway) 
whereas many other types of failur: 


permit sufficient 


mobility to enab 


the driver to park on the shoulder 


the 
should have 


In this type of 
driver in many 


known 


failure, h« 
cases kn 
that the 


weve 
ew 
con 


tion of total failure was impendi! 
but instead of stopping in a sa 
place and investigating, continu 


until a complete breakdown occur! 


The analysis sh¢ 


ws that 


engl 


defects do not vary in general ty] 
from year to year, and their prin 
pal characteristic is their minor ! 
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When it comes to value you're lead- 
ing the way when you’re at the wheel 
of a new Chevrolet truck. And why? 
Because in these trucks there are 
all of the finer, future-type features 
that Advance-Design brings you plus 
the pace-setting premiums of Chev- 
rolet’s 3-way thrift—the triple econ- 
omy of low operating costs, low up- 
‘keep costs and the lowest list prices 
in the volume field! See your Chey- 
rolet dealer. 


CHEVROLET MOTOR DIVISION, General Motors 
Corporation, DETROIT 2, MICHIGAN 


CHOOSE CHEVROLET TRUCKS FOR 
TRANSPORTATION UNLIMITED 
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3-WAY WINNERS When It Comes To Value... 


ADVANCE-DESIGN CHEVROLET TRUCKS 






Only Chevrolet Advance-Design Trucks Have 
All These New and Finer Features 


NEW CHEVROLET 4-SPEED 
SYNCHRO-MESH TRUCK 
TRANSMISSION 


A special feature in medium and 
heavy-duty models that assures 
new operating ease and efficiency. 


NEW ADVANCE-DESIGN 
GEARSHIFT CONTROL 


A steering column gearshift in 
models with 3-speed transmissions 
provides greater driving ease and 
convenience. 


NEW FOOT-OPERATED 
PARKING BRAKE 


A feature that offers new clear 
floor area, safety and efficiency in 
models with 3-speed transmissions. 









IMPROVED 
VALVE-IN-HEAD ENGINE 
The world's most economical engine 
for its size now has even greater 
durability and operating efficiency. 


SPLINED REAR AXLE 

HUB CONNECTION 
Greater strength and durability in 
heavy-duty models with this exclu- 
sive Advance-Design feature. 
PLUS the cab that “Breathes’* e 
Uniweld, all-steel cab construction 
e New, heavier springs ¢ Full- 
floating hypoid rear axles on 
¥%-ton and heavier duty models « 
Specially designed brakes e 
Hydrovac power brakes on heavy 
duty models ¢ Ball-bearing steer- 
ing @ Double-line pre-selective 
power shift in 2-speed axle at 
extra cost « Wide base wheels 
e Standard cab-to-axle-length 
dimensions ¢ Multiple color options. 


*Fresh air heating and ventilating system 
optional at extra cost 
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bon a Highly 


ANTIOXIDANT 


To Improve 





fe 


Part of the equipment used by the Petroleum Chemicals Lab- 
oratory for studying the effects of antioxidants on the oxida- 
tion stability of gasoline and other petroleum products. 








Effective Antioxidant 


The Storage Stability of Your Gasoline 


Tetraethyl Lead 


Compounds 


Gasoline Oxidation 
Inhibitors 


Oil Soluble Colors 


Lubricating Oil 
Additives 


Fuel Oil Additives 





If you want improved storage stability for your gasoline check these features of 
Du Pont Gasoline Antioxidant No. 22. 


Added Effectiveness. Because of its low water solubility, Antioxidant No. 22 may 
be added immediately after final fractionation and before doctor sweetening or 
caustic washing. This means better response of the gasoline to antioxidant since 
there is less possibility of early gum formation. 


Economical. Antioxidant No. 22 is economical to use because only very small 
quantities are required. The concentration necessary for satisfactory performance 
usually falls within the range of 0.001% to 0.004% by weight. 


Ease of Handling and Mixing. Antioxidant No. 22 is one-hundred percent active 
ingredient, and therefore requires less storage space and handling. It also blends 
well with all types of gasoline. 


Use With Other Additives. It is compatible with other additives such as Du Pont 
Metal Deactivator and Tetraethyl Lead Compounds. 


Availability. Prompt delivery of Antioxidant No. 22 in any quantities can now be 
made. 


Field Laboratories Will Assist. The Du Pont Field Laboratory in your area will be 
glad toassist you in evaluating Antioxidant No. 22, as well as other Du Pont additives. 


Antioxidant No. 22 is a commercial grade of N:N’ 


. disecondary-butyl-para-phenylene-diamine containing 

no solvents. 
PROPERTIES 

No 2 ? Specific Gravity at 60°/60° F. 0.94 

7 Founds per Galion at 60° F. 7.67 

Flash Point (C.O.C.)° F 290 

Viscosity at 100° F., S.U.S... 64 

Solubility in Water at 80° F., Weight %.. < 0.05 

Solubility in Gasoline at S0° F. In all proportions 


Technical Bulletins are available. Ask your Du Pont repre- 
sentative, or write to the nearest Du Pont District Office. 


E. 1. DU PONT DE NEMOURS & COMPANY, (INC.) 


Petroleum Chemicals Division +« Wilmington 98, Delaware 
District Offices: Wilmington, Del. * Chicago, I!l. * Houston, Tex. * Tulsa, Okla. *« Los Angeles, Calif 
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BETTER THINGS FOR BETTER LIVING...THROUGH CHEMISTRY 
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ture. For the most part, they are 
evident for some time prior to the 
total failure. 

See Table 


Steering 


This type of accident ranks sixth, 
being preceded by brake, tire, engine, 
coupling device and wheel failures. 
Steering failure defects are _ sub- 
stantially composed of a large num- 
ber of ball-and-socket joint failures. 
Here again, carriers and drivers 
could do much to prevent this type 
of accident by taking action when 
they first spot “sloppy” steering in a 
vehicle. For breakdown of various 
types of steering failure, see Table 
5. 


Springs and Associated Parts 
Average age of property-carrying 


vehicles (including tank trucks and 
trailers) involved in “spring acci- 


dents” was somewhat less than 4.5 
years for trucks and tractors and 
somewhat over 4.5 years for trailers. 
Table 6 shows the importance of in- 
spection of springs on the front end 
since these springs account for al- 
most 60% of the accidents. The 
answer, ICC says, lies in the steering 
interference which results from most 


front spring breakage. 
ICC adds: 


“Spring failures 
of defect which 


cusable 


are another type 
is generally 
if one goes on the 


inex- 
rather 


reasonable premise that any defect 
which is out in the open and which 


has 
detected. 


existed for some 


time should be 


Wheel and Associated Parts 


Cause 


of wheel 


and associated 


parts failures continues to be dom- 


inated by 
“broken spindles” 
Table 


ures’ 


(See 


“loose 


or sheared studs,” 
and “bearing fail- 


ICC observes 


that the most important aspect ot 
most of these failures is that they 
could have been prevented by th: 
exercise of the most fundamenta! 
kind of maintenance. Almost al) 
cases of wheels and rims coming oft 
could have been avoided had drivers 
and mechanics tightened lug nuts 
sufficiently and almost all bearing 
failures are due to the absence of 
grease. 


Lighting System 

The number of accidents attributa- 
ble to lighting system defects has 
remained fairly constant from 1945 
through 1947. Predominant factor in 
this type of mishap is high property 
damage—both from fire and collision 

which results. Many times this is 
due to the fact that lighting system 
breakdown often leaves vehicle un- 
protected on the highway unless car- 
riers are rigid in both inspecting 
their vehicles and training drivers 





Table 2 


Summary of All Brake Accidents for Property 
Carrying Vehicles for Period 1943-1947 


Tire Failure Accidents 


Type of Tire Failure 


1943- Percent 

1947 1947 of Total Blowout, not Specified 
67 245 18.5 Puncture nettcrny 
52 173 13 L Miscellaneous 

31 113 5.0 Not Reported 

29 108 8.2 

18 89 6.7 

14 37 2.8 Total 
178 556 42.1 


389, 1,321 


100.0 


1943- Pereent 


1947 


Principal Brake peared 1943 1944 1945 1946 
Bad Adjustment .... . 40 38 38 62 
Breakage of Tubing .... 33 29 27 32 
Leakage of Tubing ..... 16 32 19 15 
Valve Failure .. vaneeol ae 14 22 26 
Lining Failure ... 14 17 22 18 
Hydraulic Cylinder Failed 1 1 11 10 
Other Defects ........-.. @ 72 101 143 
Total 183 203 240 306 
Table 4 
Engine Failure Accidents for 1943-1947 
Engine Defect 1943 1944 1945 1946 
Ignition 
Short or Bad sehen 13 12 12 8 
Wet (Rain) oe 9 5 10 
 ¢608-0 sheen 11 13 13 11 
Coil ween 2 3 5 2 
Cc ondenser awe we @s 3 1 
Spark Plug .. pina 1 2 
Timing. pat pth ek 6 2 5 as 
Not Spec ified 1 1 3 
DW EUNEE ccccnvesces OE 45 42 34 
Fuel Pump 
Diaphragm ........ 5 15 11 3 
Ice or Dirt 2 3 . 
Leaking .. os 1 
Arm Broken or Loose ° 3 3 1 
Miscellaneous .... T ‘2 3 a4 
Not Specified .......... 20 18 21 16 
Sub-Total 25 38 41 21 
Overheated Engine 
Water Leaks 4 1 
Water Pump 1 ee 1 ‘ 
Fan Belt 4 3 1 4 
Fan 1 1 i 1 
Radiator - 6 5 1 1 
Radiator Hose 1 3 1 5 
Thermostat as “+s 2 3 ea 
Not Specified .......... 7 1 4 1 
Sub-Total ws ee . 15 11 16 
Carburetor or Injector .. 17 15 22 13 
Starter Laie ecw on 4 3 
Connecting Inod or Bearing 6 8 4 4 
rrr ree én 1 1 os 
PE CED cou beee ve sae 4 és 3 1 
yenerator .. ee 6 2 2 7 
0 ee ee 5 6 1 6 
Crankshaft . és ia 2 1 3 
Cylinder Head Gasket ‘ 6 4 7 s 
Cylinder Head or Block re 3 2 1 
Miscellaneous... , ee 6 : 12 
Engine Failed ........ bi 6 15 17 
Total 128 153 158 135 


Total 
10 55 7.6 
14 38 5.2 
10 58 8.0 
7 19 2.6 
1 5 Bs 
- 3 4 
4 17 2.3 
. - Steering Defects 
46 200 27.5 Ball and Socket Joint— 
: F Ball slipped out 
4 38 5.2 Ball broke off ... ; 
** 5 7 Retainer spring failed ‘ 
< 3 4 Not specified ° 
‘ 7 1.0 
2 5 7 
10 85 11.7 Sub-Total 
18 143 19.7 Tie-Rod— 
Broke 
4 9 1.3 Came loose 
2 3 Not Specified 
3 15 2.1 
3 6 8 
3 16 22 Sub-Total ...... 
4 14 1.9 Steering knuckle .. ° 
E P. Steering locked or bound . 
' 23 3.2 Draglink .... ar 
Steering shaft broke oes 
24 90 12.4 Shimmy .. Se 
41 = 10.7 Wheel alignment 
= is 1.7 Excessive wear 
3 = 3.4 King pin broke ... ‘a 
- 2 yy Steering arm failed .. 
? ba a Defects in gear box 
: a6 3.3 Steering column broke 
. . 3.3 Pitman arm defects 
° 9 12 Steering wheel broke 
m4 i 0 Soctor shaft 
os - re Miscellaneous 
15 53 72 Not specified 
153 727 100. 0 Total 


1947 of Total 


Location of Tire That 


Table 3 
1943-1947 


1943- Percent 


Failed in Moving Accidents 


Power Unit—Front 
Power Unit 

Trailer Axle 
Not Specified 


Axle 


Rear Axle .. 


1943 1944 1945 1946 1947 1947 of Total 
107 163 188 120 122 700 72.8 
30 40 32 20 25 147 15.3 
4 7 6 18 36 71 7.4 
2 10 20 11 43 4.5 
141 212 236 178 194* ‘961** 100.0 
45 85 83 74 50 346 55.8 
25 30 22 16 17 110 17.8 
24 23 34 32 39 152 24.5 
2 4 1 5 12 1.0 
94 140 143 123 111 4620 100.0 

Table 5 


Steering System Defect Accidents for 1943-1947 


1943- Percent 


1943 1944 1945 1946 1947 1947 of Total 
7 12 13 14 19 65 15.3 
4 10 8 5 7 34 8.0 
3 11 8 3 4 29 6.9 

4 3 1 3 11 2.6 

14 37 32 23 33 139 32.8 
4 3 4 6 5 22 5.2 
a i 2 2 5 
2 1 3 7 
6 3 5 6 7 7 6.4 
8 1 3 3 2 17 4.0 
7 a 2 ) 2.2 
11 4 3 9 7 34 8.0 
S4 6 6 5 17 4.0 
2 1 1 4 1.0 
ee 2 ae 2 5 
1 _ 1 a 2 5 
6 2 8 2 4 22 5.2 
3 5 8 5 5 26 6.1 
2 7 6 3 4 27 6.4 
1 5 3 1 10 2.4 
2 2s 2 3 2 a 2.2 
2 2 ie 4 1.0 

ea 4 3 4 2 13 3.1 
1 2 1 2 2 8 1.9 
7 10 10 14 11 52 12.3 
77 86 95 79 85 422 100.0 
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we 


F 
ye TRANSFER PUMPING 
OR FUELING SERVICE 


, . — ; TELLS WHY ONLY A MARLOW OFFERS 
which successfully combine the efficiencies of centrif- 
ugal pumping with positive self-priming action . . . ALL THESE ADVANTAGES...AND MORE 


pumps which are so simple in action that only one part, 


Describes in detail the revolutionary Marlow pumps 


s ® Self-priming on suction lifts 
the impeller, moves the liquid and which have no 


auxiliary mechanisms. *® Centrifugal action—quiet, efficient 
Increasingly, Marlows are being used instead of Marlow self-compensating shaft seal 
positive displacement pumps to handle petroleum 
products with viscosities up to 500 SSU. Quietly and 
dependably, they pump to and from tanks either above 
or below ground. Automatically, they purge themselves Long life and low maintenance 


Higher capacity for size 


No by-pass or pressure-relief valves 


of air and vapor. They will not vapor lock. Continued high capacity at low initial cost 


Furthermore, Marlows continue to pump at high effi- 
| MARLOW PUMPS 
| Ridgewood, N. J. 


1 Please mail me a copy of MARLOW PETROLEUM PRODUCT 
tually unaffected by the abrasion of tank scale, welding | PUMPS. 


shot or other solids so destructive to rotary pumps. 


ciency even after long, hard use. Their efficiency does 


not depend on delicate clearances and they are vir- 


l 
} NAME 


If your business requires the handling of petroleum b moe 
products, it should interest you to know all about this ! 
° 1 STREET 
modern way of pumping. Send for your copy of 


"Marlow Petroleum Product Pumps” today. 


MARLOW PUMPS + RIDGEWOOD, NEW JERSEY 


October 6, 1948 
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to protect the trucks with emergency 
signals in case of breakdown. Table 
8 shows lighting system defects by 
the specific nature of the failyre. As 


in the past, short circuits predom- 


inate. ICC sees standardization of 
lighting systems as one answer to 
reducing lighting system failure. 


Coupling Device 


Accidents due.to coupling device 
failures rank fourth as the most 
frequent type and their frequency is 
increasing at a rapid rate (see Table 
9). Of this type of accident, ICC 
says: 

“With respect to fifth wheels, the 
main danger point is the means used 
to attach the lower-half to the trac- 
tor, especially if it is made by means 
of U-bolts. The chief source of dif- 
ficulty seems to be in the failure to 
keep such bolts tightened. Safety 


locks are also frequently the cause 
of accidents. Effort has been made 
not to include, in this category, ac- 
cidents due to driver failure to se- 
cure safety latches and it is believed 
that the listed accidents were all 
due to defective mechanisms . 

“A substantial increase in ‘tow-bar 
failure accidents’ were reported. 
For the first time, tow-bar failures 
were just as numerous as fifth wheel 
failures. Since there is good reason 
to believe that vehicles using fifth 
wheels many times outnumber ve- 
hicles using tow-bars, the figures 
would indicate that tow-bars are not 
So reliable a device as fifth wheels 
currently in use.” 


Fuel Line and Fuel Tank 


Accidents due to fuel line and fuel 
tank failures considerably exceeded 
both in number and property dam- 





age the totals for any prior year (sé 
Table 10). Here again, good main 
tenance practice can reduce numb< 
of total failures. Leaking and brok« 
fuel lines should be detected befor 
total failure because they general] 
make their presence known long b 
fore total failure. 


Axle and Differential 


Distribution of accidents by typ 
of defect reveal a rather consistent 
pattern from year to year. Failur 
of axles on the power unit are re 
sponsible for almost 90% of the ax! 
mishaps (see Table 11), although 
such axles probably do not constitut 
over 66% of the axles on the vehicle 
involved. So, it appears, a traile: 
axle is somewhat more reliable than 
axles on the power unit but this is 
be expected in that the rear axle of 
a power unit is a more complicated 





Table 6 


Springs and Associated Parts Defects for 1943-1947 


1943 1944 1945 1946 
Front spring—power unit 
Main leaf broke 18 17 10 16 
Hanger broke 1 2 3 
U-bolt failed . ia 5 ow 2 2 
Nut on U-bolt loosened 2 : 
Shackle broke , 3 i 3 2 
Weak bs ‘ 2 
tivets on hanger failed 
Center bolt broke .... 3 } 5 
Knee action failed .. , 1 , 
Torsion rod ; ‘ ‘ 1 
Not specified — ; 6 4 
Sub-Total ° 35 13 24 31 
Rear spring — power unit 
Main leaf broke 2 4 3 2 
Shackle broke . 3 1 1 2 
Hanger broke 2 1 
U-bolt failed 1 1 ‘ 
Weak 1 1 
Miscellaneous. ‘ 2 1 
Not specified a. »a . 1 
Sub-Total — 5 S 12 7 
Spring power unit 
(location not specified) 
Spring broke . , 9 ‘ 2 
Hanger broke 3 : 
Shackle broke . 1 1 
Spring weak cu 1 
Stabilizer failed 1 as 
Torsion rod broke 1 
Sub-Total 14 ) 
Spring—trailer 
Main leaf.broke . 2 2 2 2 
Hanger broke 1 3 1 ; 
Helper spring broke 1 
Leaf other than main broke 2 ; 
U-bolt broke , 1 1 
Shackle broke ‘ 1 ‘ 2 
Tie-rod broke 
Center-bolt 
Not specified 3 
Sub-Total 7 sS 6 9 
Location not specified 
Main leaf ‘ ro ‘ 2 
Shackle a2 1 
Hanger . oe ‘ 1 
U-bolt : 1 3 
Sub-Total 1 7 






Total defects 50 54 





1943- Percent 


Table 7 


Wheel and Associated Parts Defect Accidents 


for 1943-1947 


1947 1947 of Total 1943- Percent 
Wheel defects 1943 1944 1945 1946 1947 1947 of Total 
= Wheel of rim came off 
23 S4 30.4 : - . 9: oe r 2 
o oe Studs sheared ‘ 7 16 14 23 35 95 31.4 
po 11 4 0 Studs or nuts loosened 5 5 i) i S 31 10.2 
= md = Lug bolts stripped 3 i 3 10 
6 18 6 M Rim loose or came off ‘ 5 ; 1 6 2.0 
: : Cause not specified 1 1 1 3 ‘ 0) 
1 3 ‘3 
° 14 0 . Sub-Total 16 26 29 0 0 151 ] 
. ‘ Spindle broke 9 7 12 9 14 51 16 
i R a 4 3earing failed 13 10 6 10 16 5d 1s.1 
a Vheel broke 5 1 6 1 1 2 7.4 
Locking ring broke 2 2 1 } ¢ 0 
38 161 58.3 Ojl seal failed 1 1 
Hub broke 3 1 2 f 2.0 
Bearing nut failed 1 1 1 1 } 1 
Not specified 1 2 1.0 
7 18 6.5 
1 s 2.9 Total 17 4 5D f 91 0 100.0 
3 1.1 
1 3 1.1 
2 7 
- + Table 8 
Lighting System Defect Accidents for 1943-1947 
4 11 14.8 1943- Percent 
Light Defects 1943 1944 1945 1946 1947 1947 of Total 
Short circuit : 
Under dash 4 16 11 f f 13 14.4 
Under cab 1 3 7 6 ) 22 7.4 
= - Under hood 2 2 { 11 7 
[ 1.1 Cargo space Ss 1 1 f 19 6.4 
1 4 Fuse or circuit breaker 
blew 13 13 6 6 ) 13 14.4 
: : Feeder cable short 10 2 5 1 18 6.0 
1 1 . ‘ 
Generator 1 2 1.{ 
Clearance lamps 1 5 1 7 2 
19 7.0 Headlamps went out 7 6 13 1.4 
Due to rain 1 1 2 7 
Not specified } } 0 
2 10 3.7 Sub-Total 21 D 6 11 7 190 63.7 
6 14 5.1 
1 i Lamps Out 
2 7 Headlamp 1 2 1 1 ) 1.¢ 
2 } 1.4 Stop lamp 2 2 
1 4 1.4 Tail lamp 2 2 
1 7 2.5 Dash lamp 
2 2 7 
a Sub-Total 1 2 ) 1 ’ { 
= Defective switch 7 6 7 5 Ss 3 11 
1% a 17.0 Defective connection  be- 
tween units 1 6 ) 1 13 1 
Broken connection 1 1 2 7 
e o Defective wiring 1 1 j 11 
1 4 3ad ground connection 2 r 4 
1 { Fuse block loose 1 1 
‘ 14 Voltage regulator 2 1 1 1 1 
Miscellaneous defects 1 1 i t 2. 
Lights went out 
Ss 2.9 defect not specified 9 6 6 2 2¢ S 


64 276 


100.0 


Total 
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..N THERMO'S *10,000° CONTEST 


..2nd Prize a Vacation for Two in Sunny California 
PLUS 100 MERCHANDISE AWARDS FOR RUNNERS-UP eel 


HERE’S ALL YOU HAVE TO DO TO ENTER 


Send us a snapshot of your Thermo Display—your 
distributor will give you the few details you need. 











ENTER NOW ... No Luck involved 
EVERY THERMO DEALER IS ELIGIBLE 


Contest Closes Dec. 7th, 1948 


THERMO 2 30" 


*PUBLICKER INDUSTRIES INC., 1429 WALNUT ST., PHILADELPHIA, 





a 


; nf 


ANTI- its PA. 





5 A SNAP TO WIN A BIG PRIZE + GET IN TOUCH WITH YOUR DISTRIBUTOR TODAY 
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Truck Preventive Maintenance 





Table 9 


Table 10 
Coupling Device Defect Accidents for 1943-1947 


Fuel Line and Fuel Tank Defect Accidents 
for 1943-1947 

1943- Percent 

Coupling Device Defects 1943 1944 1945 1946 1947 1947 of Total 


th wheel broke loose 


1943- Peres 


Fuel Line Defects , 1943 1944 1945 1946 1947 1947 of Tota 
from frame ‘ me ‘ 
Welded joint , . , ‘ a 2 5 Dirt or water in line 10 10 11 8 13 52 28 
Zolted joint .. Re 5 9 6 12 10* 42 21.1 sroken ; . . . * v1 7 
Casting broke . 3 1 1 8 : 13 6.6 09 = nd ios «Sig - & 7 : “ " 13 f 
Not specified ..... . - 3 2 j 3 9 5 — ae a 4 “ 2 - ‘ as o1 
. one Leaking line or tank 1 5 4 13 12 38 21 
: : Defective valves or 
Sub-Total ... 10 16 10 22 17 75 37.7 connections ...... ‘ 1 1 2 1 2 7 3.5 
Loose line 3 3 1.7 
Safety locking failed 12 7 10 15 14 8 29.2 Miscellaneous 1 2 4 7 3 
King pin failed ; 3 3 7 6 6* 23 11.6 
\xle or journal failed 2 2 7 11 5.5 an ‘ ar ‘ f 
All parts badly worn ... 1 1 2 1.0 Total 2 » a 30 35 34 54 180 100.0 
Parts mismated ‘ 2 ‘ 2 1.0 
Improperly installed 1 1 2 4 2.0 
Miscellaneous 1 . + 7 12 6.0 
Not specified . . 2 1 5 4 12 6.0 Table 1] 
Total ; , Axle and Differential Failure Accidents 
ota 3 27 30 5 57 199 100.0 


for 1943-1947 


Tow-bars (combinations other than driveaway) 


Axle and 1943- Percent 

Locking device failed 3 2 2 6 13 18.3 Differential Defects 1943 1944 1945 1946 1947 1947 of Tota! 

Tow-bar broke 9 6 1 ’ 25 35.2 

Hitching device broke 2 3 3 4 3 15 21.1 Power unit front axle 

Towing hook broke 2 3 5 7.1 Differential failed 4 ) i 5 3 21 14.4 

Coupling pin broke 2 2 2.8 Axle shaft broke 1 11 10 7 7 36 24. 

King pin broke 1 1 1.4 Bearing failed 1 1 1 3 2.1 

Tow chain failed 1 1 2 4 5.6 Housing 1 3 1 1 3 9 6 

Miscellaneous 3 : 2 5 ee Miscellaneous 3 2 2 2 1 10 6.8 

Not specified 1 : 1 1.4 Not specified 3 1 2 5 5 16 11.( 

Total 10 13 15 8 25 71 100.0 Sub-Total 13 23 19 20 20 95 65.1 

Tow-bars (driveaway operations) Trailer axle 

Broke 5 1 5 6 9 ?1 27.6 3roke 1 2 4 4 14 9 

Came loose 2 1 8 14 18.4 ere 1 1 i 

Improper installation 2 2 2.6 Wheel spindle broke . 1 1 7 

3all and socket joint failed 2 7 1 2 6 18 23.7 U-bolt failed 1 1 i 

Tow chain broke 1 3 2 6 7.9 Not specified 1 1 

Guiding cable broke 1 2 t 7.9 

Miscellaneous 1 2 1 5 6.6 ‘ P > 

3umper broke 2 2 1 5.3 Sub-Total , . . “i 2 — = 

j 9 ne wa Power unit rear axle 

Total t 9 10 21 32 76 100.0 aie ee ‘ ; 5 6 @ 26 17.8 
King-pin broke . 3 3 6 i 1 
Other .... 1 1 

* In these defects, saddle-mounts in driveaway operations were the 
cause of three accidents due to U-belt failures, two accidents due to 
failures of welds, and one accident due to a king-pin failure. DOO dca ce sicecesdecsccn, 30 26 35 35 146 100.¢ 














structure and also because failure of 
the front axle of a power unit is 
much more likely to result in loss of 
control. 


Other Accidents 


The five most frequent types of 


parts involved in other accidents last 


to those defects which are 
their heavy losses. These are main- 
ly tires, brakes, engines and fuel 
lines. The losses experienced, except 
those due to brake failure, are pre- 
dominantly fire losses. Fire losses 
due to tire failures can be prevented 


causing 


ualties due to accidents of this type 
operating vehicles knowingly defec- 
tive; failure to adequately protect or 
to protect at all, disabled vehicl 
failure to perform elementary in- 
spections, etc. 

5—The 


characteristic common t» 


year wer batteries, exhaust sys 7 Wh Ganges TEpSOR ape. most engine failures is that they art 
‘ar rere ;: é eries, e aus sys- ine’ > res are r 2 y . , 
; hs ae : Engine fires are mainly due to dirty the result of defects which should 
tems, driveshafts, throttles and parts and leaky carburetors. While 


frames. Defective batteries and bat- 


have been readily apparent by eve! 


: the best solution is, of course, pre- the most cursory inspection and, in 
tery cables are of the type which vention, much can be done in the fact most of them were or should 
should be apparent to the well- way of driver training and providing neoptied “omnes evident to the dive 
trained driver long before total fail- adequate fire extinguishing equip- without his having left his seat. 
ure occurs. ment. 


Recommendations 


Summarized, here are some high- 


3—Number one on the list of ac- 
cident causes is brakes. While too 
much emphasis cannot be placed on 


6—“In most of this report we have 
laid the main responsibility, and we 
believe rightly, upon motor carriers 


lights of ICC’s recommendations the necessity for adequate inspection who fail to employ adequate inspec- 
based upon its 1947 accident analy- ond pane ‘ceatehenees SE Genbe tion and maintenance systems. Some 
sis: z S ’ : of the blame also lies with the manu 

1—Many carriers still do not ap- some help to carriers can and should facturers who do not provide car- 


parently realize that mechanical de- 


be expected by carriers from the de- 


riers with equipment which is suited 


fect accidents are not _ inevitable. — and manufacturers. Much to their needs or so designed as | 
The solution to this accident problem age " bod — pind ¥ he simplify and minimize their insp: 
lies mainly in adequate inspection verti : ss —— — ee —_ tion and maintenance practices Ir 
and maintenance with some _ as- brakes but — cannot and many respects, drivers, and espe 
sistance from the designer and build- must not—await the perfect brake ly owner-drivers, are respons 
er. The “secret” but must place their main reliance 


lies in keeping the 


both for failure to check their 


vehicle in new condition through ade- - —s ae acct onanal have hicles so as to detect defects and 
quate upkeep. m Che Be pose Coneren. failure to take proper action 4a! 
2—Property motor carriers could 4—-Proper driver training could knowing their vehicles to be de! 


most profitably direct their attention 
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have reduced, if not prevented, cas- 
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tive. 
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One instead of many greases saves Mechanical stability, water resistance 


Excellent pumpability at extreme temper- 
labor and time...reduces grease in- and excellent adhesion keeps Inlucite 21 


atures, durability and water resistance 


ventory and grease gun equipment. in shackles and bearings longer. affords protection under all conditions. 


nora Cut Qpewaling Coots With 
INLUGITE 2l 


The unexcelled multi-purpose 











Lithium base lubricant 


Te i mi because 
(a Inlucite 21 is econo cal to use be 

only one grease gun is needed... this 
versatile, unexcelled multi-purpose lubricant can be 





handled in all types of dispensing equipment. 


Inlucite 21 is economical to use because only one con- 
tainer of grease is needed ...lubricate chassis, wheel 
bearings, universal joints and water pumps with this one 
premium lubricant, superior in performance and dura- 
bility to the specialized greases that it replaces. 


Inlucite 21 is economical to use because it's an all- 
weather lubricant that pumps readily even at zero 
temperatures. 


Inlucite 21 is made under our exclusive patented process. 
INTERNATIONAL LUBRICANT CORPORATION 
New Orleans, Louisiana 


Manufacturers of Quality Lubricants 
AVIATION - INDUSTRIAL . AUTOMOTIVE . MARINE 


», 


TL NTR OLA OLLLEL EE 
With Quality Comes Leadership. 
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‘$0b-Rated” to save MONEY... 


You'll save money with a truck that’s built to fit 
your job. Any truck that’s too big for its job 
will waste gas and oil. Or, if it’s too small it 
won’t stand up . . . maintenance costs will be 
excessive. There’s no need to drive expensive 
“‘misfits.”’ Just see your Dodge dealer. Tell him 
what you haul. . . the weight of your loads .. . 
and your hauling conditions. He will recommend 
the right “‘-Job-Rated”’ truck for your job. 


"G0b-Rated” to SAVE TIME... 


Dodge ‘Job-Rated” trucks save valuable time, 
too, simply by keeping out of the repair shop. 
They save time, because each truck is engineered 
with exactly the right one of 7 different truck 
engines. Each one has exactly the right clutch, 
transmission, rear axle and gear ratio to haul a 
specific load, over specific roads, with time- 
and money-saving efficiency. 


"$0b-Rated” ro Last LONGER... 


Only 
Dodge Builds 

















Naturally, a truck that fits the job... a truck 

“‘Job-Rated”’ with exactly the right units, from i 
engine to rear axle . . . will last longer! This : 
means lower upkeep costs. It also means on-the- : 
job dependability and satisfaction. Ask your } 
Dodge dealer to show you why the right ‘‘Job- ; 


Rated” truck can save money, save time, and 
last longer . . . on your hauling job! 


You'll profit from these NEW features, too! 


New “‘cross-steering,’’ with shorter wheelbases that 
accommodate full-size bodies, enable you to turn in 
much smaller circles. You can park, back into alleys | 
or up to loading platforms with much greater ease 
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LEFT OR RIGHT TURN 





i i or 


CONVENTIONAL RIGHT TURN 


Front axles have been moved 
back, engines forward. More load 
is on the front axle . . . giving 
much better weight distribution. 
With wider tread axles, longer 
springs, and ‘“‘Air-O-Ride’’ seats 
you get a marvelous new 
“cushioned ride.”’ 


ee ae 


New ‘‘Pilot-House”’ cabs, with 
nearly 200 square inches mor 


ee : ‘| EE aa se windshield glass area, give tre 
, 
KL 
<4 ? . 


rr ee 


mendously increased vision . . 
and safety! 





For the location of the Dodge dealer in your community, consult the yellow pages of your local telephone director 


VISIT THE BIG DODGE "“JOB-RATED” 


iL “ 
TRUCK AND EQUIPMENT SHOW Rated 
Madison Square Garden, New York City D on b a 
November 18-21, 1948 I 
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Margin of Profit or Loss Can Depend 
On Efficient Delivery Truck Routing 


One company. Union LP Gas 
Systems, Independence, Kans., has 
achieved a winter to summer de- 
livery ratio of 1'/, to 1. F. N. Ha- 
vens, vice president of the com- 
pany. describes some of the 
methods employed to control 
the year-round demand for LP- 
gas. This company attributes 
much of its profitable operation to 
the careful routing and efficient 
operation of delivery trucks. How 
this scheduling of deliveries is ac- 
complished quickly, yet methodi- 
cally, is told in this article. 

Mr. Havens delivered his talk 
before the Southwest LP-Gas con- 
vention and trade show (see NPN, 
Sept. 22. p. 54): partial text is 
published herewith. 


By F. N. HAVENS 
Vice President 
Union LP Gas Systems 


In some of the announcements of 
this convention I believe that the title 
of my talk was given as being, “How 
Our Company Was Able To Schedule 
Deliveries So That Our Ratio Was on 
a 1:1 Basis.”’ I am sorry to say that 
if you are expecting me to tell you 
how we were able to do this, you are 
going to be disappointed. 

We have not been able to so con- 
duct our business that we are able 
to operate on a 1:1 ratio. We do, 
however, closely approach that dream 
in that our ratio of winter to sum- 
mer deliveries is approximately 11:1. 
There are several reasons why this 
ratio is that good, if I may be per- 
mitted to call it good, and there are 
also several reasons why we believe 
that irrespective of summer-winter 
ratio that our method of routing de- 
livery trucks for maximum effici- 
ency is unusually good. 

I should like to briefly discuss 
both of these problems and our meth- 
od of solving them with you. You 
realize, I am sure, that they are two 
listinct and separate problems. 

To set the stage it is necessary 
that I dwell a moment upon my com- 
pany and its policies with regard to 
the types of LP installations which 
we sell or lease. Since the manage- 
nent of my company is made up 
primarily of former natural gas op- 
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F. N. Havens 


erating people, we look upon the LP- 
gas business as an extension of our 
gas service to customers. 


Most Equipment Controlled 


That does not mean that we are 
for the LP-gas business being classi- 
fied as a utility such as the natural 
gas companies presently are. It mere- 
ly means that we are endeavoring 
to bring to the customer beyond the 
gas mains a service comparable to 
that enjoyed by the family fortunate 
enough to be living within reach of 
the city gas mains. .To that end our 
principal LP-gas dispensing business 
is to installations which we have 
installed ourselves at the customers’ 
premises and on which we use a va- 
por meter to measure the amount 
of fuei used by this customer. On this 
type of installation we either own 
outright or control the gas dispens- 
ing equipment. 


I am sorry to say that it has been 
necessary for us, in meeting compe- 
tition, to at times sell outright to 
the ultimate consumer the gas dis- 
pensing equipment and take our 
chances upon retaining the gas load 


from this customer in view of the 
fact that he owns the equipment out- 
right and is at liberty to purchase 
his fuel from any fuel supplier he 
chooses. Our primary interest, how- 
ever, is in those customers who in a 
sense commit matrimony with us 
when we install an LP-gas system 
for them. We prefer that the cus 
tomer and ourselves actually become 
married and at least in this particu- 
lar interest we certainly frown upon 
a divorce. We have two types of so- 
called metered installations and in 
both cases we either own or control 
the equipment and are, therefore, as- 
sured of a year-round yas load from 
these customers. 


Consumer Reads Own Meter 


I should probably add at this point 
that we have the customer read his 
own meter monthly and the customer 
is billed, based on the reading sent into 
the office by him. We use a direct 
reading index meter which has a dial 
reading like a speedometer and is 
therefore, easily read by the customer 
and the chances for error are very 
small. We find that almost without 
exception the customer is willing to 
read his meter and foward the self- 
addressed stamped postal card fur 
nished him to our office. He is es- 
pecially glad when he learns that if 
it is necessary for us to read the me- 
ter for him it will also be neces- 
sary for us to make some kind of a 
charge for this additional service 


System for Small Consumers 


One of our systems we choose to 
call our small metered installation 
On this installation we use a 420-lb 
ICC cylinder, which as you know 
holds approximately 100 gals. of fuel 
when filled to capacity In some 
cases it is necessary for us to install 
two of these 420-lb. cylinders at thi 
customer’s premises due to the load 
factor involved. On this type of in- 
stallation we do not permit the cus- 
tomer to use more than 20,000 BTU 
of space heating equipment He is, 
naturally, permitted, in fact, encour- 
aged to use a range, gas refrigerator, 
and water heater, since all three of 
these appliances have a fairly con- 
stant year-round load factor. You 
can readily understand why we can- 
not permit more than 20,000 BTU of 
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your CASH KELGISTERS 
ON THE LOADING LINE 


No retail merchant could operate successfully 
without profit protecting cash registers. And in 
your business you need the positive, profit guard- 
ing gallonage accounting that only Rotocycle 
meters provide. For like cash registers, Roto- 
cycle meters stand sentinel duty over every trans- 
action. They stop leaks and catch inaccurately 
calibrated truck compartments. They eliminate 
mistakes common to gauge reading. And they 
prevent unauthorized withdrawals. 


What's more, Rotocycle metered outlets speed 
operations; help you serve more trucks per day. 
Too, with metered records you can install a 
businesslike system of inventory control. 


Rotocycle meters have an exclusive, time-tested, 
all-revolving working mechanism. They run 
smoothly, quietly and are durably accurate. Now’s 
the time to modernize your loading racks with 
modern Rotocycle meters. Write for catalog. 


PITTSBURGH EQUITABLE METER DIVISION 


Rockwell Manufacturing Company 
Pittsburgh 8, Pa. 


Atlanta Boston Chicago Houston Kansas City Los Angeles 
New York Pittsburgh San Francisco Seattle Tulsa 


LEO EEMEIE LL mi. 











Model B-4 


with large counter 
set-back register. 
Capacity 350 gpm. 
Other style regis- 
ters optional. 


Model B-5 
with printing reg- 
ister. Capacity 500 
gpm. Other style 
registers optional. 


of > Model B-3 


Model B-2 
with horizontal set- 
back register. Capac- 
ity 100 gpm. Other 
style registers optional. 






with large counter 
set-back register. 
Capacity 200 gpm. 
Other style regis- 
ters optional. 
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space heating equipment on this sys- 
tem due to,its limited fuel capacity. 
On this type of system title to none 
f the gas dispensing equipment 
passes to the customer and the cus- 
tomer is charged a nominal installa- 
tion and service fee which is payable 
upon installation and permits the 
user to continue using the installa- 
tion indefinitely without any addi- 
tional lease or service charge. On this 
type of installation we meter the gas 
to the customer on a cubic foot basis 
and have a graduated scale on month- 
ly usage, starting at $2.00 for the 
first 1,000 cu. ft., which is approxi- 
mately 6 gals. of propane, with a 
minimum monthly charge of $2.00. 


System for Larger Consumers 


For those prospective customers 
wishing to use more than 20,000 BTU 
of space heating equipment we have 
another proposition which we call 
our heavy duty metered system in- 
volving either the use of a 500-gal. 
capacity system or a 1,000-gal. ca- 
pacity system, this depending upon 
the amount of space which they wish 
to heat. In most cases we find that 
it is necessary to use a 1,000-gal. 
system for the customer wishing to 
house heat. In any event, we control 
the size of the system, rather than 
the customer. In other words, we 
tell him what size system he must 
have if he purchases a system from 
us and is going to depend upon us 
to keep him always adequately sup- 
plied with fuel. On this system we 
also use a vapor meter and the cus- 
tomer is billed monthly by the gallon 
for the amount of fuel which he uses 
as registered on his meter. 


As you can see, this places the re- 
sponsibility and the investment in 
the fuel upon our company. It also 
means that any leakage at the system 
is also on our company rather than 
the customer. On this type of in- 
stallation we charge the customer 
slightly more than our actual costs 
for the system and installing same. 
For all practical intents and pur- 
poses title to the system passes to 
the customer; however, at the time 
of completing this sale the customer 
signs an agreement with us that he 
will purchase all of his fuel require- 
ments from our company. Should he 
wish to terminate this agreement we 
are permitted to repurchase the sys- 
tem at a discounted figure in view 
of the fact that we have sold him 
the system originally at practically no 
profit. 


Since the fuel contained in the 
tank belongs to our company and 
since there is a vapor meter in the 
line to your customer’s home which 
is easily seen, our competitors are 
not very anxious to attempt to fill 
this system since in all probability 
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he could not collect for this fuel from 
the customer. 

The third type of customer which 
we service is that family who owns 
their own system outright and can 
purchase their fuel from any sup- 
plier they choose. We have quite a 
number of this type customer as well 
as the metered type. “We would, nat- 
urally, prefer that all of our cus- 
tomers be of the metered type, but 
the farmer, being very much of an in- 
dividualist, it is not always possible 
to lease him a system or sell him a 
system with any strings attached. 


Enables’ Control of Load Ratio 


It can be readily understood from 
the above explanation that we are 
perhaps better able to control the 
summer-winter load ratio with the 
method of operation which we use 
than is possible for any LP-gas op- 
erators who have no control of the 
customer systems; and in actual fact, 
the customer to a very large measure 
controls his delivery schedule. Since 
the customer is not particularly in- 
terested in whether you have a profit- 
able delivery operation or not, it does 
not seem logical to us that any LP- 
gas operator should permit the cus- 
tomer to control that important 
phase of his business if there is any 
way of preventing it. 

So much for the policies and types 
of installations used by our com- 
pany. 


Routing Determines Profit 


I will now try to discuss how we 
route our delivery trucks for maxi- 
mum efficiency. At the present time 
we are operating five bulk plants 
each of which covers a territory with 
a radius of approximately 30 miles 
from the bulk plant. We all know 
or at least should know that the pay 
off on the LP-gas business is in effi- 
ciency of fuel delivery in that our 
cost per gallon to deliver governs to 
a very great extent whether we show 
a profit or loss. Granted that this 
is true, then it is absolutely essential 
that our delivery trucks be routed 
in such a manner as to deliver as 
many gallons per mile as is possible 
in any piven territory. When you 
stop to consider that each mile driven 
by your fuel delivery truck is cost- 
ing you from 15 to 22c, you can read- 
ily ascertain that an average of only 
an extra 20 miles per day is costing 
you from $3 to $4.40 per day. 

Undoubtedly many of you think 
about your operations in the same 
manner that we used to in that when 
vou start your fuel truck out in the 
morning, just before the driver leaves 
vou say, “Hey, Joe! While you’re out 
today go fill John Smith's tank; it 
will only be 25 miles out of your 
way and he may need a little fuel.” 
If you stopped to realize how much 
this is costing you, I am sure that you 


LP-Gas 


would give more consideration to 
eliminating this type of practice. 
$3.00 extra per day means approxi- 
mately $900.00 per year and that mul- 
tiplied by the number of trucks which 
you operate could very easily be the 
amount that you are losing if you 
are not efficiently routing your de- 
livery trucks. 

We believe that there are four ma- 
jor steps to consider in the routing 
and delivery of fuel. 


Keep Accurate Records 


First and most important of these 
steps is accurate records, readily ac- 
cessible, of the monthly consumption 
the appliances in use, the size of the 
system, and the mileage from soms 
central location of every customer 
which you serve. Our company main- 
tains very complete and accurate 
records on each and every customer 
served regardless of the type cus- 
tomer as outlined earlier in 
this discussion. Our method of 
keeping this record is by use 
of a Remington-Rand Kardex 
System which we _ prepared in 
co-operation with the Remington- 
Rand Co. some two years ago. I do 
not intend to imply that the Rem 
ington is as good or better than any 
other system, but I do intend to con- 
vey the thought that some accurat: 
system is absolutely necessary. 

Keeps 5-Year Record 

All of the information pertaining 
to the customer is contained on two 
sheets within the file. When the file 
is open to any one customer, all in- 
formation pertaining to that customer 
is in full sight. We are also able to 
carry a five-year record of that cus- 
tomer without changing any of these 
sheets. On the top half we list in 
formation such as the customer's 
name, the route number, the master 
file number, the account number, the 
make and model of appliances in 
use, the date they were installed, 
who they were installed by, and who 
they were sold by. We also list the 
capacity of the system, the serial 
number and reading of the vapor 
meter when installed, and the month- 
ly consumption of this customer. On 
the bottom half is the tank fill rec 
ord containing information with re- 
gard to the dates that the system was 
filled and the amount put into the 
system, the number of cubic feet this 
represents if the customer happens 
to be a metered customer. 

At the time the driver fills this sys- 
tem he also check-reads the vapor 
meter and this is entered into the rec- 
ords. The check-reading is com- 
pared then with the reading submit- 
ted by the customer at the previous 
reading period and thereby any dis- 
crepancy between customer reading 
and check-reading can be readily 
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94 BUTLER... 


FOR DEPENDABLE TRANSPORT EQUIPMENT 












BOOST PROFITS 
With BUTLER Twin Tank Safety Transports 


From refineries to bulk plants, and on to large industrial and com- 
mercial installations, these rugged Butler transports haul millions of 
gallons of L. P. Gas annually. Their low-cost operation in over-the- 
highway hauling is equalled only by their modern streamlined 
appearance and efficiency. Highway-proved features in safety and 
strength , . . extra benefits from skillful engineering and construc- 
tion—these qualities keep Butler Built Safety Transports the leader 
in L.P.G. cross-country transportation. 


BUTLER “BUILT 


Reg. U.S. Pat or 


L. P. GAS 


HOME SYSTEMS e TRUCK AND TRANSPORT TANKS 
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BUTLER 5&ichcle SYSTEMS \' 


Famous for Safe Dependable Home and 
Commercial Gas Service 


Butler Blue Belle systems are furnishing the finest and safest L. P. G. service all 
over the country. They give dependable service—in a field where dependability 
is vital. Home owners beyond city gas mains rely on their Butler Blue Belle sys- 
tems for the conveniences of better living—heating, cooking, refrigeration, etc. 
Commercial and industrial users rely on their Butler systems for many specialized 
uses, too. All find greater efficiency, better performance and long-life economy 
in Butler Blue Belle systems. 





Mail coupon today for complete information, and place your orders early. 


Efficient Home Delivery Service 
With BUTLER L. P. G. Truck Tanks 


Smartly styled, completely equipped to win new cus- 
tomers for low-cost home delivery service. Butler 
L. P. G. truck tanks are on line production—imme- 


diately available. 





BUTLER MANUFACTURING COMPAN Y 
KANSAS CITY, MO. 
Galesburg, Ill. Richmond, Calif. Minneapolis, Minn, 


For prompt handling, Address Inquiries to: 7454 East 13th Street, Kansas City 3, Mo. 


<4 Send information on: [) BUTLER BLUE BELLE SYSTEMS 
(1) BUTLER L. P. G. TRUCK TANKS (1) BUTLER L. P. G. TRANSPORT TANKS 


me FIRM NAME 


The Mark of 


: ADDRESS a 
Better Quality , 
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caught and corrected. If we have a 
customer who fails to return his me- 
ter reading card, we estimate his con- 
sumption based on past experience 
with him and catch up with the 
correct reading the next time he does 
submit a reading or the next time 
the meter is check read by the de- 
livery truck driver. 

We also keep complete information 
on those customers owning their 
own systems which we service. The 
records as far as the equipment 
owned, size of the system and con- 
sumption is kept very much the same 
as that for metered systems except 
that, cf course, the consumption is 
kept in gallons rather than in cubic 
feet. 


Card Answers Most Questions 


The bottom half of the record card 
lists the dates filled and the num- 
ber of gallons sold, the unit price, the 
gross amount of the sale, and the sales 
slip number on which this sale was 
written up. These records serve sev- 
eral purposes beyond that of routing 
trucks in that any question which 
the customer may have pertaining 
to either appliances, amount of fuel 
purchased, date purchased, price paid, 
etc., can be readily and easily ascer- 
tained by the office girl from the 
card records kept in the office. On 
the bottom half of the Kardex which 
shows when the card drawer is 
pulled from the file cabinet there is 
shown the customer’s name, route 
number and account number on the 
left hand side. On the right hand 
side is a colored celluloid flag. Also 
on the right hand side are the 12 
months of the year divided into half 
month periods. After the customer's 
system has been filled, someone in the 
office when they enter the fili on this 
Kardex sets this flag at the month 
and time of the month when, accord- 
ing to their estimate, this customer 
will require another fill. Since the 
card record sheets are setinto the file 
by routes it is only necessary to pull 
out the drawer on any piven route 
and glance at the flags without ac- 
tually opening the card record to see 
how many customers will require 
fuel at any given period. 


Use Large Scale Map 


The second step to consider in the 
routing of delivery trucks is the ne- 
cessity of a large scale map of the 
area serviced. We believe that the 
scale on this map should be at least 
1%4-in. to the mile. Such maps in 
Kansas at least are available from 
the highway department. As new 
customers are added they are as- 
signed a numbered pin which is 
stuck into the map at the exact 
location of their installation. 
These pins are numbered from one 
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on up and each new customer takes 
the next number in sequence. In other 
words, if we now had 375 customers 
and today added another customer, 
that customer’s number would be 376 
and we would insert in our large 
scale map pin number 376 at the ex- 
act location of his installation. This 
pin number will also be indicated on 
his sheet in the card record. 


Map Divided Into Districts 


The map is divided into districts 
or routes, such as District A, B, and 
C, or Routes 1, 2, 3, 4, etc. The 
number of districts or routes which 
you will use will be dependent upon 
your number of customers, your sat- 
uration in any given district, the 
number of trucks which you operate, 
etc. We divided each one of our op- 
erations into 12 routes or districts 
which means that unless something 
unusual happens a delivery truck 
will be in each district one day every 
two weeks and except for an emer- 
gency that delivery truck will not 
be in that given area oftener than 
once every two weeks. We are at the 
present time contemplating splitting 
each operation into 22 routes or dis- 
tricts, in which case the fuel deliv- 
ery truck will only be in each route 
or district once each month. How- 
ever, the routes or districts will be 
considerably smaller than presently 
used and some overlapping can hap- 
pen and would probably be necessary. 
I do not intend to convey the idea 
that we stop at each customer’s home 
each time the delivery truck is in 
that particular district. Even though 
the truck is in the district once 
every two weeks we fill only those 
systems needing filling while we are 
in that particular district. We av- 
erage filling our small metered instal- 
lations once every 60 days, our large 
metered systems only once during 
the summer and twice during the win- 
ter. 


Preparation for Routing 


The third step is for someone, who 
will be made responsible for the 
routing of your delivery trucks at 
some time of each month, preferably 
about the 25th, to go through the card 
records starting with Section A or 
Route 1 as the case may be and to set 
up on monthly fuel delivery sheets the 
customers that will require filling dur- 
ing that month. The monthly fuel de- 
livery sheet is set up by sections or 
districts. 

This person also will indicate the 
approximate number of gallons each 
customer will require and the approxi- 
mate date each customer should be 
filled. During the month as new cus- 
tomers are added, their names and 
pin numbers and the number of gal- 
lons required will also be placed in 





the proper route or section on thr 


monthly fuel sheet. To prevent an) 
slip-ups that might occur, self-ad- 
dressed postal cards on which n 
postage is required are left with 
all bulk customers with instructions 
to fill out the card and mail it to 
our district office when the gauge 
on the tank shows that they ar 
down to 35%. This will give us suffi- 
cient time to schedule them into our 
regular routing schedule for ths 
month, before they are completely 
out of fuel. We find from actual ex- 
perience that it requires from 3 to 4 
hours each month to Set up thes¢ 
monthly ‘fuel delivery sheets. 


Actual Routing of Trucks 


The fourth step is the actual rout- 
ing. Actual daily routing of th: 
trucks should not require more than 
15 minutes per day for each truck 
since you will be using the monthly 
fuel delivery sheet which has already 
been prepared. By referring to th: 
pin number on the monthly fuel deliv- 
ery sheet and then referring to the 
large scale map in which the pin has 
been inserted it is quite easy to 
route the trucks to the best gallon 
per mile advantage. I might add at 
this point that the maps which we 
use also show all of the roads in the 
territory and their condition. The 
fuel truck driver is then given the 
route sheet for that day and fills only 
those customers listed on his rout: 
sheet. 


Trucks Loaded in Evening 


We believe that the fuel delivery 
trucks should be loaded in the eve- 
ning, especially in bad winter months 
in order to take full advantage of 
frozen roads during the early morn- 
ing hours and also to take full ad- 
vantage of the daylight filling hours 
These trucks generally are loaded 
by someone other than the driver of 
the truck and a transfer form 
made on the amount of fuel taken 
from bulk storage and placed in th: 
truck. The driver of said truck i: 
then made responsible for all LP-gas 
transferred to his truck. He ac- 
counts for this fuel in his truck on a 
form which we call the “propane de- 
livery daily truck report.” 

The transfer form used to show the 
amount of fuel placed in his truck 
also contains information as to th 
amount of fuel that was in the truck 
before it was loaded, the total amount 
of fuel in the truck after it was load- 
ed by percentage of the water gallon 
capacity of the truck and also by 
gallons of fuel. As the driver of the 
truck makes his daily deliveries h¢ 
enters in the sequence in which fue! 
is delivered on the propane delivers 
daily truck report the customer's 
name, address, gallons of fuel deliv- 
ered, the price per gallon if the cus- 
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Are you ready for the big anti-freeze selling season that's just 
around the corner? 

Better play it safe play it Super-Safe and order your 
supply of SUPER PYRO before another day passes! 

Yes — there’s more SUPER PYRO this year but still not 
enough for everyone because more and more people are 
demanding a safe anti-freeze! That’s because every day, every 
week we're telling them — with SUPER PYRO’S greatest 
advertising campaign that SUPER PYRO is America’s 
SUPER-SAFE anti-rust, anti-freeze! 

So play it super-safe! Order your SUPER PYRO now! 


U. S. INDUSTRIAL CHEMICALS, INC. 
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BT Gallons ride free 
| ap these CORTEN-built units 


IF YOU WANT TO CUT COSTS...CUT WEIGHT! 














r I Xo get maximum capacity in your 
transportation units, get rid of 


needless weight. In these units, U-S-S 


Cor-TeEN lightweight construction 
trims 765 lb. off the truck tank, 906 
lb. off the trailer tank—saves a total 
of 1671 Ib. in all. And every 6.5 |b. 
weight saved adds one gallon to the 
load that can be carried. 

In other words, 257 extra gallons 
can be hauled at no extra cost—a sav- 
ing of more than $1.25 in hauling 
cost on every trip. In a year’s opera- 
tion it adds up to important money. 
And that’s without counting in the 






U-S‘S COR-TEN + U-S‘S MAN-TEN - 


UNITED STATES STEEL 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh & Chicago e 
NATIONAL TUBE COMPANY, Pittsburgh ’ 
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U-S‘S ABRASION-RESISTING - 


savings in fuel, tires and brakes that 
the 1671 |b. less-weight-to-haul ac- 
counts for on empty runs. 

Why handicap your equipment by 
weight that does no work? Get rid of 
it. Translate it into added hauling ca- 
pacity by building light—and strong— 
with U-S-S Cor-TeEn. There’s nothing 
experimental about this pioneer low 
alloy, high strength steel. It’s been 
used for the past 12 years by leading 
builders of commercial vehicles of 
all kinds, not only because it saves 
weight at little cost, but because its 
use insures unusual ruggedness and 


U-S-S HIGH STRENGTH STEELS 


stamina as well as superior resistance 
to atmospheric corrosion. Ask our 
engineers to show you how little it 
costs to apply it to your designs. 


Beat the steel shortage 
—use steel that DOES more! 


By replacing carbon steel with U-S-S Cor-Ten or 
U-S-S Man-Ten where economically applicable 
you can:—(1) Make your steel supply go one-third 
farther, Now. (2) Satisfy more customers, NOW 
(3) Make better products—lighter, longer-lasting 
and generally more profitable to the user, NOW 
(4) Get these benefits at little or no greater cost 
per unit than Now. 

To help you adapt these steels to your product 
immediately—and with least change in shop methods 

we have a special staff of metallurgists and engi- 
neers thoroughly familiar with what these steel 
can do. Phone, wire or write our nearest office 


U'S‘S MANGANESE-NICKEL-COPPER 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago & New York 
COLUMBIA STEEL COMPANY, San Francisco 
TENNESSEE COAL, IRON & RAILROAD COMPANY, 
UNITED STATES STEEL SUPPLY COMPANY, Warehouse Distributors — Coast to coast: UNITED STATES STEEL EXPORT COMPANY, New York 


Birmingham 





NATIONAL PETROLEUM NEWS 


























tomer being filled is a bulk customer, 
the total amount of the sale if it is 
a bulk customer, the capacity of the 
system, the sales ticket or account 
number, depending upon whether it 
is a metered customer or a bulk cus- 
tomer, and the meter reading if the 
customer being filled has a meter. 

At the end of the day he totals 
the number of gallons delivered and 
the total amount of money collected 
if any, turning the report into the 
office. On this same form is indi- 
cated the date, the truck number, 
the route number, and the driver. 
Also is indicated the speedometer 
reading at the start of the day, the 
speedometer reading at the end of 
the day, from which is calculated the 
total number of miles driven that 
particular day. 


Double Check on Amount Delivered 


Since we use liquid propane me- 
ters on all of our trucks which have 
a continuous register, there is also 
indicated on the form the propane 
meter reading at the start of the day, 
the propane meter reading at the 
end of the day and from this is cal- 
culated the total number of yallons 
delivered on that particular day ac- 
cording to the liquid propane meter. 
This must check with the total num- 
ber of gallons delivered as per the 
propane delivery daily truck report 
on each fill at customer’s premises. 
If these two figures do not agree, then 
either the meter is not registering 
accurately or the fuel driver has made 
an error in entering the number of 
gallons delivered. In either case an 
investigation is immediately made. 

He also indicates on this daily de- 
livery report the number of gallons 
left in his truck at the end of the 
run, if any. With this information 
tied in with the propane transferred 
to his truck from the bulk storage we 
can readily ascertain the total amount 
of fuel delivered and whether the 
truck is running long or short and 
other information which is pertinent. 
The clerk in the office then takes 
the propane delivery daily truck re- 
port and posts the information con- 
tained thereon to the Kardex file. 
This is done daily so that the rec- 
ords are always right up-to-date. 


Daily Operating Report 


We also use another form which 
we feel is very important in an LP- 
gas operation which we choose to call 
our daily operating report. This form 
iS prepared every day by each one of 
yur bulk plants and is forwarded to 
the general office daily. On this form 
is carried a perpetual inventory of 
fuel in bulk plant storage, fuel deliv- 
ered daily, with the running totals 
brought up-to-date each day dur- 
ing the month. Also on this report 
is carried a complete history of the 
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distribution of the fuel from the tank 
truck deliveries indicating the number 
of gallons placed each day in the me- 
tered installations and the number 
of gallons sold outright to those cus- 
tomers owning their own systems. 

We break down the fuel delivered 
to metered installations as to wheth- 
er it is an initial fill or, in other 
words, the first fiill, or whether it is 
a refill. This information is neces- 
sary to us due to our accounting pro- 
cedure in the general office. We also 
indicate the amount of fuel used in the 
trucks as motor fuel since we operate 
all of our fuel delivery trucks on pro- 
pane. Since we also sell bottle gas 
or 100-lb. cylinders, we have a plac« 
on this form to show daily the amount 
of fuel withdrawn from storage and 
placed in 100-lb. cylinders. This is 
also brought forward daily to the 
end of the month showing a running 
total. On the same form is space 
for physical inventory information. 
Actually, we have two _ different 
spaces for this inventory information 
since all of you know that from 
your records you will arrive at a 
theoretical amount of fuel which you 
should have in storage; however, 
quite frequently a physical inventory 
will reveal that your theoretical num- 
ber of gallons in storage and the ac- 
tual number of gallons in storage 
do not agree. 


Show Physical Inventory 

Therefore, we not only show a 
theoretical inventory, but we also 
show an actual physical inventory 
and have a space shown for discrep- 
ancies or, in other words, gain or 
loss which you are bound to have in 
any LP-gas operation. 

This operating report is brought 
forward daily from the first day of 
the month to the end of the month 
and the last report each month is ac- 
tually a monthly report in that it 
shows the total number of gallons 
received at the plant from our sup- 
plier, the total number of gallons 
delivered by the fuel trucks, the 
total number of gallons withdrawn 
from bulk storage for bottle gas use, 
and also shows the total number of 
gallons delivered by each delivery 
truck for the month, indicating 
whether there is a discrepancy be- 
tween the number of yallons trans- 
ferred to the trucks and the number 
of gallons delivered; in other words, 
showing whether the trucks are run- 
ning long or short on their deliv- 
eries. Also is shown the theoretical 
number of gallons which should be 
left in storage and the physical in- 
ventory in storage and the discrep- 
ancy, if any. From this daily operat- 
ing report it is obvious that we are 
able to ascertain where all of our fuel 
is going, where any of our losses may 
be, if any, and are, thereby, better 
able to correct any appreciable dis- 
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crepancies, such as excessive gains 
or losses. 


Delivery Truck Analysis 


One other report which we think 
quite necessary is our propane deliv- 
ery truck analysis which is made up 
monthly on each delivery truck which 
we operate. This information is com 
piled in the general office on each 
truck and is mimeographed and sent 
out to all plants. On this form we 
show for each truck the total number 
of gallons delivered by this truck for 
the month, the number of gallons de- 
livered per mile driven—this is the 
most important information of all 
the total number of cays the truck 
was in service, the average miles 
driven per day, the total miles driven 
for the month, the average gallons 
delivered per stop, the average miles 
driven per stop, the total number of 
hours driving the truck, the total 
cost of the driver, the driver's cost 
per gallon delivered—another impor- 
tant bit of information—the driver's 
cost per mile driven, and the average 
gallons delivered per day. This in- 
formation is made common knowl- 
edge among all employes of the com- 
pany and rivalry between districts 
and between various drivers is en- 
couraged. In this manner we generate 
considerable rivalry between the vari- 
ous fuel truck drivers encouraging 
them to be as efficient and as careful 
as possible in bettering the record 
of their particular plant or delivery 
truck. 

It will probably be obvious to all 
of you at this point that we place 
quite a lot of responsibility upon our 
fuel truck drivers and that is quite 
true. We are very careful in the se 
lection and training of our fuel truck 
drivers because we feel that this is 
one of the most important jobs in our 
entire operation. To a large extent, 
upon their shoulders fall the respon- 
sibility of whether you as an LP-gas 
operator will show a profit or a loss 
from your fuel business. Also upon 
their shoulders, to a large extent, will 
fall the responsibility for your good 
or bad public relations with your 
customers. 

The fuel truck driver must always 
be courteous, helpful and well in- 
formed so that he can present your 
company and its services in the very 
best light to your ‘customers. To 
many of your customers he is the com- 
pany since he is the person that they 
see most frequently and from whom 
they get most of their information 
about your company, the services 
which you render, the appliances you 
have available, etc. 

Therefore, let me say to you: hire 
the best man you can find, train him 
the best you know how, and keep him 
well informed about all phases of your 
business. 
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General view of Shell’s Cardon, Venezuela, refinery. 100-ton tower is shown at 
right as it approaches on a temporary railroad line to point where derrick will 
hoist it into position 





Flash fractionating column is finally in 
place after being moved from England 
where it was manufactured to Vene- 
zuela where it will help convert low ° ° 
grade gasoline into high octane. It is Refinery Tower Takes a Trip 
said to be the largest single-piece 

tower ever exported from England 


The job of moving a 100-ton, 83-ft 
flash fractionating column from Eng- 
land to Venezuela was accomplished 
by a variety of methods of transpor 
tation, by ingenuity, and with special 
equipment. 

The new column has been installed 
at Cardon, Venezuela, refinery of the 
Shell Company of Venezuela Ltd. 

Manufactured in London, the col- 
umn was placed on dollies and towed 
by truck over a tedious 34-mile rout« 
to the dock. It was lifted by a mam 
moth floating crane and placed on 
special steel ramps welded to thi 
deck of the ship. 

At the Venezuela end of the 
journey, normal unloading facilities 
available could not be used due t 
the size of the tower so it had to bs 
rolled off the ship’s deck into th 
water. Foresight in constructing the 
ramp and cradle to hold the colum: 
on the deck of the ship allowed rapi 
and safe unloading. 

Last stage of trip to the Cardo! 
refinery was made by rail. 





This column is the largest singl: 
piece tower ever exported from Eng 


A mammoth 250-ton floating crane was used to transfer the column from dock to land, Shell says. Previously, a colum! 


ship. Note the cradle at right on ship’s deck which held the tower until it reached of this type has been delivered it 
destination in Venezuela. At end of water journey one side of cradle was cut sections and assembled at the refi 
off allowing the tower to roll down the specially constructed ramp into the sea nery. 
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COMPLETE 
TANK TRUCK LINE 





CROSS VALVES 


QUICK COUPLINGS 


For Fuel Oil Delivery... 


LINE STRAINERS 





fF 











No. 882 


Aluminum 
Nozzle Valve 


No. 882 Aluminum and No. 782 Brass 
Nozzles are now in wide daily use, 
speeding the delivery of fuel oil. Their 
practical design calls for sturdy construc- 
tion, including wear lugs on the bodies 
to protect the vital parts of the nozzle. 


Graduated notches in the rear guard 
hold nozzles open for various speeds. 
Double-disc construction makes them 
easy to open, close and control. No 
chatter when operated at slow speeds. 
Operate equally well on pressure or 
gravity flow. 
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—DAYTON- 
Valves and Fittings for 
Service Stations, Bulk Plants 

and Tank Trucks 








No. 782 


Brass Nozzle Valve 


Equipped as illustrated, these nozzles 
are also completely satisfactory for ma- 
rine and Diesel engine refueling, for 
Bulk Plant use and for many specialized 
industrial applications. With the addi- 
tion of dust cap, strainer and grounding 
cable, either nozzle is ideal for aircraft 
refueling. 


Such thoughtful design and sturdy 
construction is typical of every item 
making up the Buckeye Complete Line 
for Service Stations, Bulk Plants and 
Tank Trucks. 


NAME 





ADDRESS 


ciTy 






BUCKEYE IRON & BRASS WORKS, Dept. N. 
P. O. Box 883, Dayton 1, Ohio 


Please send details on the Buckeye complete line. 
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TANK TRUCK FAUCETS 





DOME COVERS 











FUEL OIL 
NOZZLES 


r— MAIL COUPON FOR COMPLETE DETAILS —-— 
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HE SAME joss ... the same responsibilities . . . 
_ yaa CARS ... DRUMS... even the same appear- 
ance and physical characteristics. Except for size, 
they are interchangeable: Line up 200 drums and 
there is a “tank car.” 

These two important carriers of liquid loads have 
comparable construction specifications, with the 
openings for filling and emptying as most important. 
Those specifications largely determine the degree of 
assurance that the respective loads will be delivered 
in full measure and without contamination. 

Drums that are fitted with ViseGrip CLosureEs 
most nearly parallel tank cars in construction 


specifications. Those drums are all-steel. 


DRUM MANUFACTURERS HAVE 
STOCKS OF VISEGRIP CLOSURES 


They are equipped with the dies to build 
them into the drums on your orders. 


Use ViseGrip Closures 


on this order ..e« 6 
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ViseGrip CLosures — the steel closures —are built 
into drums to stay in; they cannot be removed. When 
ViseGrips seal drums, they stay sealed. Traffic shocks 
do not affect ViseGrips; they are made of steel. . . . 
Tank cars or drums—specifications will assure full- 
deliveries of the liquid loads. 

“Tank car specifications” in drum orders include, 


“.. to be equipped with ViseGrip CLosuREs.” 
ae 


This month, Rieke Metal Products Corporation com- 
pletes twenty-five years of manufacturing steel clo- 
sures for steel drums—twenty-five years of service 
that have been marked by satisfaction for the drum 
manufacturer, drum users, and the Rieke organization. 


ViseGrip 


CLOSURES 


Developed and produced for twenty-five years by 


RIEKE METAL PRODUCTS CORPORATION 


AUBURN, INDIANA 


Sales Offices in Auburn, Indiana, New York and Los Angeles 
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Railroads’ Switch to Diesels Means 
Saving of Oil, General Motors Says 


Special to NPN 

DETROIT Replacement with 
Diesel engines of all 38,000 steam lo- 
comotives in operation on U. S. rail- 
roads would “mean real conservation 
of our petroleum resources” and 
would require less petroleum than 
now is being used by the existing 
6,000 oil-burning steam locomotives 
alone. 

These statements were made in re- 
port by Electro-Motive Division of 
General Motors, which bluntly chal- 
lenged contentions that expanding 
use of Diesel locomotives is placing 
a “heavy burden” on refineries and 
accelerating drain of domestic oil re- 
serves. 

“These contentions,” the report de- 
clared, “are so misleading that it is 
imperative for the guidance of na- 
tional policy to bring out forcibly the 
true facts of the situation.” 

Explains Diesel Efficiency 

The GM division stated that in 1947 
railroads consumed about 317,000 
b/d, or 6% of total U. S. consump- 
tion. Of this, 265,000 b/d were used 
by oil-burning steam locomotives 
while only 52,000 b/d were consumed 
in Diesel-electric engines. 

“For the 265,000 b/d of heavy fuel,” 
the report set out, “the oil-burning 
steam locomotives performed about 
18% of work done by American rail- 
roads. The Diesel fuel consumed by 
Diese'-electric locomotives in 1947 
was 1% of the total consumption of 
all petroleum products. For these 
52,000 b/d of Diesel fuel, the Diesel- 
electric locomotives performed about 
19% of work done. The balance of 
the work, some 63°, was performed 
by coal-burning locomotives and elec- 
tric locomotives using central station 
power, much of it coal-generated. 

“If a'l of the work done on the 
American railroads in 1947 had been 
performed by Diesel-electric locomo- 
tives, the total consumption of Diesel 
fuel would have been about 256,000 
b/d. This amount is less than 5% 
of total consumption of petroleum 
products in all fields in 1947, and is 
less than the quantity of heavy fuel 
consumed by the oil-burning steam 
locomotives in 1947.” 

The report asserted that “much of 
the misunderstanding concerning the 
over-all fuel situation,’’ has arisen 
from the argument. that Diesel loco- 
motives used 638° «more fuel in 1947 
than they did in 1941, or 52,000 b/d 
against only 7,100 b/d. 


Others Increased More 


The Electro-Motive Division went 
mn to ceccribe this increase as “but a 
irop in the bucket’’ compared with 
ther hikes during the same period in 
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b/d consumption, including around 
120,000 b/d for trucks and buses, 
about 110,000 b/d for passenger cars 
and about 98,000 b/d for farm trac- 
tors. 

In comparing the efficiency of 
Diesel locomotives with steam-pow- 
ered units, the report said that often 
one Diesel engine, because of higher 
speeds and ability to haul longer 
trains, can replace between four and 
six steam engines. 


When hauled by Diesel locomo- 
tives, it continued, a loaded freight 
car weighing 40 tons, or more than 
20 times the weight of the modern 
automobile, travels 16 miles per gal. 
of Diesel oil at an average speed of 22 
miles per hour. 


While contending that substitution 
of Diese!s for steam engines increases 
efficiency, the report said that “home 
heaters obtained practically the same 
heating efficiency with coal as with 
oil.” Thus, it was stated, ‘‘substitu- 
tion of oil for coal in home heating 
reduces the liquid fuel reserves with- 
out any offsetting gain in efficiency.” 


Points to Oil Expansion 


In a foreword to the report C. F. 
Kettering, a GM director, expressed 
confidence that “American industry 
has the resources and the ability to 
meet the growing fuel demands of our 
transportation industries, including 
the railroacs, for many years to 
come.” 


The GM statement said the oil in- 


dustry is expanding refining capacity 
“just as fast as equipment can be 
procured” and warned against formu- 
lation of any long-term government 
transportation policy ‘based upon 
conditions which we have every right 
to believe will be of short duration.” 

At one point, it was stated that if 
miles per gal. consumed for every 
existing truck and car could be in- 
creased just one mile per gal., sav- 
ings would run around 150,000 b/d. 

But, GM declared, a “more funda- 
mental” attack on fuel economy prob- 
lems is needed. The motor company 
said it is working towards this goal 
in development of high compression 
engines to uce high octane gasoline, 
adding: 

“These developments have _ pro- 
gressed to the point where engines 
capable of 40% fuel savings will ulti- 
mately become available. The problem 
of manufacturing sufficient quanti- 
ties of high octane gasoline and the 
problem of distribution are of such 
magnitude’ that 
must be taken to reach this ulti- 
mate goal. 

“Test automobiles with engines 
producing an immediate fuel saving 
of 20% have been in operation for 
hundreds of thousands of miles 
While it is recognized that the fuel 
savings on a national basis will be 
directly proportional to the number 
of automobiles placed in service with 
engines of this advanced design, nev- 
ertheless, the potential savings aggre- 
gate 400,000 b/d of gasoline which is 
equivalent to eight times the amount 
of Diesel fuel consumed in 1947 by 
the American railroads.” 

The conclusion of the report said: 

“It has been stated by some lead- 
ers in both government and industry 
that the shortage of liquid fuels and 
the huge availability of coal warrant 
the adoption of a transportation pol- 
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railroads increased 44,900 b/d 
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BAYOU STATE 
10-W, 20-W, 
PALE NEUTRALS 


ity lubricants that 
a saatently and _ lubri- 
cate fully at any tempera- 
ture to 40° below zero. 
SELECT 
Me -CONTHNENT CRUDE 
e@ HIGH FLASH AND FIRE... 
LOW CARBON 
@ SUPERIOR VISCOSITY 
CHARACTERISTICS 
@ REGULAR AND PREMIUM 
GRADES 
@ TANK CARS, DRUMS, 
CANS 


Here are oils your salesmen can sell 
with enthusiasm. Priced right for re- 
peat sales, satisfied customers, bigger 
profits to you! Write, wire or phone 
today! For the Buy words of proven 
petroleum products .. . 


Say .+- 


“BUY-OH”" 


BAYOU STATE 
OIL CORPORATION 


Phone 2-0739 
Shreveport 93, Louisiana 


Dieselization of Rails 





icy favoring the continued use of 
coal-burning steam locomotives by 
our railroads instead of Diesel-Elec- 
tric ones. Emphasis is laid upon the 
vulnerable position of the nation at 
war, our limited oil-refining capacity, 
and the tremendous drain upon our 
limited oil-recerves, through the years 
from progressive dieselization of rail- 
road services. 


Diesels Helped in War 


“It has been shown that this na- 
tional policy, if adopted, would ac- 
tually increase the use of liquid fuel 
unless both oil-burning steam and 
Diesel, locomotives now in use were 
disposed of and the entire railroad 
operation conducted by coal-burning 
steam locomotives. If such a back- 
ward step were seriously contem- 
plated, a review should be made of 
the transportation problems during 
World War II and how they were 
solved. 

“Diesel freight locomotives, because 
of higher speeds, the ability to move 
heavier tonnages, and their greater 


availability for work, handled as 
much war freight on the trunk 
lines west of Chicago as could hav 
been handled by an additional newly 


built railroad from Chicago to the 
Pacific Coast using steam power! 
alone. So effective was the war work 


performed by the Diesel freight loco- 
motive that its manufacture com- 
manded the highest priority on steel 
and production was continued at ca- 
pacity throughout the war in spite of 
the acute shortage of both manpower 
and material. 

“To insist that the railroads in- 
vest their money in coal-fired steam 
locomotives which were recognized as 
obsolete 10 years ago in the light 
of the foregoing conditions, is lik: 
asking the automobile companies, be- 
cause of the shortage of steel and 
fuel to return to the manufacture of 
carriages and wagons. That cannot 
happen and will not happen, or will 
it happen to the railroad industry, 
regardless of the temporary pressures 
which may be brought to bear upon 
“.” 





National Petroleum News Ownership Statement 


Statement of the ownership, 
circulation etc., required by the Act of 
Congress of August 24, 1912, as amended by 
the Acts of March 3, 1933, and July 2, 1946 
of National Petroleum News, published weekly 
at Cleveland, Ohio, for October 1, 1948, State 
of Ohio, County of Cuyahoga. 


management, 


Before me, a notary public in and for the 
State and county aforesaid, personally ap- 
peared A. E. Kraft, who, having been duly 
sworn according to law, deposes and says 
that she is the business manager of the 
National Petroleum News and that the fol- 
lowing is, to the best of her knowledge and 
belief, a true statement of the ownership, 
management (and if a daily, weekly, semi- 
weekly or triweekly newspaper, the circula- 
tion), ete., of the aforesaid publication for 
the date shown in the above caption, required 
by the act of August 24, 1912, as amended by 
the acts of March 3, 1933, and July 2, 1946 
(section 537, Postal Laws and Regulations), 
printed on the reverse of this form, to wit: 


1. That the names and addresses of the 

publisher, editor, managing editor, and busi- 
ness managers are: 
Publisher, The National Petroleum Publish- 
ing Company, Cleveland, Ohio; editor, Warren 
C. Platt, Cleveland, Ohio; and business mana- 
ger, A. E. Kraft, Cleveland, Ohio. 

2. That the owners are: 

The National Petroleum Publishing Company, 
Cleveland, Ohio; Warren C. Platt, Cleveland, 
Ohio; Bess H. Platt, Cleveland, Ohio; M. P. 
Boulton, Cleveland, Ohio; E. P. Maison, Bos- 
ton, Mass; A. E. Kraft, Cleveland, Ohio. 


3. That the known bondholders, mortgagees, 
and other security holders owning or holding 
1 per cent or more of total amount of bonds, 
mortgages, or other securities are: None. 


4. That the two paragraphs next above, 
giving the names of the owners, stockholders, 
and security holders, if any, contain not only 
the list of stockholders and security holders 
as they appear upon the books of the company 
but also, in cases where the stockholder or 
security holder appears upon the books of the 
company as trustee or in any other fiduciary 
relation, the name of the person or corpora- 
tion for whom such trustee is acting, is given; 
also that the said two paragraphs contain 
statements embracing affiant’s full knowledge 
and belief as to the circumstances and condi- 
tions under which stockholders and security 
holders who do not appear upon the books of 
the company as trustees, hold stock and se- 
curities in a capacity other than that of a 
bona fide owner; and this affiant has no rea- 


son to believe that any other person, associa- 


tion, or corporation has any interest direct or 
indirect in the said stock, bonds, or other 
securities than as so stated by him 

5. That the average number of copies of 
each issue of this publication sold or dis 
tributed, through the mails or otherwise, to 


paid subscribers during the twelve months 
preceding the date shown above is 12,917 
(This information is required from daily 


weekly, semiweekly, and triweekly newspapers 
only.) 
(Signed) A. E. Kraft 
Business Manager 
Sworn to and subscribed before me this 6th 
day of October, 1948 
(Signed) Lawrence W 
Notary Public 
(My commission expires May 12, 1950.) 


Mueller 


Penn State Repeats Course 
On Truck Maintenance 


Special to NPN 
STATE COLLEGE, Pa—tThe third 
annual course for motor’ vehicle 
maintenance supervisors will get 
under way Nov. 1-5 at Pennsylvania 
State College here. Purpose of course 
is to train maintenance supervisors 
and others interested in the proper 
selection, training, and supervision 
of motor vehicle maintenance men. 
Course is for representatives from 
management, maintenance engineers, 
maintenance superintendents, main- 
tenance and repair shop general fore- 
men, safety supervisors, vocational 
school instructors, and others inter- 
ested in or responsible for the main- 
tenance of commericial vehicles. 
College requests advance regis- 
tration be made by sending check for 
$15 payable to Pennsylvania Stat« 
College together with name and 
address of sender. Address: Pennsyl- 
vania State College, Institute of 
Public Safety, State College, Pa. 
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BUCK THE SQUEEZE WITH TANKS OF ALCOA ALUMINUM! 


















Haul this extra 400 gal. 
FREE! 


Transportation costs are up-—and going higher! [t's 





more important than ever to reduce dead weight, save 
needless trips by stepping up the payload capacity of 
your tank trucks. 

However you figure it, you get more gallon-miles per 
dollar with tanks of Aleoa Aluminum. They weigh only 
half as much as heavy metal tanks. Use a bigger tank 
and haul extra load without increasing delivery cost. 
Or use the same size tank in aluminum and reduce 
gross weight. Spend less for tires and fuel. Make 
faster deliveries. 

And that’s not all. Tanks of Aleoa Aluminum cost 
less to maintain. ‘They resist corrosion, save painting 
expense. And there’s no sludging, no gumming, no 
deterioration of gas or oil. 

Your investment in aluminum tanks will pay off for 
years to come. Get complete facts from your tank 
builder. ALUMINUM CompaANy oF America, 1808 Gulf 
Building, Pittsburgh 19, Pennsylvania. 





ANOTHER “EXTRA PAYLOAD” STORY 


This tank-and-trailer unit hauled over 42 million gallons in 


its first 4 years of operation. It carried 1150 gallons extra 





payload every trip, because lightweight Alcoa Aluminum was 


used for tanks and many parts of the chassis and engine. 














Readers Comment on Cleanliness at Stations; 


Importance of Enforcing Fire Regulations 


Two readers of NATIONAL PETRO- 
LEUM NEWS have sent comments on 
operations at many of the nation’s 
service stations. Effectiveness of 
good housekeeping in bringing busi- 
ness into a station is pointed out by 
C. G. Bersch of Fort Wayne, Ind. He 
also found that many station men 
missed sales because they did not try 
to sell TBA and other items even 
though the customer was actually 
in need of replacements. 

Second letter is from F. A. Bean 
of Birmingham, Ala., who has writ- 
ten many articles for NPN on sta- 
tion housekeeping and other opera- 
tions. Mr. Bean concurs in NPN’s 
editorial of Aug. 18th which called 
attention to the potential fire hazard 
involved in self-service stations. Mr. 
3ean also criticized oil management 
for not seeing that “no smoking” 
rules were enforced at conventional 
stations. 


FROM: 
Cc. G. Bersch, 
Willis S. Martin Co., 
Lincoln National Bank Bldg., 
Fort Wayne 2, Ind. 


The other day Mr. Martin and I 
were discussing gasoline pumps—as 
we do frequently because Bowser is 
one of our clients. I mentioned some 
of my experiences and reactions to 
service stations, equipment and op- 
erators during my _ 6,100-mile_ trip 
through the Southwest this summer. 

He thought you might like to have 
the details because they point to 
some oil marketing fences that need 
mending. 

I never tike to run low on gaso- 
line and always keep the tank on 
my car filled. On our trip, I'd start 
keeping my eye peeled for an invitine 
station as soon as the gage showed 
between a half and a quarter full. It 
was quite common—a daily occur- 
rence to pass up several stations 
that had shoddy pumps and other 
I wanted to 
complete my trip without any avoid- 
able difficulties, so I sought out sta- 
tions where gasoline was dispensed 
from well-kept modern pumps anc 
the general appearance of the station 
conveyed an impressiion of cleanli- 
ness and orderliness. 


evidences of disorder. 


It made me feel the gasoline would 
be cleaner and that I'd be getting th 
brand indicated on the pump. 

Most men take pride in their auto- 
mobiles and while I realize I am 
probably far more particular than 
most folks, I am convinced that a 
sparkling modern station with clean, 
shiny pumps will attract many more 
customers than an untidy station 
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with run-down pumps and dirty flow 
indicators. 

Merchandising did not seem to be 
a noticeable factor in any station in 
which I stopped. At one place I 
asked the manager if the man who 
did the greasing watched for oppor- 
tunities to make extra sales by ob- 
serving the condition of tires, bat- 
teries, battery terminals, radiator 
hose, filters, fan belts, etc. so 
customers could be notified what 
was needed to assure’ uninter- 
rupted service from. their cars. 
He said, “Hell, No! If he was that 
good he wouldn't be on a grease rack 
very long!” 

It just happened that someone 
would have sold me two new tires if 
he had been alert. 

My car was practically new—3,800 
miles--when we started our trip 
and, naturally, the tires looked be- 
yond reproach. However, when I 
returned home with 10,047 on the 
speedometer, I noticed a series of 
cracks in the center of the treads 
on two tires that went completely 
around the tires. An examination by 
the dealer for that brand of tire (who 
also has four pumps from which he 
dispenses a popular major brand of 
gasoline) showed that the tires were 
defective and unsafe. 

Had anyone brought that to my at- 
tention on my trip I would have 
bought two new tires at once. The 
size is 15 x 7.00, so it would have 
been a worthwhile sale. As it turned 
out, I bought them in Fort Wayne. 


FROM: F. A. Bean 
Birmingham, Ala. 


Your editorial appearing in the 
August 18th issue of NATIONAL Pz#- 
TROLEUM NEWS, and calling atten- 
tion to the potential hazard involved 
in operation of self-service gasoline 
stations and urging immediate pro- 
tective action by the industry, was 
read with much interest and most 
heartily concurred, in every detail. 

Several years ago I was a member 
of the National Fire Protection Asso- 
ciation serving on two of it’s commit- 
tees and contributing to its magazine. 
As a result I appreciate most fully the 
sincerity and thoroughness with which 
they approach problems of this char- 
acter. 

It would seem extremely desirable 
that permits for the construction and 
operation of stations of this type 
be delayed until every angle has 
been explored by proper authorities 
and every protection guaranteed to 
the industry and the public. 

This brings up another question 





to which you might wish to gi, 
consideration. 

During the past three years 
have been served in more than 30 
stations in more than 20 states. A! 
though there are many local ordinar 
ces and oil company orders prohibit 
ing it, a surprisingly large percentag 
of these stations paid no attention t 
smoking by customers while car 
were being filled. In a few cases th: 
attendants were smoking while serv 
icing a car. In those cases where w: 
asked that smoking be _ stopped 
around our car, the request was 
ignored or refused and in some cases 
laughed at. 


In nearly all of these stations they 
were company owned and leased out 
or privately owned and operated sta- 
tions carrying major oil company 
products. However, it does not ap- 
pear appropriate for a company to 
object to hazards in stations of a 
competing company and which are 
apparent in his own stations or the 
stations which he supplies. 


The fact that a supplier has issued 
an order against smoking may give 
him some legal protection in case of 
an accident but he still has a moral 
responsibility to the public to see that 
the order is rigidly enforced. 


Tank-Trailer Production 
Up 45%, in 1947 over “46 


NPN News Bureau 

WASHINGTON—The ‘truck trailer 
industry during 1947 produced 3,802 
tank-trailers, compared with 2,626 
in 1946—a gain of more than 45%, 
according to Truck-Trailer Manufac- 
turers Assn. figures. 

Association states that aside from 
current shortage of steel, the trailer 
industry sees no reason why it should 
not this year equal or better the out- 
put of 1947. 

Assuming that the average tank- 
trailer had a capacity of 5,000 gals., 
the production last year was the 
equivalent of 19,010,000 gals. capa- 
city. Taking the _ projection - still 
further, the association points out, 
if each vehicle carried its capacity 
load only once daily for 300 working 
days of the year (many, if not most, 
do far better and some work around 
the clock), the 1947 production of 
tank-trailers alone added to the 
nation’s transportation potential a 


carrying capacity of 5,703 million 
gals. annually. 
Petroleum tank-trailers, associ- 


ation says, vary from 2,000 gals. to 
as large as 7,000 gals. (with on 
manufacturer this year having turn- 
ed out an 8,000-gal. trailer unit) 
Petroleum tankers average out al 
around 4,500-5,000 gals. per unit, it 
is estimated. 

Citing the growth of tank-trail 
use, association reports about 1,59 
for-hire concerns now operate mor 
than 9,000 tank-trailer vehicles, WN‘ 
figures are available on _ privat: 
carrier tank-trailer vehicles but the) 
are in the thousands. 
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In the spirit of Oil Progress Day, Standard Oil institu- 
tional advertisements like this one appear monthly 
in newspapers and farm papers throughout the Middle 
West, with a combined circulation of 15% million. 








—Ay 





1. WE'RE SPENDING $600,000,000. In three years— 1946, 1947 and 1948 2. TO BRING YOU MORE OIL we spent in 1947 alone over twice our 


the expenditures of this company and its subsidiary companies net profit for new refinery units, tankers, pipe lines, oil and gas well 
aimed at bringing you the petroleum products you need so urgently and many other facilities. Total expenditures exceeded the wages and 
will total that amount. In our effort to meet your tremendous, rapidly benefits of our 46,000 employees, who in 1947 averaged over $4,000 
increasing demand, we are breaking the records set last year for out each. We spent over 7 times the amount we paid our 97,000 owner 
put of crude oil and finished products. whose average dividends were $314 each 





3. EXPENDITURES ARE INSURANCE. For example, our new research 4. MANY CANDIDATES COMPETE for your votes. There are many pro 


laboratory, pictured above, promises continued progress. Over the ducing, refining, transporting and marketing firms in the American 
years, Standard Oil’s research has helped bring about great increases petroleum industry. They give us strong competition for your business 
in the amount and quality of finished products we get from crude oil The best way to deserve your support is to maintain the kind of service 
Such progress helps assure our employees’ jobs, and a fair return to our and quality that win votes in this business democracy. That's what 
owners. It means more and better petroleum products for you. we're constantly working to do—in all seasons, despite all handicaps 


Standard Oil Company cuHano 
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Local Oil Burner Counts May Help 
Fuel Oil Marketers Estimate Demand 


By HOLGER RIDDER 
NPN Staff Writer 

Though factory sales and produc- 
tion figures on oil burners and space 
heaters are a prime factor in project- 
ing future heating oil demand nation- 
wide, still unanswered is the question 
most pertinent to most marketers of 
fuel oil: 

How many new oil burning heating 
units have been sold or installed in 
his marketing area since the end of 
the last heating season? 

At least one large fuel oil marketer 
has been quite successful in its ef- 
forts to answer this question in the 
various communities in which it oper- 
ates. However, in explaining the 
procedure it follows, an official of the 
company warns that the practice 
may not prove practical for applica- 
tion in communities of more than 
50,000 population. 

To keep posted on oil heating unit 
installations and sales, this company 
has designated one man in each of 
its marketing areas—usually com- 
munities of 50,000 population or less 
to spend part of his time as contact 
man. It is his job to contact all the 
heating equipment distributors in the 
city at regular intervals and obtain 
up-to-date figures on heating units 
sold in that immediate marketing sec- 
tion. 

Estimates Are 90% Accurate 

With data thus obtained, the com- 
pany has been able to estimate with 
about 90% accuracy the current and 
coming season heating oil demand it 
expects to encounter in each of the 
towns in which it operates. 

The company official explained that 
before good results and co-operation 
of oil heating equipment distributors 


can be obtained, the contact man 
must first build good will among 
these sources of information. For 


this reason, it is quite important that 
the contact man be selected with an 
eye to personality and his ability to 
meet people well and make friends. 

Building good will can be accom- 
plished in a number of ways in small- 
er communities. Belonging to civic 
groups such as_ Lions, Kiwanis, 
Rotary, etc., and local clubs, often 
affords the contact man the oppor- 
tunity to become better acquainted 
information and 


with his sources of 
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to establish a relationship on a 
friendly as well as business basis. 

In the case of small jobber opera- 
tions, it may be that the jobber him- 
self will have to make these contacts. 
He can approach the problem in 
much the same manner as the con- 
tact man for a larger marketer. A 
commission agent or district manager 
for major companies can utilize a 
similar approach in coping with this 
problem. 

In any event, once a source of in- 
formation has been cultivated, it is 
very important that it be maintained. 
This can be accomplished by frequent 
personal calls of a combined social 
and business nature, thus preventing 
the contacts from becoming routine 
weekly or bi-monthly telephone calls 
to ask: 

“How many burners and _ space 
heaters did you sell last week or last 
month ?” 

In developing these sources of in- 
formation, the reason for seeking 
this» heating equipment data should 
be carefully explained. ‘That is, it 
should be pointed out to the burner 
or heater distributor that the main 
purpose of his co-operation in supply- 
ing this information is to help assure 
his customers of a heating oil supply 
by forewarning the heating oil dis- 
tributor of the fact that during the 
past week or month so many home 
owners have now become fuel oil 
users. 

Once having developed dependable 
sources of information in a com- 
munity, the next task is that of 
projecting possible heating oil de- 
mand. 

Working Out Demand Estimates 

For example, in a small community 
with four fuel oil marketers, Com- 
pany A_- probably’ knows that 
it handles about 33% of the total 
volume of fuel oil business in the 
community and immediate vicinity. 
A second marketer may handle about 
25% of the volume and the other two 
about 21% each. Assuming that this 
ratio will continue so far as new fuel 
oil users are concerned, he then can 
expect that he will be called on to 
supply about 33% of those homes 
which have recently installed oil heat- 
ing equipment. 


Of course there are other factors 









The mar- 
very aggressive and 


entering into the picture. 
keter may be 
sales for the last year or two indicat: 
that his portion of total fuel oil sales 
in the community has been increasing 


steadily. Then he will have to take 
this fact into consideration in pro- 
jecting a fairly accurate estimate of 
added demand he can expect from 
new installations. 

Once the system is set up, this fuel 
oil company official explained, the 
contact man need only spend an hour 
or two at the most on the phone to 
obtain this information. He will call 
on all dealers and distributors of 
heating equipment— including hard- 
ware stores, department stores, chain 
stores, etc. Information on oil burn- 


ers will be the easiest to obtain 
Space heater information will bé 
more difficult. 


One reason this method does not 
work well in larger cities is that the 
number of dealers makes it almost 
impossible to check every one and 
obtain an accurate or near accurate 
figure. Also, because of the number 
of fuel oil marketers in larger cities, 
it often is difficult or even impossible 
to determine just what percentage of 
total sales any one marketer may 
claim. 

In smaller towns, both the number 
of oil marketers and heating equip- 
ment dealers is smaller, making 
possible personal contact to obtain 
these figures, and to maintain close 
relationship with the sources of in- 
formation. 

Says Committees Are Unsuccessful 

Asked whether committee set-ups 
whereby a group of oil marketers 
would establish a committee of three 
or four to obtain this information 
would work, this oil marketer said 
that in his opinion such an approach 
would not work out. The committee 
might function well for a short tim: 
then, because of other activities o1 
the press of business, the committe 
usually begins to fall apart. Com- 
mittees work well when an emergen- 
cy has arisen, but maintaining in 
terest by such a group is pretty diffi 
cult when it is working to prevent 
an emergency from arising. 

Where operations warrant, it 
much better for the marketer, con 
mission agent or district manager t 
name his own contact man or mak 
the contacts himself. In this wa) 
the matter of contact becomes a pa! 
of his job and a definite responsibil 
ity and not just a committee fun 
tion. 
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Service More Cars Faster without waste or mess! 
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New Individual Pump 
Control knobs turn air 
pressure on or off, as 
desired. No built-up 
pressures during the 
day or overnight. Indi 
vidual red lights signal 
“on’ or “off” position 
Adds service life to 
hose and equipment 








Easy to Install! This compact, streamlined 


Handsome New Center Alemiter holds every ne 
i unit is shipped completely assembled. Just con- 


pump and hose you need to service a car. Keeps nect air and water lines and it’s ready to use. 
them handy and clean in a single, compact unit. The Center Alemiter attracts customers and 
operators, alike. Beautifully finished in white 
This New Center Alemiter with individual pump baked enamel with black base. 

control handles 3 air-operated 100-lb. size barrel 
pumps, high and low pressure. Keeps oil, grease, 
water and air hose neatly coiled on covered reels, 





Overhead Hose Reels. 
Compact reel units for 
ceiling installation hav 
ing from | to 8 spring 
operated hose reels 
Saves floor space and 
puts every type hose at 
arm's length, handy for 
service vet out of the 


handy and ready for instant use. 


Spring-Operated Reels give even tension on hose 
lengths up to 20 feet. Just pick the hose you want and 
walk over to the car. Stop, and the reel locks auto- 
matically. No back-pull to fight while the hose is in 
use. Reel retracts hose after slight tug releases the 
lock—just like a window shade. 


way when not im use. 
Special 4-roller guides 
prevent wear and tear 
on hose. Each reel holds 
up to 20-foot hose 
length. Sturdy steel 
cases finished in whit« 
baked enamel 














New Triple Pump Hoist by 
Alemite pumps lubricants di- 
rectly from 100-Ib. drums to ‘ew 
lift or pit. No more heavy, ’ ; “ | For complete details contact your 
dirty lifting or disconnecting | STEWART | Alemite Jobber or write directly to 
of hose to replace empty a WARNER Alemite, 1856 Diversey Porkwa 
drums. Just open the air con- om mm.) | Chica “ 14, Ilinoi y Y 

| go 14, Illinois. 
trol valves and the pumps i — | 
and pump tubes rise high i 


enough to change barrels. m= : _ 
Close the air valve and the ’ 4 4 é 
pumps lower automatically +s | : = ot ; 


into Operating position, wal 


Sturdy one-piece cover keeps e - 
dirt and grit out of lubricants. ; ‘ 3 ; a ¢g YWwetti 
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Free-running, combina- 
tion ball-bearing and 
swing joint, easily tight- 
ened or repacked in 
place. The bearing takes 
the entire weight and 
thrust of the reel, remov- tain : 
ing all strain trom the o. 
packing gland. 


Double outlet simplifies 
piping and permits a by- 
pass connection when re- 
quired. 













Hose clamp by its snub- 
bing action takes strain 
off hose coupling and pre- 
vents breakage of hose 
where attached to reel. 










Recessed front makes 
this the most compact 
reel obtainable. All 
parts easily accessible. 






















Hose connection at 
correct angle to pre- 
vent hose kinks. Hose 
can be attached to 
reel or renewed eas- 
ily by first removing 
the elbow. This elbow 
is fastened to the reel 
by four bolts. 


New design all-ball-bear- 
ing universal driving 
mechanism. Reel frame 
punched, so that driving 
mechanism can be in- 
stalled in any of 4 po- 
sitions. (See diagram 
below.) 
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Roller chain drive in § 
» 4 front for easy access. 
ae Free-running and eas- Reel can be 
ily adjusted for wear. “ GL cranke d 
Men gos rs "7 f Ay ; lp from the side 

wet. ehn Be > of + a or the rear. 
Le tie tee Designed so a 
that the side ; 
cranking 
mechanism 
can be in- 
stalled in any i 
of 4 positions. 






Rigid construction * 
with welded spokes oe 
andsupportingangles §~ 
assuring long life. 


* Combination braking and locking device, 
with renewable asbestos brake disk. With 

| this device, the reel can run free, with a 

, slight drag, or can be locked securely. 
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The Hose Reel You Have Been Looking For 


COMPACT, RUGGED, LIGHT IN WEIGHT, easily accessible. It is light in weight. A reel that 
BALL-BEARING CONSTRUCTION THROUGHOUT holds 100 feet of 11/2’’ hose weighs only 93 pounds. 


The Philadelphia Valve Co. reel is the finest reel We can furnish hose reels in any size or 
built. It is compact, rugged, and light in weight. shape. They can be furnished for installation 
All parts are of steel, malleable iron, or bronze; either in bucket box at rear of truck or in under- 
no cast iron is used. It is ball-bearing throughout slung box on side of truck. Give inside dimen- 
with hardened and ground races. (6 ball bear- sions of box when writing for information. 
ings are used.) It will never wear out. Special reels can also be furnished for Airfield 
The reel can be changed from top winding Refueling Pits and Ship Docks. 

to bottom winding by reversing the hose con- Delivery can generally be made in a few days 
nection and rotating the drum. All working after receipt of order. For sizes, prices, and 
parts and hose connections are in front and dimensions, write for Catalogue No. 165. 


PHILADELPHIA VALVE COMPANY 





ARAMINGO AVENUE AND ONTARIO STREET, PHILADELPHIA 34, PA. 


56 NATIONAL PETROLEUM NEWS 











SS... Q_Q_ a 











Fuel Oil Section 





New England Oil Heat Men OK Proposed 
Fair Trade Code; FTC to Hold Hearings 


By DANIEL L. HARBOUR 
NPN Staff Writer 


BOSTON —- More than 150 New 
England oil jobbers and oil burner 
distributors approved without dis- 
sent here Sept. 30 a proposed code 
of fair trade practices for Federal 
Trade Commission to use in govern- 
ing their activities. 

At the same time, it was pointed 
out by FTC officials that code, when 
finally operative, will apply, in ef- 
fect, not only to New England but 
also to the remainder of the U. S. 

Proposed code, which must be 
given final FTC sanction before be- 
coming effective, would prohibit: 

1. “Deception as to available sup- 
ply of industry products”; 

2. Misuse of word “free” in ad- 
vertising; 

3. Sales below costs; 

4. Use of “loss leaders”; 

5. Discriminatory prices, unfair 
rebates, etc.; 

6. “Untruthful or misleading ad- 
vertising”’; 

7. False and misleading “guaran- 
ties, warranties, etc.”; 

8. Commercial bribery, including 
“kickbacks” to employes of pur- 
chaser; 

9. Coercion of consumers to pur- 
chase “one industry product as a 
prerequisite to the purchase, lease 
or loan of other industry products 
or services.” 

10. Deception as to rebuilt or sec- 
ond-hand products; 

11. Defamation of competitors or 
disparagement of their products. 


Jobbers Voice Approval 


The oil heating jobbers of six states 

Maine, Vermont, Connecticut, New 
Hampshire, Rhode Island and Mas- 
sachusetts—voiced their approval of 
code at meeting held by FTC offi- 
cials at request of Oil Heat Institute 
of New England. 

Fred N. Beckwith, Boston, execu 
tive secretary of New England OHI 
told jobbers that proposed code was 
“not a cure-all but merely a ste; 
to try to clean up some of the de- 
structive practices which have grown 
up in our industry.” 

He asserted that “unfair trade 
practices” listed were “not too preva- 
lent” in current tight supply situa- 
tion but code should be adopted as 
buffer against possible outbreak of 
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such practices when oil supplies be- 
come more plentiful. 

Paul Cameron, chief of FTC Trades 
Practices Division, said recommended 
code would be taken under consid- 
eration by agency and used as basis 
for new draft which will be consid- 
ered at subsequent public hearing in 
Washington. 

When code becomes effective, prob- 
ably around first of the year, FTC 
officials said it will “be just as bind- 
ing, in effect, on the rest of the 
country.” They explained that the 
rules to be drawn for the New Eng- 
land states will be what “we deter- 
mine to be the interpretation of the 
laws the commission administers to 
prohibit unfair trade practices.” 

Thus, it was explained, the final 
version of the code will govern the 
oil heating industry all over the U. S. 
because the laws administered by 
FTC—Clayton Act, FTC Act, Robin- 
son-Patman Act and others—apply 
equally to all parts of the country. 

FTC officials said the code will 
serve two primary purposes: (1) as 
a “guide” for fair trade practices 
and (2) as a statement of what the 
commission interprets as unfair prac- 
tices in the oil heating industry and 
which are prohibited by law. 

Commission officials emphasized, 
that complaints of unfair trade prac- 
tices outside New England will be 
given the same consideration as com- 
plaints from the six states to be 
covered by the proposed code. 

Proposed rules would apply only 
to interstate trade in New England 
states but New England jobbers 
adopted additional recommendation 
that “spirit” of code be extended to 
“intrastate” business, as well. In ad- 
dition, it was further recommended 
that jobbers keep “accurate cost rec- 
ords” to aid in determining selling 
costs and that a New England Oil 
Heating Industry Committee be cre- 
ated by FTC to aid in enforcement 
of code. 

As recommended by oil heating 
jobbers, rule against deception in 
available industry products supply 
statements was toned down consid- 
erably from a previously proposed 
version. 

Rules Concerning Deception 
tule as finally approved by job- 
bers reads: 

“Deception as to available supply 
of industry products: 

“It is an unfair trade practice to 


publish statements in advertising, o1 
otherwise, having the intent and ca- 
pacity, tendency or effect of mislead- 
ing or deceiving purchasers or pros- 
pective purchasers of industry prod- 
ucts as to the extent of the supply 
of such products, provided, however, 
that it shall not be a violation of this 
rule to publish statements containing 
honest expressions of opinion as to 
the extent of the supply of such prod- 
ucts.” 


In original version proposed by OHI 
chapter, rule was headed “deception 
as to available supply of oil’’ and 
contained no “honest expression” 
clause. 


When rule was brought up for con- 
sideration, Calvin Bartlett, counsel 
for OHI chapter, asked that it be 
amended, because original version 
“might be too harsh and might trip 
up a person who makes an honest 
expression of opinion.” He explained 
rule was aimed at wholly false pre- 
dictions of available supplies. 


For example, he said rule was form- 
ulated to combat newspaper ads 
which ran as far back as last April 
promising consumers “plenty of oil 
and plenty of burners.” 


Coverage Determined 


In defining the scope of the rules, 
jobbers asked FTC to include follow- 
ing “statement of coverage’: 


“These trade practice rules are in- 
tended to govern trade practices in 
the oil heating industry in the six 
New England states. The members 
of that industry are engaged in one 
or more of the following activities: 


“1. The retail sale, installation, 
service or repair of heating systems, 
or parts, equipment or appliances 
necessary or incident thereto, for the 
generation, as opposed to the distri- 
bution of heat through the combus- 
tion of domestic and industrial fuel 
oils, including, but without limiting 
the generality of the foregoing, fuel 
tanks, fuel burners, furnaces, boilers 
and automatic controls. 


“2. The retail sale of domestic and 
industrial fuel oils used or consumed 
by heating systems of the type de- 


scribed in Item 1, above.” 


Mr. Beckwith explained that pro- 
posed code was designed to cover 
burner distributors who sell no fuel 
as well as oil distributors who also 
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market burners in conjunction with 
their primary business. He said the 
trade practice rules, when finally es- 
tablished by FTC, will affect from 
3,000 to 4,000 oil heating concerns in 
New England. 

In discussing the proposed code, 
oil heating men cited various situa- 
tions which they hoped FTC rules 
would prevent in future. 

‘Free’ Hit as Misleading 

3y misuse of word ‘“‘free’’—prom- 
ising to zgive “free’’ service on condi- 
tion that consumer buy a burner or 
oil supplies from a particular com- 
pany—one oil jobber asserted public 


" 


It’s second only to 
steel in size... spawns 
staggering figures on 


output, earnings, 


“PETROLEUM. 


sentials, tries to present 


the current boom. 


charge 








profits. Its a fast-changing pattern of forces that de- 
mands constant check. That's oil . . 
of today, particularly to thousands of investors. 

That's why we've just prepared a new booklet called 
It strips away the glamour, probes es- || 
‘oil in proper perspective for 
sensible investors interested in fact. The booklet begins | 
with an objective look at the industry as a whole 
talks about its past, present, and future. It explains why 
dividends seem out of step with profits 
Youll find figures on production ] 
and prices, proved reserves and demand . . 
sons why the “Middle East” has become so important. 

Then it focuses on 36 leading companies 
a thumbnail report on operations, outlook, standing 
charts a seven year picture of vital balance sheet data. 

If you'd like to check your oil interests 
why not write for “PrETROLEUM”—today? 


Department NPN 


MERRILL LYNCH, PiERCE, FENNER & BEANE 


Underwriters and Distributors of Investment Securities 
Brokers in Securities and Commodities 
70 PINE STREET, NEW YORK 5, N. Y. 
Telephone: WHitehall 4-1212 5 





Offices in 96 Cities 


frequently is “milked.” He declared 
this so-called “free” service is not 
free because of conditions involved. 

Ivan Sutherland of Lynn, Mass., 
said there was no question that the 
word “free” as used in oil heating 
advertising was misleading. “It is 
certainly misused,” he declared, add- 
ing that “free’’ service is predicated 
on burner oil sales. 

John T. Lordan of Boston, a burner 
supply house representative, raised 
the question of whether burner dis- 
tributors could still contract to pro- 
vide service on burners sold without 
using the word “free” in contracts or 





glamour industry 


... the causes of 


good rea- 


... gives you 


without 





























58 


advertising. FTC officials left th 
question unanswered. 

In addition, jobber contended tha 
“free’’ service is often of inferior qual 
ity and that sometimes repair mer 
are urged to persuade consumer t 
buy replacement parts when suc 
parts are not actually needed. H: 
stated that in some instances burne 
jobbers had offered repair men con 
missions on parts sold. 


In rule on misuse of word “free 
proposed code says: 

“It is an unfair trade practice + 
use the term “free,” or any oth 
term of similar import or meaning 
to describe, designate, or refer t 
any industry product or industry serv 
ice which is not given to the recipient 
thereof without cost and uncondition 
ally.” 


Harold Lovren of Dover, N. H 
told of an instance in which he said 
a burner was sold by one of his con 
petitors for $167, “clearly below 
cost.” This practice, he declared, 
clearly “for the purpose of increas 
ing gallonage,”’ and often is aim: 
at driving competition from the mar 
keting field. 


Another jobber said rule against 
“commercial bribery’ would prevent 
distributor from making a “deal” wit! 
someone, such as apartment hous: 
manager, to “kickback”’ small portion 
of purchase price on large quantiti: 
of fuel oil bought. One instance wa 
cited in which “kickback” was aroun 
0.5¢ per gal. 


In regard to untruthful or mis 
leading advertising, several jobb 
mentioned advertisements whic! 
falsely claimed that certain parts we: 
available at advertiser’s place of bus 
ness. The advertiser, it was claimed 
would try to sell his own particula 
brand when called by readers of ad 
vertisement. 


Included in this rule was amend 
ment offered from floor to bar 
“defamation” of a competitor’s prod 
ucts or services. This subject was 
brought up by Max Leibowitz of Law 
rence, Mass., who contended that 
some distributors of burners had been 
falsely labeling his products as “1! 
vears old before I sold them.” 


It was said in discussing rule 01 
guaranties and warranties that som 
burners and parts, new on market 
have been advertised as “guarantes 
for 10 years’ when actually it won't 
be known until 10 years have elaps« 
whether they wear that long. 


FTC representatives emphasiz 
that all suggestions by New Englan 
oil heating men will be considered i! 
final draft of code. Suggyestions ca: 
be sent by mail to Henry Miller, di 
rector, Trade Practices Division, Fed 
eral Trade Commission, Washingto: 
%, D. C. 
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4 Factors Cited Which May 
Affect Midwest Supplies 


Special to NPN 

SIOUX CITY, Ia.—-Although the 
Middle West faces the coming winter 
with far greater promise of receiving 
ample supplies of petroleum products 
than was true last year, any one of 
four major factors might substan- 
tially alter the present improved out- 
look, Harry J. Kennedy, vice presi- 
dent in charge of marketing for Con- 
tinental Oil Co., told a meeting of 
the Chamber of Commerce here Sept. 
27. 

These four factors he listed as (1) 
the unpredictable military demand, 
(2) labor strikes within the oil in- 
dustry, (3) a further shortage of 
steel which would follow strikes in 
either the steel or coal industries, 
and (4) an unusually severe winter. 

“About 25% more petroleum prod- 
ucts are moving into the Midwest 
from Gulf Coast and Midcontinent 
regions this year than came in a 
year ago,” he stated. “Crude runs 
through refineries in the Midwest 
average consistently 100,000 b/d 
higher than last year. Finished 
product stocks are greatly improved, 
and this fact presents an improved 
picture for the Midwest and for the 
state of Iowa.” 


Supplies Increase 9.5% 


supply - demand 
whole, 
industry, 
increased sup- 
products this 
with an in- 


Speaking of the 
situation for the nation 
Mr. Kennedy said the oil 
through August, has 
plies of all petroleum 
year 9.547, compared 
crease in demand of 7% 

“Another very significant change,” 
he stated, “is the shift of the im- 
port-export balance. In 1947 ex- 
ports exceeded imports by 13,300 b/d, 
while through June this year imports 
have exceeded exports by 117,000 
b/d. For the first time in history 
the United States has shifted from 
an exporting to an importing econ- 
omy on oil.” 

“The transportation 
petroleum products has been ma- 
terially improved during the past 
year,’ Mr. Kennedy continued. “Very 
substantial additional pipe line ca- 
pacity has been completed 6,500 
miles in the past 12 months, another 
6,000 miles are under construction at 
this time, including lines 24 inches 
in diameter running from oil fields 
in the Southwest to refineries both 
in the Midwest and the East. An- 
other 25,000 miles of pipe line are 
lefinitely projected for construction 
when pipe is available, and it is esti- 
mated that completion will require 
ibout two and a half years.” 


Ashland Orders 9 Tank Barges 


PITTSBURGH—Contract has been 
1.warded to Dravo Corp. for fleet of 
line articulated tank barges to be 
uilt for Ashland Oil & Refining Co. 
This contract is in addition to one 
‘warded earlier for six barges of 


as a 


situation on 
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identical design, bringing total of 
barges now on order to 15. Each 
barge will be 195 ft. by 35 ft. by 10 
ft. 10 in. and will have crude oil ca- 
pacity of 10,000 bbls. 


Cities Service Acquires 


Dornoil in New Jersey 
NEWARK, N. J. Cities Service 
has purchased the retail petroleum 
distribution business of Dornoil Prod- 
ucts Co. here and of Dornoil Passaic 
Co., in Passaic, effective Oct. 1. Dor- 
noil operates service stations in the 


Newark area which, together with 
some residual fuel custcmers, will 


be taken over by Cities Service. 

The purchase was described by 
H. E. Brandi, Cities Service Oil vice 
president, as a “further step in Cities 
Service plans to increase direct retail 
business and eliminate dual market- 


ing functions." He said the purchase 
brings to 150 the number of service 
stations being served by Cities Service 
in northern New Jersey. 

Cities Service acquired with the pur- 
chase an office building and ware- 
house here which will become the 
local headquarters for company op- 
erations. 


River Terminal Planned 
PHILADELPHIA Storage ca- 
pacity in excess of 2,000,000 gals. will 
be provided at new water terminal 
and fuel oil storage plant to be erect- 
ed on east bank of Schuylkill River 
by Modern Heat & Fuel Co. Harry 
D. Marks, president, said it will be 
first plant of kind to be built in Phila- 
delphia since end of war and when 
completed will be largest Independent 
installation on river. Deliveries to 
new terminal will be made by barge 
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to all VAPORIZING BURNER OIL CUSTOMERS 


with @>) OILIFT 


An A-P OILIFTER permits use of a large 
underground or basement storage tank by 
every owner of vaporizing oil burning ap- 
bulk 
tanks to appliances as high as the third 
story for AUTOMATIC fuel handling. Ends 


messy ‘‘bucketing,”’ 


pliances. It “‘lifts’ oil from storage 


avoids the daily task of 
carrying oil to each appliance, eliminates 
the need for a fuel tank on the appliance 

. and you make BULK deliveries instead 


of 50-gallon stops. 


The A-P OILIFTER can be easily installed on 
ANY vaporizing oil burning appliance. It 
requires only a single '4" copper tubing (no 
return line). Your customer starts it in the 
Fall, stops it in the Spring — and forgets 
about oil handling . . . you make only two 
or three quick profitable refills during the 
season. Offer the OILIFTER to your custom- 
ers; then add the A-P Heat Regulator Set 
and your customers will thank you for mak- 
ing possible completely AUTOMATIC heat- 
ing convenience and economy. 


AUTOMATIC PR 
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ODUCS ComPANY 


2528 NORTH THIRTY-SECOND STREET 


MILWAUKEE 


10, WISCONSIN 


DEPENDABLE 0d Controls 


Designed to eliminate servicing... 
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EWGINEERS + CONSTRUCTORS 
. 


1200 WN. Broad St., 
New York 6 


Philadelphia 21, Pa. 
Washington 5 











Keep ‘em clean... and 
You'll Get More Business 


Use 


tion Booklet for 


the NPN Housekeeping Inspec- 
Service Stations as a 


constant check on the cleanliness of your 


stations 
PRICES 
Single copies $ 0.25 each 
25 copies 9.50 
50 copies 10.00 
100 copies 18.00 
200 copies 32.00 
500 copies 70.00 
1000 copies 130.00 


Prices for larger quantities on request. 
Quantities other than those shown will 
be billed at the per copy rate for the 
smaller 


next quantity shown. 


(Ohio purchasers, add 3% Sales Tax) 
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Independent Producers Hope Others 
Will Follow Phillips Crude Boost 


Speakers at Independent Petroleum Assn. of America 
Meet Say Replacement Costs Call for Higher Prices 


By NPN Special Correspondent 


SAN ANTONIO, Tex. — Independ- 
ent Petroleum Assn. of America’s 19th 
annual convention here Sept. 28 end- 
ed on a note of higher prices. 

The Independent producers were 
hoping other purchasers would match 
Phillips Petroleum Co.’s 35c per bbl. 
hike in the price of crude. Men like 
Carleton Speed, Jr., of Houston in- 
sisted that increased prices should 
be required to keep pipe line connec- 
tions. 

Although some Independents be- 
lieve higher prices will intensify 
Washington bureaucrat demands for 
federal control of the industry, it 
was unanimously felt that the raise 
is justified. 

Fred W. Shield of San Antonio, 
IPAA’s new president, declared the 
higher price for crude was long over- 
due. It will bring greater produc- 
tion of oil, make feasible more sec- 
ondary recovery projects, and permit 
operators to maintain marginal wells 
which otherwise might be aban- 
doned. 

Abandoning of one, two, and three- 
barrel per day oil producers so their 
pipe—now extremely scarce—can be 
used in heavier producing wells ap- 
peared to be one of the Independent’s 
most unhappy problems. The price 
hike will help more “stripper” wells 
stay alive. 

Insufficient steel remains a major 


concern of oil operators, howev« 
The association adopted resolutior 
insisting that the federal governme: 
give domestic industry a priority ov 
foreign oil fields in distributing tubu 
lar goods. 

Convention speakers attacked th 
“propaganda,” mostly accredited t 
Washington sources, that this countr 
is running out of oil and should pri 
tect its present reserves by import 
ing more foreign crude. Independen: 
operators want foreign supplies t 
supplement, not replace, America: 
crudes. 


Price Below Replacement Cost 


Ernest O. Thompson, chairman of 
Texas Railroad Commission, justified 
higher crude prices (the raise came a 
day later) with the statement thai 
cil is selling below the cost of re 
placement. 

J. P. Coleman of Wichita Fall 
chairman of an economic committe: 
commented after Phillips’ raise that 
current events had confirmed a com- 
mittee report that prices were too 
low. The committee declared labor 
and materials are up 10% from 1947, 
when new reserves cost an estimated 
$2.86 a bbl. Crude sold for an aver- 
age of $2.59 a bbl. in August, 1948 

Chairman Thcompson urged that 
consumers look for taxes when they 
complain about gasoline prices. Not- 
ing that some states are increasing 
gasoline levies, he said the indus 





Proposal to Cut Oil Output for War Reserve Condemned 


SAN ANTONIO, Tex.—Independent 
Producers Assn. of America strongly 
condemned the National Security Re- 
sources Board’s proposal to curtail 
domestic oil production so a reserve 
will be available in event of war. 

Adoption of a 
assertions by 


resolution followed 
several speakers that 
America’s oil industry needs develop- 
ment, not curtailment and that re- 
serves can be maintained if the in- 
dustry gets proper encouragement. 
Sen. George W. Malone, (R., Nev.) 
Chairman Ernest O. Thompson of the 
Texas Railroad Commission, and out- 
going IPAA President Merle Becker 
of St. Louis, all insisted that with- 
holding production is not the way to 
maintain reserves. 

IPAA’s resolution said of the Na- 
tional Security Resources Board pro- 
posal: 

“Untrammeled by government reg- 


ulation and released from the hand 
cap of black markets, the industr! 
will if given adequate steel supplit 
by voluntary allocation and curtail 
ment of steel export meet all emer! 


gencies. We do not believe that tl 
Independent producer should be 1 
quired to subsidize the developme! 


of foreign oil by paying excess pric: 
for tubular goods, due to a domest 
shortage of steel at mill shipme! 
price, created by the abnormal 
port of steel for the development 
oil of questionable value in time 
national emergencies.” 

IPAA also adopted a resolution « 
dorsing voluntary agreements wit 
in the industry as a better tnan f 
eral control for operating ‘dur 
emergency periods, such as war.” 
recognized that centralized cont! 
sometimes become necessary, but « 
be handled better by the industry 
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try must not be blamed for higher 
taxes. 

“The industry will have to operate 
t a higher cost level than in the past, 
nd the cost of producing cannot de- 
line if the industry is to continue to 
upply the products,” said Chairman 
‘Thompson. 

Unanimous opinion was voiced that 
il supplies will meet all require- 
nents if operators are given a free 
hand, with good prices and ample 
steel. Chairman Thompson estimated 
that Tidelands Development, if the 
state-federal title dispute is settled 
promptly, can add one million barrels 
daily to the country’s producing ca- 
pacity. The supply is essential as a 
safety margin in event of war, he 
leclared. 


Sees Plenty of Crude Oil 


Dr. Gustav Egloff, research director 
for Universal Oil Products Co., Chi- 
cago, estimated the United States con- 
tains at least 100 years supply of 
crude, and daily output can be raised 
to 7,000,000 bbls. (now 5,600,000) if 
healthy economic and political condi- 
tions prevail. Including 100 billion 
bbls. of crude predicted from tide- 
lands, 35 billion bbls. from secondary 
recovery projects, 300 billion bbls. 
from shale, 174.3 trillion cu. ft. of nat- 
ural gas, and unlimited coal, America 
has fuel assured for 2,000 years, Dr. 
Egloff declared. 

Sen. George W. Malone (R., Nev.), 
expressed similar sentiment, point- 
ing out that federal “experts’ had 
been predicting an oil shortage inter- 
mittently for more than 20 years. De- 
spite this, present reserves of 23 bil- 
lion bbls. more than double the 
amount estimated by a federal agency 
in 1939. 

IPAA’s Economics Committee re- 
ported that producers yet only 6c 
a gal. of the amount for which pe- 
troleum products sell at retail. 

Committee reports were adopted 
routinely, except for deletion of an 
endorsement of the Interstate Oil 
Compact’s proposal for states to en- 
act unitization laws, for co-operative 
development of oil fields. Charles 
Hill of Denver, Colo., said Independ- 
ent operators in Rocky Mountain 
tates would be at a disadvantage 
under compulsory unitization where 
large tracts of land are owned by 
federal and state governments and 
land-grant railroads. 

Besides President Shield, IPAA 
elected D. R. Snow of Tulsa as treas- 
irer succeeding N. T. Gilbert of Tulsa. 
Re-elected were executive vice presi- 
lent H. B. Fell of Ardmore, Okla., 

eneral counsel Russel B. Brown of 
Vashington; and executive manager 
(‘. E. Buchner of Tulsa. 

A mid-year meeting wil! be held at 
‘Yew Orleans, Roosevelt Hotel, start- 
ng next May 2. The annual mem- 

ership meeting will be at Fort Worth 
1 the fall. 

A special guest at the convention 
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was C..C. (Dad) Speed of Corsicana, 
Tex. Oh Sept. 23, 1898, his first 
well came in at Corsicana. Mr. Speed 
drilled seven wells there, with three 
still producing. J. S. Cullinan was 
induced to build a refinery, when op- 
erators offered him 200,000 bbls. of 
crude at 40c per bbl. Mr. Cullinan 
later moved to Spindle Top Field at 
Beaumont, and helped organize The 
Texas Co. 


Sinclair Promotes Argyle 


NEW YORK —George H. Taber, 
Jr., has retired as executive vice pres- 
ident of Sinclair Refining in charge of 
manufacturing and is succeeded by 
W. R. Argyle, who has been in the 
refining department of Sinclair for 
29 years. Mr. Argyle, who during 
the war was PAW associate director 
of refining, has been elected a vice 
president and director of the com- 
pany. 


Avgas Plant for Sale 


WASHINGTON—War Assets Ad- 
ministration is offering for sale or 
lease “as a whole for use in place” 
the surplus refinery at Cotton Valley, 
La., built at cost of $4,705,000. 

Operated by Premier Oil Refining 
Co., plant manufactured aviation 
gasoline and various components dur- 
ing war, but was connected for pro- 


duction of butylene concentrate for 


account of Rubber Reserve Corp. at 
time it was shut down. 

Information as to facilities and in- 
structions for bidding can be _ ob- 
tained from WAA’s Office of Real 
Property Disposal, Post Office Box 
6030, Dallas, Tex. 
receipt of sealed bids will be posted 
later. 


Neptune Buys ‘Gas’ Pump 
Business of Smith Meter 


NPN News Bureau, 


NEW YORK—Neptune Meter Co. 
has sold its gasoline dispensing pump 
business to Smith Meter Co. of Los 
Angeles. Deal was effective as of 
Sept. 17. 

Included in the sale was Neptune's 
stock of pump replacement parts. 
Smith Meter will supply service and 
parts previously furnished by Nep- 
tune. 


OGD Seeks $425,000 


WASHINGTON—Interior’s OGD is 
seeking Budget Bureau approval of 
an estimate which places its money 
needs for fiscal year beginning next 
July 1 at $425,000. This is $100,000 
more than Congress allowed OGD for 
the current year, but $25,000 of 
amount would go to pay salary in- 
creases of present employes required 
by law. 
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SUCCESSFUL PLANS 
FOR MODERN PLANTS 


Your new building plans must 
meet these two essentials: 


1. Construction costs must 
be reasonable. 

2. The plant must be fully 
efficient and economical to 
operate. 


The Henwood organization is 
experienced in producing these 
results. We shall be glad to dis- 
cuss your project with you with- 
out obligation. 


ROY M. HENWOOD 
ASSOCIATES 


ARCHITECTS - 


ENGINEERS 


140 CEDAR STREET NEW YORK 6. N Y 


TEL WORTH 4-6465 
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TAKES ITS TOLL 


ON RIG AND TANK 
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— piece of your equipment — in the field, in storage, or securely 
housed — is under the continuous attack of the forces of corrosion. 
A speck of rust grows into an unsightly blob, becomes a hole . . . and 
another piece of expensive, hard to replace equipment is that much 
closer to becoming junk. 

Years of testing in oil fields and refineries have developed a com- 
plete line of protective coatings which can be your sure ally in the fight 
against corrosion. Called RUST-BAN, these products protect everything 
from fine machined parts to buried pipe. Discuss your particular cor- 
rosion problems with the technical service engineers of any of the 


RUST-BAN distributors listed below. 









oun 345: For machined sur- 
faces, threaded parts, castings and 
forgings, dies. 


Rust-Ban 355: For cooling tower 
fan houses, elevator cables, metal 
structures in salt water. 


Rust-Ban 392: For neutralizing fin- 


ger print stains and preserving REC. U.S. PAT. OFF. 
highly finished precision parts. 
RUST-BAN is sold by: Penola Inc., Chicago, 








Rust-Ban 240: For oil field tanks, lll.; Esso Standard Oil Co. of Pennsylvania, Phil- 
machinery, derricks and miscella- adelphia, Pa.; Esso Standard Oil Company, New 
heous equipment. - York, N. Y.; Humble Oil & Refining Company, 

Houston, Texas; The Carter Oil Company, Tulsa, 
».. and many others. ¥ Okla.; Standard Oil Company (Ky.), Louisville, 





2 Ky.; Standard Oil Company (Ohio), Cleveland, 


Ohio; and Imperial Oil Ltd., Toronto, Canada. 
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Speculation Over Possibilities of Large Crude Buyers 
Following Phillips’ 35c Boost Dominates Markets 


By J. P. MOSHER, Jr. 
NPN Market Editor 


NEW YORK—Speculation over the possibility of a 
break in the thus-far solid ranks of major crude buy- 
ers resisting the 35c per bbl. price increase posted 
Sept. 28 by Phillips Petroleum Co. (see Sept. 29 NPN, 
p. 11) still dominated talk in oil trade circles a full 
week after the Phillips’ boost. 


One more Independent, Barnsdall Oil Co., an- 
nounced late last week that it was advancing prices 
35¢ per bbl. in Victoria County, Tex., where it buys 
approximately 19,000 bbls. of oil daily. Three other 
Independents had met the Phillips boost earlier. They 
are: 

Cooperative Refinery Assn., buying approximately 
17,000 b/d of crude in Oklahoma and Kansas; South- 
ern Mineral Corp. with production of approximately 
40,000 b/d in South Texas; and Shamrock Oil & Gas 
Corp., operating a 4,300 b/d refinery at McKee, Tex. 

But, as this is being written, there had been no 
move by any of the large buyers of crude oil in the 
Southwest. 


Some major buyers agreed with the contention of 
Phillips’ President K. S. Adams that production costs 
and costs of finding new oil reserves are high (see 
p. 11, Sept. 29 NPN, for Adams’ statement) but at 
the same time cited the improvement in supplies as 
obviating the need for increased crude production at 
the expense of higher prices for refined products, a 
result they believed would be justified with a general 
increase in crude price postings. See p. 65 for state- 
ments issued by six large buyers of crude. 


Consensus of trade reports indicated that decision 
of just one large buyer of crude to meet the Phillips’ 
advance, in an effort to hold crude connections, prob- 
ably would touch off a general increase, with others 
following for fear of supply losses. Unconfirmed re- 
ports from Southwest Texas said that some small 
producers had notified their buyers that they would 
have to meet the Phillips’ increase if they want to 
hold their connections, but extent of the total volume 
(f erude involved could not be learned. 


Action of Barnsdall in boosting its postings in Vic- 
toria County only lent some credence to reports that 
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the battle for crude connections was local to certain 
areas of the Lower Texas Gulf Coast. Phillips is said 
to be short of crude for its Sweeney, Tex., plant. 


Besides Phillips, Barnsdall, and Southern Minerals, 
all three of whom have advanced prices in the lower 
coastal area, other large buyers are Sun, Sinclair, 
Humble, Texaco and Republic. 


Increased availability of crude from the Middle 
East was seen in some quarters as aiding major buy- 
ers in their efforts to resist a general increase in 
American crude prices. 

West Coast reports said that producers there were 
waiting for general Midcontinent reaction to the 
Phillips move before deciding their course of action. 

What industry observers appeared to fear most, 
because of unfavorable public and governmental re- 
action, was the rise in refined product prices which 
they say would doubtless follow an industry-wide in- 
crease in crude prices. 


Offerings of refined products tended to dry up in 
some trading areas following the Phillips’ announce- 
ment. But at the same time, the threat of higher 
prices, unlike in previous periods of crude price ad- 
justments since the war, caused inland buyers to make 
noticeably few attempts to make commitments for 
forward shipment. Inventories currently are high, a 
fact which precluded buying to beat a rise in prices, 
some observers pointed out. Lack of buying interest 
in the Midwest and Midcontinent, especially, reflected 
the high over-all level of stocks, according to many 
reports. 


Outstanding were the substantial offerings of gaso- 
line reported on the market at falling prices in Cen- 
tral Michigan. 

At the Gulf, six cargoes ranging from gasoline to 
residual fuels, were reported sold. Sales for the most 
part were consummated early in the week, or late 
in the previous week, prior to the Phillips’ announce- 
ment. Cargo prices firmed somewhat, according to 
some traders, although others said there was not so 
much a firming of prices as reluctance on the part of 
suppliers to quote or sell during the period of un- 
certainty over crude. 


Trend of lubricating oil prices continued downward 
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TO AN ASTRONOMER, THE SIGN ABOVE STANDS FOR A COMET 





TO EVERYONE, THIS SIGN STANDS FOR TWO GUARANTEES! 


e This emblem on any product stands for two 
guarantees of excellence. One visible, one invisible. 


The visible guarantee is evidenced by the plant and 
properties that make Gulf one of the country’s largest 
producers and refiners of crude oil. 


The invisible guarantee is the determination of Gulf 
to make the best petroleum products that skill, science, 
loyal employees and alert management can _ jointly 
achieve. 





Gulf Oil Corporation 
Gulf Refining Company 


General Offices, Pittsburgh, Pa. 





DIVISION SALES OFFICES REFINERIES 


Boston ©¢ New York ¢ Philadelphia e¢ Pittsburgh New York 
Atlanta ¢ New Orleans ¢ Houston e¢ Louisville « Toledo 
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both in the Midcontinent and Western Pennsylvania. 
Pennsylvania bright stock and neutrals were off an- 
other 2c per gal. Midcontinent bright stocks (con- 
ventional) were down 1.25 to 2c. 


Crude Buyers Comment on Price Boost 


NEW YORK—Following are comments of six major 
oil companies, who are large buyers of crude oil, on 
the increase in crude prices posted by Phillips Petro- 
leum Co.: 


Indiana Standard: Robert E. Wilson, chairman of 
board, said “there is much truth in the Phillips’ com- 
ments regarding the higher costs of finding and de- 
veloping new oil reserves and the heavy capital re- 
quirements of all branches of the industry if it is to 
continue to meet the rapidly growing civilian and mili- 
tary demand. On the other hand, we feel that these 
considerations are outweighed by the paramount im- 
portance of trying to halt the inflationary spiral. We 
further believe that, barring extensive strikes, all es- 
sential requirements for the coming heating season can 
be met without a further crude price increase at this 
time. 

“If competition for crude connections should force an- 
other crude price rise, a corresponding increase in prod- 
uct prices would be inevitable, as without such an in- 
crease many refining companies could not continue to 
operate, and the capacity of practically all operating re- 
fineries will be needed to meet the coming year’s de- 
mand. In view of the prime importance of halting the 
rising cost of living, our company is opposed to further 
crude price increases at this time.” 

Socony-Vacuum: “Socony-Vacuum Oil Co. has not con- 
sidered that any upward revision of previously-existing 
crude oil prices was required. The performance of the 
industry in increasing crude supplies during recent 


GULF COAST 
Prices Firm as Sales and Inquiries Mount 


A burst of selling at the Gulf involving gasoline, dis- 
tillates, and residual fuel ended abruptly in the last week 
of September upon news of Phillips’ surprise crude ad- 
vance on Sept. 28. As product sold, or suddenly was 
withdrawn from the market, prices firmed. Higher prices 
were reported by one Independent refiner. Inquiry was 
heavy as the week ended. 

At least six cargoes had changed hands when the 
iajority of suppliers decided to withdraw offerings, to 
ther than regular csutomers, because of the uncertainty 
ver crude prices. Two cargoes of 70-72 oct. leaded 
asoline went for 11.5c, one for prompt lifting and the 
other for February. <A cargo of 48-52 cetane gas oil 
brought 8.75c for prompt lifting. 

New York Independent tanker terminal operators were 
active in the market. One reported buying No. 2 fuel 
at 9c per gal., and other said he had purchased approxi- 
mately 200,000 bbls. of bunker “C” fuel from a major 
supplier at “the market, date of lifting,” for delivery 
through April, 1949. 

Higher prices for some products were quoted in some 
instances ‘when an Independent refiner reported asking 
3.5¢e for regular-grade and 70-72 oct. leaded gasoline, llc 
tor No. 2 fuel, 11.5c for 53-57 d.i. gas oil, and $3.10 for 
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months was, in our judgment, evidence of the substantial 
adequacy of current price levels. 

“It is probably beyond the ability of any individual 
to state precisely what a correct price should be at any 
given time. The action of Phillips is consistent with 
the American system of freedom for buyers and sellers to 
express their views in the market plac« 

“While Socony-Vacuum’s affiliates purchasing crude 
oil, have no change in mind at present, they will of 
course have to respond to competitive conditions as they 
develop.” 





Shell: Inasmuch as the industry’s supply position is 
more favorable than it has been for some time ‘Shell 
does not consider it is in the long-range interest of the 
industry or the over-all economy to increase prices at 
this time.” 

Carter Oil Co., Standard Oil Co. (N. J.) affiliate: O 
C. Shorp, president, expressed view that “no justifica- 
tion exists for higher price postings at this time,” and 
that so long as supplies are available to meet his com- 
pany’s requirements, it has no intention of increasing the 
prices it pays for crude. 

Esso Standard, Standard Oil Co. (N. J.) subsidiary 
“Statistically the oil industry is in much better position 
today than at any.time in the last year. Stocks of prod- 
ucts are greatly improved over last year at this time 
Crude oil production is at record levels and shows no 
sign of slackening and in addition there are definite in- 
dications that the consumer demand for some products 
is not as great as previously forecast. These conditions 
do not indicate the necessity of an increase in the price 
of crude oil at this time and Esso Standard Oil Co. does 
not intend to raise price postings unless there is a change 
in its supply situation or in competitive conditions which 
would clearly indicate the necessity for such action.” 

Atlantic Refining expressed surprise at the upward 
move, and added: “While we must agree with the logic 
of the Phillips announcement relative to higher produc- 
tion costs, particularly in off-shore operations, we are 
not certain that the market will support the increase.” 

Meanwhile, Independent producers meeting at San 
Antonio lauded Phillips’ move. (See other story on p. 60.) 


bunker oil. Suppliers’ cargo prices on the lows of ranges 
were unchanged. 

Trade sources generally pointed out that offerings not 
only were scarce, but they were sought by a wide variety 
of buyers, domestic and foreign. West Coast labor stop- 
pages and resulting demand for shipments to that area 
continued as one big factor in strengthening of gasoline 
prices. 

Spot prices for distillates wer firming seasonally, 
most sources said. While there was less talk of “distress” 
prices for residual fuel, this product alone continued freely 
available. Some traders said it was doubtful if heavy 
fuel would improve price-wise even though crude pric 
rose generally. 


ATLANTIC COAST 
Crude Oil Price Boost Slows Trading 


Trading dropped off sharply at most points along the 
Eastern Seaboard following Phillips’ Sept. 28 crude ad 
vance, according to reports as the month drew to a 
close. Many suppliers withdrew offerings of gasoline 
and heating oil, resigning themselves to “watchful wait- 
ing’. for’ the possible effect of the crude increase on 
products prices. Although Phillips’ move had a firming 
effect on spot prices for most products, according to 
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Summary of Daily Gasoline Prices (Sept. 28 through Oct. 


4) 


. S. Motor (ASTM octane) Monday Friday Thursday Wednesday pa gg 

7%-78.5 octane (Premium): Oct. 4 Oct. 1 Sept. 30 Sept. 29 Sept. 
Oklahoma (Group 3 (1)11.25-12(1 (1)11.25—1241) (1)11.25—12(1) (1)11.25—12(1) ( 114.25-1340 
oid-Western (Group 8 ae. (1)11.25-1211) (1)11.25-1211) (1911.25-1241) wet we ey 
avi) S 7rou 3 asis e2eseseserse a @ 241) (9) g 3.311) (9) 3 3 , >) Q 2 3(1) (2 Q ; 

N. Tex, (For shpt. to Tex. & N.M. dest’ns) il 5- it T(z) (211 5 ti 752) (211 5 1 7512) ier ~11.75(2) (2)11.5-11.75(2 
SD gee ee ee ee ee SE ee Bnet) (1)11.5-12(1) (1)11.5-121) (19115-1201 (1115-121 
Cent. W Tex. (Truck Tnap tabclpctetaecteiimmmr eS Re (1)11.5-11.7501) 1)11.5-11.75(11 1911.5-11 111.5-11 

° = Ben ‘Galen ss (4)10.5-11¢1) (4)10 11¢1 $)10.5-11(1) (4910 11¢1) - it 

Mid Western (Group 3 basis) (3)10.5-10.75(2) (3)10.5-10.75(2) (3°10.5-10.75(2) (3)10.5-10.75(2) 1) 5-1 
N Tex. (For shot. to Tex. & N.Mdest’ns) (2)10.76-11.3(1) (2)30.75-11.3(1 2)10.75-11.3(1) 10.75-11.3(1) 2 u6. 3-2) 
Ww Tes awe i ad » Tex rm ar t est’ (2)10.5-10.75(2) (2)10 5-10.75(2) (2)10 5-10 752) (201 10.75¢2) (2 0.5-10 
F Tos Teock Tan : Gechacnmemencedegs: 110 5-410 (1910 5-110 19 5-111) 1)10.5-11¢1) 110.5-1101 
Cent, W. Tex. (Truck Tnsp.). 1)10 10.7501 (dont 10.7501 10 \.75 Lyi T5041 1110 10 

63-66 octane: 

Oklahoma (Group 3) eecces : . 4 ant 
Mid- Western i © basis). ‘ ins 10.125(1) 10.125(1) 19.125¢1) 10.125(1) 10.125(1) 
N. Tex. (For shpt. to Tex. & N.M. dest'ns) atin ae a ee ) 95 (9 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 10.25(2) 10.2502 10-25(2) 10.25(2) 10.25(2 

FE. Tex. (Truck Tnsp.) eee ‘ . 2 jus 
iy Ww. Pen, (Truck Tnsp. . . ee 10.2541) 10 25(_, 10.2541) 10.2541) 10.25(1) 

60 yt : ‘ac oe ied i ci 
Pn Mg (Group Perr aeeees (1)9.75—-10. 12512) (1)9.75-10.12512) (199.75-10.125¢2) (199 15 10 125(2) (1)9 75 10 125(2 
Mid-Western (Group 3 basis)...... on (1)9.75-10.375(1) (1)9.75-10.375(1) (199 75-10.375(1) (1)9.75-10.375(1) (1)9.75-10.375(1) 
N. Tex. (For shpt. to Tex. & N.M. dest'ns) (1)10-10.5(1) (1)10-10.541) (1)10-10.5(1) (1)10-10.5(1) (1910-10 .5(1) 
Ww Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.75-10(3) (1)9.75-10(3) (199 75-1013) (199 75 10(3) (1)9 75 10(3) 

E. Tex (Truck Tnsp.). . any Manly eee 41)9.75-10 501) (199 75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) 
Cent. W. Tex. (Truck Tnsp.) 41)10-10.4(1) (1910-10 441) (1910-10 441) (1)10-10.441) (1)10-10.4(1) 
Motor Gasoline, 78-78.5 oct, (Premium) (b) ~~" 
New York harbor aw a “ neeeee (1)11.5-13.4(1) (1911.5-13.4¢1) ¢1911.5-13 441) (1911 5-13.41) see) oe ers 
New York harbor, barges” (1)11.4-13.301) (1)11.4-13.3¢1) (1)11.4-13 341) (1)11.4-13.341) (1)11 4-13 .3(1) 
Oe eae (1)12.4-12.9(1) (1)12.4-12.9(1) (1)12.4-12 9(1) (1)12.4-12.9(1) (1)12.4-12 .9(1) 
Philadelphia, barges .................00- (1)12 @5-12.8(1) (1)12 65-12.841) (1)12 @5-12.8(1) (1)12.65-12.8(1) (1)12.65-12.8(1 
Baltimore i (1)11-13(1) (1)11-1341) (1)11-1341) (1)11-13(1) (1)11-13(1) 
Baltimore, barges 10.971) 10 941) 10 G41) 10 941) 10.941) 
Motor Gasoline 78-78.5 oct. eeineraeney io) 
New York harbor .. Rk onGe ovine: 3% te dea " ia . 
New York harbor, barges. cea aS ae eeee a 
Philadelphia 4 saanee (1)12.4-12.75(1) (1912. 4-12.75(1) (1)12.4-12.75(1) (1)12.4-12.75(1) (1)12 4-12.75(1) 
Philadelphia, barges cerea 12.651) 12 65/1) 12.65(1) 12.65(1) 12 65(2)_ 
Baltimore : (1)12.2-12.75(1) (1)12.2-12. 7541) (1)12.2-12.75¢1) (1)12.2-12.75(1) (1)12 2-12.75(1) 
Baltimore, barges 12.6511) 12.65/1) 12.6511) 12.65(1) 12.65(1) 
Motor Gasoline 74-76 oct. ermnatd (b) 
New York harbor ... $c ceceeee (1)10.5-12¢1) (1910. 5-121) (1910.5-1211) (1)10.5-12(1) (1)10.5-12(1) 
New York harbor, barges. o60een6eees (1)10.4-11 941) (1)10.4-11.9(1) (1910. 4-11 9(1) (1)10.4-11.9(1) (1)10.4-11.941) 
Philadelphia .. ee srcoocsoes (2)11.5-11.9(3) (2)11.5-11.9(3) (2)11.5-11.9(3) (2)11.5-11.9(3) (2)11.5-11.9(3) 
Philadelphia, barges .................... (1)11.4-11.801) (1)11.4-11.8(1) (1)11.4-11.8(1) (1)11.4-11.8(1) (1)11.4-11.8(1) 
Baltimore... Se eee (1910-1241) (1)10-12/1) (1)10-12(1) (1)10-12(1) (1)10-12(1) 
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Motor Gasoline: 


—— Penna., eektet-Tinesens (1)11.75-12(1) (1)11. 
-76 Oct. (Regular) ... e 
Western Penna., Other Districts: (2)11.75-13(1) (2)11 


Note: Gasoline prices are reported 


companies quoting the low & highs of the ranges. 
(b) 


in each day’s Platt’'s OILGRAM 


75-12(1) 41)911.75-12(1) (1)11.75—-12(1) 41)11.75-12(15 
- 75-13(1) (2)11.75-13(1) ¢2)11.75-13(1) (2)11.75-13(1) 
Daily Price Service. Figures shown in parentheses indicate number of 


Research octane rating is minimum of 5 points above Motor Method rating. 


(c) Research octane rating is minimum of 10 points above Motor Method rating. 





traders, the 


changed. 


quotation of most suppliers remained un- 


While suppliers generally held to their previous 
postings, and withheld offerings to buyers other than 
regular customers, there were exceptions. An _ Inde- 
pendent at New York Harbor promptly upped his No. 2 
fuel price 0.2c to 9.9c. And, after initial period of con- 
fusion, many suppliers, mostly secondaries, again offered 
on the market generally. Spot prices in some instances 
were described as “slightly stiffer.” 

A sharp 
heating 


increase in the soliciting of residual and 
accounts, particularly at retail levels, was 
reported from several areas. Some marketers had launched 
radio and newspaper drives for new customers, a trend 
said to be particularly pronounced in the Boston area. 


oil 


According to some sources, residual prices were least 
likely to be affected by even a general crude increase. 
High stock levels and competitive relation of heavy fuel 
with coal were cited as reasons. 


Ranges of suppliers’ prices for No. 6 fuel at Jackson- 
ville and Tampa dropped 38c on the high side early in 
the week. From some New England and Middle Atlantic 
points came reports that barge lots of No. 6 were being 
“peddled freely’ to prospective buyers who were asked 
to “name a price.” 
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WESTERN PENNA. 


Lube Price Trend Continues Downward 


The downward trend of lubricating oil prices in West 
ern Penna. continued during the last week of September 
Prices for 25 pour neutral and bright stock and 
flash cylinder stock were off 2c. 


630 


Unconfirmed reports of sales of lubes at prices below 
generally quoted levels persisted. Lack of export dé 
mand, long cited by most refiners as the source of the 
softening in lubes and wax, now was accompanied b) 
a gradual falling off in calls from domestic jobbers and 
compounders. Some buyers, it was explained, prefer t 
draw from their own inventories, and buy on a hand 
to-mouth basis only, until lube market is ‘more stable 


In addition to reported price reductions, one refin: 
withdrew his quotations entirely. He said his acti 
was prompted by “erratic prices.” At the end of tl 
week, prices for 25 pour bright stock ranged from 
to 44c; for 25 pour 200 neutral, from 28 to 43c, for 
pour neutral, from 26 to 36c. 


A flurry of sales and inquiries for wax had failed 
offset its overall weakness, most reports indicated, a! 
some shading of prices still was reported. Quotatio 
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OIL MARKETS 


eported for 122-126 white crude scale were unchanged 
iowever, and ranged from 5.75 to 9c. 





Demand for gasoline and other light products cor 
inued strong, refiners said, and prices remained firm 
\ refiner in the lower field said he had had to buy gaso- 
ine throughout September to supplement his own produ 
tion. He added, however, that the strain on his sup} 
vould be eased with the settlement of the ctrikes 


Standard of Ohio's refineries 


CENTRAL MICHIGAN 
Gasoline, Residual Supplies Plentiful 


Supplies of gasoline and residual fuels continued plenti- 
ful in Central Michigan, 
the past week. 


according to reports of refiner 
While distillate prices for the most part 
were reported firm, one refiner reported reducing his 
quotations. There appeared to be no tendency on the part 
of refiners to withhold products from the market be- 
cause of uncertainty over crude prices. 

Offerings of gasoline were appearing faster than buy- 
ers reached for them and prices were tending lower, 
according to reports of several resale agents. Third- 
grade material was in abundant supply, most sources 
said, and one estimated that approximately 30,000 bbls. 
were available for immediate sale from the Central 
Michigan area. 

There were reports also that some refiners were willing 
to shade prices for regular-grade gasoline in order to 
move lots ranging from 5,000 to 10,000 bbls. Quotations 
for regular grade reported by refiners ranged from 12.875 
to 14.5c, although resale agents said sizeable quantities 
could be obtained for October shipment at ‘“12c and less.” 

Both consumer and refinery storage of No. 6 fuel 
was said to be “loaded.” At the same time, refiners said 
there were fewer instances of “distress” sales the past 
week than earlier in September when strikes had closed 
several industrial plants in the Detroit area. Supplies, 
however, continued freely available, it was said. 

Reductions of 0.25 to Ic in his distillate fuel prices and 
0.975 to 13c for regular-grade gasoline were reported 
by one refiner. Prices were lowered, he said, to facilitate 
clearing his terminal to make room for anticipated lake 
shipments. 

There were no signs of shortage of heating oils, but 
several refiners said they were allocating and selling 
to regular customers only. 


MIDCONTINENT 
Markets Wait on Crude Developments 


Markets in the Midcontinent for the most part were 
at a standstill last week, as the industry marked time 
waiting to see if crude price hike announced by Phillips 
and met by four Independents, would become general. 
Although a few refiners said contract customers made 
heavier withdrawals in an attempt to beat possible rise 
in product prices, not many open market inquiries were 
disclosed. 

Only advance in product prices disclosed during the 
week was by a Kansas refiner who raised his gasoline 
and light fuels quotations 0.75 to 0.875c. Other Mid- 
continent refiners generally said they were waiting to 
see what action, if any, other crude buyers might take. 

Crude price boost failed to stimulate dormant heavy 


Cctober 6, 1948 


fuel market. teductions of 25 to 30c in No. 6 fuel prices 
were reported in Kansas, Oklahoma and North Texas 
but no sales were disclosed 

North Texas refiner reported selling 10 cars of premi 


um-grade gasoline at 11.5c FOB plant, to a Midwest 


broker for shipment to Iowa in buyer ars during th 
first five days of October. A Kansas refiner said a broker 
had offered him 25 car ot premilul at lle FOB East 


Texas, but he turned it down since hx didn’t need it 
and price was too high 

Lube market remained weak also, according to trad 
sources. One refiner late Sept. 29 reported reduction f 


1.25 to 2c per gal. in his prices for Midcontinent bright 


stocks and neutrals, with reduced prices retroacti to 
Sept. 22 
MIDWESTERN (Chicago-E. St. Louis Area) 


Buyers Show Little Interest in Offerings 


Despite the unsettled market conditions in the Mid- 
west stemming from Phillips’ crude oil hike the past 
week, trading continued quiet. There was a temporary 
withdrawal of offerings because of the possibility of 
higher prices on the part of some refiners, but buyers 
for the most part were not disposed to bid for material 
Majority of Midwest refiners reported Group 3 quotations 
unchanged. 

High stocks generally in refinery and distributor stor- 
age were the principal cause of light trading Im- 
mediate-shipment offerings continued available for Group 
3, tank car marketers said, and some refiners in Texas 
showed continued willingness to equalize freight with 
Group 3 for shipments North. 

Fuel oil stocks on hand were sufficient to meet early 
cold weather demand, refiners and marketers said, and 
residuals continued to move at reduced prices. Sale 
of 10 cars of No. 2 fuel at 9c and 10 cars of No. 6 fuel 
at $1.60, FOB Group 3, were reported by a tank car 
marketer. A second marketer reported sale of 45 cars 
of No. 6 fuel at $1.70, FOB Group 3. Refiners reported 
Group 3 quotations for No. 2 fuel ranging from 9 to 
9.25c; for No. 6 fuel, from $2.00 to $2.30 per bbl. 

Two refiner-buyers were in the market for gasoline, 
one for 25,000 bbls. of regular grade. 3oth said, how- 
ever, they were of opinion that gasoline for tank car 
shipment “was backing up somewhat” and felt they 
could ‘do better’ than prices currently indicated. One 
said he had turned down 5,000 bbls. of regular grade 
offered to him at 10.5c, Group 3. Group 3 quotations re- 
ported by refiners for regular grade ranged from 10.5 
to 10.75c. 

While the majority of marketers reported the last days 
in September were chaotic because of uncertainties over 
crude and product prices, they also said the stampede 
to increase inventories which prospects of a general ad- 
vance in crude oil prices provoked in 1947 was notably 
lacking this time. 





Crude Oil Prices 


See NPN of Sept. 29, p. 52-53 for crude oil 
schedules. Prices of Phillips Petroleum Co. are 
35c per bbl. higher than shown on those pages, 
effective Sept. 28. No changes in postings of 
other companies (see p. 63 of this issue). 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminalis; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OJLGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S.: $150 per year, payable in advance 





Refinery & Terminal Prices 


Gasoline 
Prices in Effect 
Oct. 4 Sept. 27 
OKLAHOMA (Group 3) 
78-78.5 Oct. 


(Prem. ) (1)11,.25-12(1) 


(1)11.25-1201) 
73-75 Oct. Reg. (4)10.5-11(1) (4)10.5-1101) 
63-66 Oct. cece er 
60 Oct. & 
below ...(1)9.75-10.125(2) (1)9.75-10.125(2) 


MID-WESTERN (Group 3 basis) 
78-78.5 Oct. 

(Prem.) ..(1)11.25-12(1) (1)11.25-12(1) 
73-75 Oct. Reg. (3)10.5-10.75(2) (3)10.5-10.75(2) 
63-66 Oct. .. 10.125(1) 10.125(1) 

60 Oct. & 

below ....(1)9.75-10.375(1) (1)9.75-10.375(1) 
CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 

78-78.5 Oct. 


N. TEX. (For shpt. to Tex & N.M. dest’ns.) 
78-78.5 Oct 


(Prem.) ..(2)11.8-13.3(1) (2)11.8-13.3(1) 
73-75 O 
(Reg. ) .€2)10.75-11.3(1) (2)10.75-11.3(1) 


63-66 Oct. .. — ein 
60 Oct. &below(1)10-10.5(1) (1)10-10.5(1) 

W. TEX. (For shpt. to Tex. & N.M, dest’ns.) 
78-78.5 Oct. 

(Prem.) ..(2)11.5-11.75(2) (2)11.5~11.75(2) 
73-75 Oct.Reg.(2)10.5-10.75(2) (2)10.5-10.75(2) 
63-66 Oct. ... 10.25(2) 10.25(2) 

60 Oct. &below(1)9.75—-10(3) (1)9.75-10(3) 
E. TEX. (Truck tnspt.) 
78-78.5 Oct. .(1)11.5-12(1) 
73-75 Oct. ..(1)10.5-11(1) (1)10.5—11(1) 
60 Oct.& below(1)9.75-10.5(1) (1)9.75-10.5(1) 
CENT. W. TEX. (Truck Transpt.) 

78-78.5 Oct. 

(Prem (1)911.5-11.75(1) (€2)11.5-11.75(1 
73-75O0ct. (Reg. )(1)10.5-10.75(1)(2)10.5-10.7 
63-66 Oct e6 10.25(1) 10.25(1) 
60 Oct.& below(1)10—-10.4(1) (1)10-10.4(1) 
KANSAS (For Kansas destinations only) 
78-78.5 Oct 


(Pren 


(1)11.5-12(1) 


(1)11 12.756 
73-75 Oct. Reg. (2) 10.8-11.75¢ 
63-66 Oct. ., ; 
60 Oct.& below(1)10.1-11(1) (1)10.1-10.75(1) 
ARK, (For shipment to Ark, & La.) 
78-78.5 Oct. 
(Prem.) .. 
73-75 Oct. Reg. 
60 Oct.& below, 
unleaded .. 10(1) 
WESTERN PENNA, 
Bradford-Warren: 
74-76 Oct. Reg. (1)11.75-12(1) 
Other districts: 
74-76 Oct. Reg. (2)11.75-13(1)  (2)11.75-13(1) 
CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 
U.S. Motor; 
78-78.5 Oct. 

(Prem.) (1)13.55-15(1) (1)13.55-15(1) 
73-75 Oct. Reg(1)12.875-14.5(1) (1) 12.875-14.5(1) 
Str. run gaso- 

line, excl. 
Detroit 
shpt (1)11.625—12.75(1) (1)11.625-12.625(1) 
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11.75(1) 11.75/11) 
10.75(1) 10.75(1) 


10(1) 


(1)11.75-12(1) 


SPECIAL 

Owing to present short supply of many products, some sellers are withholding 

public quotations or the posting of firm prices on some products but are giving 

OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Prices in Effect Oct. 4 Sept. 27 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances, ) 
73-75 Oct.. 
CALIFORNIA 
Los Angeles dist.: 
80-82 Oct 
(Prem 
74-76 Oct. 
(Reg.) (1)13.15-13.4(3) (1)13.15 
San Frau. dist.: 
SO-S2 Oct 
(Prem (1)15.15-16.4¢1) (1)15.15-16.4(1) 
74-76 Oct 
(Reg. ) (1)13.65-13.9(1) (1)13.65-13 
San Jouyuin Valley: 
S0-S2 Oct 
Prem 
74-76 Oct. 
(Reg. ) (1)13.65-13.9(1) (1)13.65-13.911 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 
41-43 w.w. 


14.75 14.75 


(1)14.65-15.9(1) (1)14.65-15.9(1) 


(1)15.15-16.4¢1) (1)15.15-16.4(1) 


Serer (1)9.5-9.75(1) (1)9.5-9.75(1) 
42-44 w.w. .(2)9.5-9.875(3) (2)9.5-9.875(3) 
Range oil 9.5(4) 9.5(4) 


58 & above x a 
D.1. diesel(1)9.25-10.125(1) (1)9.25-10.125(1) 
9,25(3 





No. 1 p.w... 9.25(3) 25(3) 
No. 1 straw. (3)9.25-9.375(2) (3)9.25-9.375(2) 
No. 2 straw.(2)9-9.25(4) (2)9-9.25(4) 
UO. DB coccee os ae ; 
N¢ 6 . .(1)8$1.80-2.30(2) (1)$1.80-2.5001) 
14-16 grav. 

fuel .. «ee §$2.20(1) $2.20(1) 


MIDWESTERN (Group 3 basis) 
41-43 w.w...(1)9.375-9.75(1) (1)9.375-9.75(1) 
12-44 w.W (3)9.5-9.S75(2) (3)9.5—-9.875(2) 
Range oil (1)9.25—9.5(2) 
58 & above 

D.I, diesel. (1)9.5—-10.125(1) (1)9.5~-10.125(1) 
No. 1 p.w...(2)9.125-9.375(1) (2)9.125-9.375(1) 
No, 2 straw.(3)9-9.25(1) (3)9-9.25(1) 
mm BS ccecee (1)8.75-8.875(1) (1)8.75-8.875(1) 
No 6 (1)8$2.00-2.30(1) (1)$2.00-2.50(1) 
CHICAGO—(FOB Chicago district refineries & 
p.l. terminals; all fuel oil prices in cnt, per 
gal.) 
58 & above 


(1)9.25-9.5(2) 


D.I. diesel. 11.05(1) 11.05(1) 
No. 5 fuel... ee ama 
No. 6 fuel... 7.4(1) 7.4(1) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w...(1)9.6—-9.625(1) sag vo) 25(1) 
(2) 


42-44 w.w... 10(2) 

58 D.I. .....(€1)9.6-10(2) (2)9.6-10(2) 
No. 2 straw. 9(1) 9(1) 

No. 6 fuel $2 2011) $2.50(1) 

W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w. . 9.5(1) 9.5(1) 


42-44 ww. 10.5(1) 10.5(1) 


No, 1 straw. 9.25(2) 9.25(2) 
No. 2 straw. (2)9-9.25(2) (2)9-9.25(2) 
No. 3 oe 8.75(1) 8.75(1) 
No. 6 fuel $2.50(1) $2.90(1) 


E, TEX. (Truck trnspt.) 


41-43 w.w. .(2)9.25-9.5(2) (2)9.25-9.5(2) 
42-44 w.w. .(2)9.5-9.75(1) (2)9.5-9.75(1) 
58 & above 

(1)9-10(1) 


D.I. diesel. (1)9-10(1) 
U.G.I. gas oil eet ere 
Ne. 3 8... 9.25(2) 9.25(2) 

No, 6 fuel. ..(1)$2.10-2.85(1) (1)$2.10-2.85(1) 
CENT. W. TEX. (Truck trnspt.) 

41-43 w.w. ..(1)9.375-9.5(1) (1)9.375-9.5(1) 
52 & bel. D.I. 


Diesel 9.2501 
58 & abv. D.I. 

Diesel . : 9.25(1) 25(1) 
U.G.I, gas oil 8.5(1) 8.5(1) 
No. 1 fuel... 9.25(1) 9.25(1) 
No. 2 fuel.. 9(1) 9(1) 
No. 3 fuel... 8.75(1) 8.75(1) 


N 6 fue $2.67(1 (1)$2.50-2.67(1 
KANSAS (For Kansas destinations only) 
12-44 w.w (1 75-10.813(1 1)9.75-10.5(1) 
58 & abv. D.I 

T) 





‘ (1)9.75-11(1 (1)9.75-10.25(1) 

N 1 f ] (1)9.37 10.25(1) (1)9.375-10.25(1) 
N 2 1€ ..-(2)9.25—-10(2) (2)9.25-10(2) 
N 6 fuel... .(1)$8$2.00—-2.65(1) (1)82.20-2.65(1) 
ARK. (For shipment to Ark. and La.) 
42-44 W.W... 9.625(1) 9.625(1) 
Tractor fuel 10(1) 10(1) 
Diesel fuel 52 

& below 9.25(1) 9.25(1) 
Diesel fuel 58 

& above .. 9.5(1) 9.5(1) 
No, 2 fum... 9.125(1) 9.125(1) 
No, 3 fuel... 8.875(1) 8.875(1) 
WESTERN PENNA. 
Bradford-Warren: 
45 w.w, ....(1)11.25-12(1) (1)11.25-12(1) 


No. 1 fuel... 11.95(1) 
No. 2 fuel...(1)11-11.95(1) 
No. 3 fuel... 11(1) 


11.95(1) 
(1)11-11.95(1) 
11(1) 


36-40 gravity 11.95(1) 11.95(1) 
Other districts: 

15 wow (1)11,.25-12.5(1) (1)11.25-13(1) 
i7 Ww.w - -(1)12-13(1) (1)12-13¢2) 

No, 1 fuel (1)11.25-12.5(1) (2)11.25-13(1 
No. 2 fue (2)11-12.5¢1) (2)11-13(¢1) 

Ne 3 fuel (1)11-—12(1) (1)11-12(1) 
36-40 gravity(2)11-12.5(1 (2)11-13(1) 
CENTRAL MICHIGAN (FOB Central Michi- 


gan refineries. ) 


Range oil ...(1)12.25-13(2) (1)12.25-13(2) 


NOTICE 


Prices in Effect Oct. 4 Sept. 27 
46-49 w.w. 
kero (1)12.5-13.25¢1) (1)12.5-13.2 
P.W. 
distillate (1)12-12.5(3) (3)12.25-13 
No. 2 light 
(3)12—-12.25(1 


straw --- -(3)12-12.2 
No, 3 straw(1)11-12.37; 
U.G.1. gas 0i1(1)10 
No. 5 fuel...(1)9.é 
Ni (1 


(1)11.75-12.375 
(1)10.25-11.75 


(1)9.5-10.75(1 

















6 fuel.. )8.5-1001) (1)7.5-10(1 
Correct for Sept. 27 Is Shown 
rectly in Sept. 29 NPN 
OHIO (S. O. Ohio quotations for statewide 
delivery) 
Kerosine .... 13.9 13.9 
CALIFORNIA 
San Joaquin Valley 
10-43 W.W 12.4(1) ~- l 
Heavy fuel $2.3012 $2 2 
Light 
‘PS 300 $2.50(2) $2 9 
Db t ©€i it 
PS 200 l 6-10.11 6—-10.1 
(PS 100 1)11.1-11.6¢1 11 1] 
i W 1 2 1 11 2 
He fue 
PS in 1)$2.1 2.02(1 (1)$2 
l 
(PS on 1)S$2.4 9.5211 4)$2 
Diesel Fue 
(PS 2 1s 2 s 
’'S 100 1)9.25-11.1(2 (1 2 11.1 
Frar 
> A 12.4(2 2.4(2 
100 $2.30(2 $2.30(2 
00) $2.50(2) $2.50(2 
we 2 2 
200). .(1)9.6-10.4(1) (1)9.6-10.4 
Stove dist 
(PS 100). .(1)11.1-11.9(1)  (1)11.1-11 
Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only 
VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
F 
200 Vis. (180 at 100°) 420-425 fi. . 
© P.t. wcccce 47(1) 47(1) t 
30 B.t. cocces 46(1) 46(1) : 
15 p.t 45(1) 45(1) 
25 p.t - 28-43 30-4 
150 Vis. (143 at 100°) 400-405 fi. 
SRR. ccccee 45(1) 45(1) 
10 p.t. 44(1) 44(1) 
15 p.t, 43(1) 4341) 
25 p.t 26-36 28-41 
CYLINDER STOCKS: 
Brt. stk., 145-155 vis. at 210°, 540-550 f1., Ne 
8 col. 
BO M.0. ccccee 49(1) 49(1) 
15 p.t. 48(1) 48(1) 
eS ere 52-44 36-4¢ 
600 S.R. 
filter’ b! ° 32-36 32-36 
650 S.R 34-37 34-37 
600 fi P > 9 , 
630 fi 7-41 142 
MID-CONTINENT 
Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 
Vis. Color 
60-85 To. 2.¢€2)11-12.75(1) (2)11-12.7541 
S6-110-—N¢ 2(2)11.5-13.259¢1) (1)11.5-13.2 
150 N ISt3 1s 
Is) N 1S 2141 18 1 
200 N 19-2161 211 142 
200 N 20-2261 2 20-22 
s0-—N »)22 24/1 1)22 2 
Red Oils: 
200—N 5. .(1)19-21(1 (1)19-21(1 
300—No 5 24(1) 24(1) 2 
Bright stock \ : 2 FOB T : 
150-160 Vis. D: 
{ 10 p.t (1)351 
10-25 p.} (1 
25-40 p.p. .. ey eae 
150-160 Vis. E 32(1) 32(1) 
120 Vis. D 
600 S.R 
(Olive Green) 23/2) 23 (2) 
Black Oil 18.5(1) 18.51) 
rectly n Sept. 29 NPN 
SOUTH TEXAS (Neutral Oils) 
(Vv t 100 F FOB refinerie 
ind/or ext pment. ) 
PALE OILS: 
VIS. COLOR 
100 1 2 2)9.5-11(2 2 
200 Ne 2-3 (4)912-15.501 4)12-1 
300 N 2-3. .(5)13-14.5(1) (5)13-14 1 f 
500 No ‘ 
214-3! ..€4914-15.511) 14-15 
Tho No. 3-4 $)15~—16.501 ( 15—1¢ 
1200 No. 3-4.(5)16--17.5(1) ( 1 17 
2000 . No 4 (3)17-18.5(2 17-18 
RED OILS: 
100 No. 5-6. (2)9.5-11(1) (2)9.5-1141 
200 No. 5-6.(4)12-13.5(1 (4)12-1 (1 
300 No, 5-6.(5')13-14.5(1) (5)13-14.501 
500 No. 5-6. (4)14-15.5(1) (4)14-15.5(1 
(Continued on next page) 
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Prices in Effect Oct, 4 sept. 27 
750 No. 5-6.(4)15-16.5¢1) (4)15-16.9001) 
1200 No. 5-6. (0)16—-17.561) (5)16-14.501) 
2000 No. 5-6.1(3)17-18.5¢2) (3914—-18.5¢(2) 


CHICAGO (From Mid-Continent p.i. crude, 
Neutral oils vis, at 100° F. 0 to 10 p.p. 
Pale Oils: 

Vis. Color 


60-85—No. 2 12.75(1) 12.75(1) 
56-100—No. 2 13.25(1) 13.25(1) 
150—No. 3. 20(1) 20(1) 
1sS0—No. 3. 20.5(1) 20.5(1) 
200—No. 3. 20.5(1) 20.5(1) 
250—No. 2. 21.5(1) 21.5(1) 
Red Oils: 

1SO—No, 5.. 20.5(1) 20.5(1) 
200—No. 5. 20.5(1) 20.5(1) 
250—No, 5. 21.5(1) 21.5(1) 
280—_No. i ) 22.5(1) 
3;00—No 1 23(1) 





Note: Viscous om 15 to 30 p.p. are quoted 
6.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25c lower. 

ae | Steam Refined (Viscosity at _* 
Se asseoess 22.5(1) 22.5(1 

TD ccccecses 23.5(1) 23:5(1) 
200 24.5(1) 5(1) 
Bright Stocks, 160 vis. at 210° - "8 color 
0 to 10 p.p. 34(1) 34(1) 


15 to 25 p.p. 33.5(1) 33.5(1) 
30 to 40 p.p. 33(1) 33(1) 
E filtered 

Cyl. Stock. 24.5(1) 24.5(1) 


Note: To obtain prices delivered in Chicago 
add 0.6c per gal. 


Natural Gasoline 
(Group 3 & Breckenridge prices are to blend- 
ers on freight Basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 
FOB GROUP 3 


Grade 26-7 8.5<(Sales) 8.5( Quote) 
FOB BREC KENRIDGE 
Grade 26-70 ..... 8( Quote) 8( Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 

Cem- In- Cem- Indus- 

mercial dustrial mercial trial 


cmepetes Propane Propane Butane Butane 

N.Y. Harbor. 9(2) 9(1) 9(1) 9(1) 
Philadelphia. . pad seee cece cece 
Baltimore 


ae 


ine ED Same 


TT 941 
Hastings, W.Va.8. 25(1) 
New Orleans . .5.375(1)a 
Houston .... TTT 
BENOEO cccces 9(1) 
(a) Tank cars only. 


Naphthas and Solvents 
(FOB Group 3) 
Stoddard 
solvent (3) 10.875-11.625(1) (3) 10.875-11.625(1) 
Cleaners 
npth. (3)11.375-12.125(1) (3)11.375-12.125(1) 
V.M.&P 


we Nbth (5)11.375-12.125 (1) (5)11.375-12.125(1) 
nera 

Spirits. (4)10.375-11.125(1) (4) 10.375-11.125(1) 
Rubber 
solv. .(1)10.875-11.375(4) (1) 10.875-11.375(4) 


dil. ..(3)11.625-12.625(1) (3) 11.625-12.625(1) 
Benzol dil. (2)12.125-12.55(1) (2)12.125-12.55(1) 
WESTERN PENNA. 
Bradford-Warren: 
Stoddard Solv. 

Other Districts: 
Untreated Npth. 12.5(1) 
Stoddard Solv.(2)13-14(1) (2)13-14(1) 
OHIO (S. O. quotations for statewide de- 
livery); V.M.&P. naphtha D.C, naphtha, Var- 
nolene & 


12.5(1) 


Sohio solvent 16.0 16.0 
Ruber solvent 15.5 15.5 
E. TEXAS (Truck Trnspt.) 

Stoddard 


Solv. ....€1)10.75-11.25(1) (1)10.75-11.25(1) 
KANSAS (For Kan, Dest’n. only) 

Stoddard 

Solv. ...€1)11.375-12.375(1) (1)11.375-11.5(1) 

WAX 
WESTERN PENNA, (Bblis, C.L.) 
White Crude Scale: 
122-124 A.m.p 5.75-9 5.75-9 
124-126 A.m.p 5. 75-9 5. 75-9 
MID-CONTINENT (C.L. FOB Refinery) 
Semi- Refined: 
132-134 AMP, 

Se sever eens ocee 
CHICAGO (FOB Chicago District refinery of 
one refiner in bags or 100 lb. cartons, carloads. 
Carloads, slabs loose, 0.7c less. Melting points 
are EMP (ASTM methods); add 3° F. to con- 
vert into AMP. 

Fully pews 


122-12 7.85 7.85 
125-127 7.95 7.95 
27-129 8.2) 8.2) 
130-132 8.25 8.25 
132-134 8.5 8.5 
135-137 5.9 8.9 
Petrolatums 


WESTERN PENNA, 

‘ar, 1 to 1c less.) 

Snow White. (2)7.25-8(1) (2)7.25-8(1) 

Lily White ..(2)6.25-7.25(2) (2)6.25-7.25(2) 

Cream White(2)6—-6.75(2) 
5 


(Bbis., carloads; tank 


(2)6-6.75(2) 


Light Amber(2)4.5-5.5(1) (2)4.5-5.5(1) 
Amber ..... (2)4.25-5.25(1) (2)4.25-5.25(1) 
ee 4... -(1)4.5-5.125(1) (194.5-5.125(1) 


Ictober 6, 1948 


Refinery & Terminal Prices (Continued) 


SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only 


Atlantic & Gulf Coasts 


Prices are . refiners, FOB their refineries & tanker terminals, and of tanker terminal operators, 


FOB their rminals Ships’ bunkers prices are exclusive of lighterage Prices in effect Oct, 4, 
73-78.5 Oct. 78-78.5 Oct. 78-78.5 Oct. 74-76 Oct. 74-76 Oct. 
Prem. Prem. Prem. Reg. Keg. 
District Gasoline** Gasolinet Gasolinet? Gasoline** Gasoline? 
N. Y. Harbor . esee (1)11.5-13.4(1) (1)10.5-12(1) 
do barges oa (1)11.4-13.3(1) ne (1)10.4-11.9(1) 
ATBONF cccccse oeee (1)13.25-13.85(1) 13.5(1) (5)12-12.3(1) 
Baltimore ... sant (1)11-13(1) (1)12.2-12.75(1) (1)10-12(1) 
do barges .. niet 10.9(1) 12.65(1) i (1)9.9-11.4(1) 
Baton Rouge . 10.8(1) es0e ° 9.8(1) eeee 
do barges .. 10.8(1) tenn 9.8¢1 eeee 
Pn tneneee e400 (1)11.5-13.8(2) 13.5(1) eae (1)10.5-12.3(2) 
Charleston .. cone (1)11.1-11.6(1) 11.65(1) aia (2)10.1-10.6(2) 
Corpus Christi. éwee (1)12-13(1) eee owe 11(2) 
do barges .. ee ona o* es 
Houston .....(1)12-13(1) (1)12-13.15(1) hie (2)11-12.5(¢1) (2)11-12.501) 
do barges .. rene (1)12.75-13(1) 12.75(1) man (1)11-11.75(1) 
Jacksonville (3)12.3-13.75(1) 12.3(1) 6060 (5) 11.3-12.25(1) 
DE ssssnee eens (3)12.3-12.75(1) 12.3(1) : (4)11.3-11.75(1) 
Mobile ....... see 12.3(2) 12.2(1) sr 11.3(3) 
New Haven ... TTT 13.7(2) 13.7(1) 12.2(3) 
New Orleans .(1)11-11.25(1) 12(1) cece (1) 10-10.5(1) 11(1) 
do barges . ao 11.25(1) 12(1) seen (1) etaaaaaaans 11(1) 
Norfolk ...... ° (1)11.3-12.25(1) 11.8(1) eee (1)10.3-11(1) 
Pensacola .... 12.4(1) 11.4(1) 
Philadelphia .. (1)12.4-12.9(1) (1)12.4-12. 75(1), (2)11.5-11.9(3) 
do barges (1)12.65-12.8(1) 12.65(1) (1)11.4-11.8(1) 
Port Everglades (3)12.3-12.75(1) 12.3(1) eeee (4)11.3-11.75(1) 
Portland ..... (1)13.25-13.5(1) 13.5(1) pees 12(4) 
Providence (1)13.25-13.5(1) 13.5(1) cees (4)12-12.1(1) 
Savannah (2)12.3-12.75(2) 12.3(1) (5)11.3-12.06(1) 
BEE, ccccces (3)12.3-12.75(2) 12.3(1) (5)11.3-11.75(1) 
Wilmington 
7 Ge «steve oede (2)11.35-12.25(1) 11.85(1) aba (1)10.35-11(1) 
Kerosine— Gas-House No. 5 Fuad No. 5 Fuel 
No. 1 Fuel No. 2 Fuel Gas Oil (0-16 p.t.) (15-668 p.t.) 
N.Y. Harbor.(7)10.3-11.65(1) (9)9.4-10.1(1) (1)9.5-10(1) (3)$3.38-4.10(1) $3.20(1) 
do barges .(6)10.2-11.5(1) (7)9.3-10(¢1) — (3)$3.35-4.10(1) 3.17(1) 
AIDONY wccoee (1)10.4-10.75(1) (1)9.4-9.85(1) 10.2(1) 4.12(1 ‘ee 
Baltimore - (9) 10.3-10.5(2) 9.4(12) 9.5¢1) : 3.20(1) 
do barges 10.2(3) 9.3(4) sewe 3.17(1) 
Baton Rouge. 9.7(1) 8.7(1) rr 
do barges 9.7(1) 8.7(1) een - ° 
Boston .««+€1)10.4-10.8(12) (1)9.5-9.8(1) 10.241) (1)3.65-3.65501 62311 
Charleston .. 10.2(4) (1)9.4-9.5(3) 
Corpus Christi R eeee 
do barges . j eae 
Houston 2 (1)9.125-10.25(2) (3)9-9.5(1) — 
do barges. *(1)9.75- 11(1) (1)9-1041) $3.10(1) 
Jacksonville .(7)10.7-11.375(1) (6)10.3-10.8(1) 
Miami ...... (5)10.7-10.85(1) 10.3(4) 
Mobile ...... 10.7(4) 10.3(1) 
New Haven ..(1)10.4-10.7(7) (1)9.5-9.8(6) 
New Orleans. (1)9.7-10.1(2) (1)8.85-9(4) 
do barges .(1)9.7-10.1(1) 9(2) one 
Norfolk ..... (5)10.3-10.7(1) (4)9.3-9.8(1) 9.4(1) (1)3.14-3.17(1) 
Pensacola - -(1)10.5-10.8(1) - 
Philadelphia .(8)10.3-10.5(1) (8)9 4-9.6(1) 9.8(1) (2)3.29-3.52(2) 
do barges . 10.2(5) 9.3(5) eece 
Pt. Everglades(6)10.7-10.85(1) 10.3(4) nee 
Portland .(1)10.4-10.9(6) (1)9.5-9.9(6) 10.3(1) 
Providence .(1)10.4-10.8(7) (1)9.4-9.8(7) 10.2(1) $3.593(1) 
Savannah . (6)10.7-10.85(1) 10.3(4) oees o« 
Tampa .(8)10.7-10.85(1) 10.3¢7) 
Wilmington, 
N. C. .....(6)10.2-10.7(1) (6)9.5-9.8(1) 
Ne. 6 Fuel Bunker C Fuel, Diesel oil, Diesel Ol) 
No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers Shere Piante 


N. Y. Harbor. (3)$3.03-3.30(1) (3)$3.00-3.30(1) (2)$3.00-3.05(1) (1)$3.91-4.10(1) (1)9.7-10Q1) 





Albany ....... 3.249(1) 3.249(1) 3.249(1) eese (1)9.7-10.2(2) 
Baltimore .(3)$3.03-3.07(1) (3)$3.00-3.04(1) eat 71 ome 4.04(2) (1)9.6-9.8(2) 
Baton Rouge 2.54(1) 2.51(1) 2.51(1 3.65(1) $.1(1) 
Boston ....... (1)3.055-3.315(1) (1)3.025-3.315(1) (1)3. 025-3.095(1) att (1)9.9-10.2(4) 
Charleston ... 2.96(2) 2.93(2) 2.93 (2) 3.95(1) (1)9.4-9.5(1) 
Corpus Christi. 2 56(1) 2.53(1) (1)2.90-3.15(1) sone 
Houston ......(1)$2.51-2.75(1) (2)$2.51-3.35(1) 3.65(1) (4)9.25-9.5(2) 
Jacksonville (4) 2.99- 3.03(1) (4)2.96 3.00(1) 4.32(2) 10.3(5) 
Miami ....... coos - 

Mobile ..cccce 0008 ae + - 

New Haven. 3. rey 3.035(2) 3.035(2) ee (2)9.9-10.2(3) 
New Orleans *(3)2.5 58(1) (3)2.51-2.55(1) (3)2.51-2.55(1) (1)3.40-3.89(1) (2)9.4-9.425(1) 
Norfolk -(2)3. 30-3. 04(1) (2)2.97-3.07(1) (2)2.97-3.01(1) 4.06(1) (2)9.6-9.7(1) 


Pensacola 


Pensacola, ++ aries 27(2)  (2)3.00-3.17(2) (2) $3.00-3.27(1) (1)$4.07-4.12(1) (2)9.7-9.8(5) 


Port Everglades 2.94(1) 2.91(1) 2.91(1) 4.32(1) o- 
Portland ..... (1)3.095-3.115(1) (1)3.085-3.095(1) (1)3.085-3.095(1) ‘ (1)9.8-10.3(1) 
Providence . (1)3.045-3.085(1) (1)3.055-3.065(1) (1)2.995-3.065(1) i 10.2(2) 
Savannah .(1)2.99-3.03(1) (2)$2.96-3.00(1) (2)$2.96-3.00(1) 4.45(1) 10.3(3) 
Tampa . (2)2.87-2.93(1) (3)2.84-2.90(1) (3)2.84-2.90(1) 4.32(2) 10.3(5) 
— 9.9001) 


**Motor Method & Research octane ratings are approximately same. * Research octane rating 
is minimum of 5 points above Motor Method rating. t? Research octane rating is minimum of 10 
points above Motor Method rating 

Additional Gulf Coast prices on page 70) 





Lake Port Terminal Prices 
Prices in Effect Oct. 4 


Buffalo Cleveland Detroit Toledo 
78-78.5 Oct. Ethyl ..... oseees wecces esecee ess 
74-76 Oct. o ce ccece o(B)12.8=-13.1(1) ences eee 640 see 
Kerosine 00000.0¢ 000s 6Gapan.eonsteD oeecee occcee 12.4(1) 
Diesel Fuel ... . 11(1) 13(1) (1)11.3-12¢ 
No, 1 Fuel papesees rrr 3.75(1) 11.8(1) (1)11.7-12.75(2) 
— BS PUG oes ccccccccs €5980.6-E8.2008? occcee 11.351) 11.5(1) 
No. 3 Fuel ..cccccccses ° 13(1) 11.1(1) (1)10.7-12(2) 
No. 5 Fuel -— 10.151) 10.45(1) 9.51) 
No. 6 Fuel (198.710 7/1) 9.7511) 9 #11) 9.2513) 

Correct since Aug own incorrectly in recent ues NPN 
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Refinery & Terminal Prices (Continued) 





NPN Gasoline Index 


Dealer Tank 
T.W. Car 
Cents Per Gal. 
Oct i 14.59 11.24 
Month ag 14.58 11.2: | 
Year ago 12.59 9.22 | 


Dealer index is an average of ‘‘un- 
divided’’ dealer prices, ex-tax in 50 


cities 


Tank car index is weighted average 
of following wholesale markets for 
reguiar-grade gasoline, FOB refineries 
or terminals: Okla., Mid-Western, W 
Penna., Calif., N. Y. Harbor, Philadel- 
phia Jacksonville, Boston and Gulf 
Coast 








Mid-Continent Lubes 


(At Gulf: in packages, FAS, New Orleans 
in bulk, FOB terminals) 


Prices in Effect Oct. 4 


Bright Stock Steel Drums Bulk 
D color, Vis. at 210° 


150 vis., 0-10 p.p. ...(1)48-50(1) (1)38S—40(1) 


Wax 


Melting points are AMP, 3° higher than 
EMP. Prices are for carload lots. Domestic 
prices are FOB refinery; scale in bags or 
bbis.; fully refined, slabs loose. Export prices 
are FAS; scale in bags or bbls.; fully refined 
in bags or cartons 


Prices in Effect Oct. 4 


New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Expert 
22-4 wil (1)6.5-7.25(¢1) 
124-6 wh 7.3(1) (1)6.5-7.25(1) (2)6.25-7.25(1) 


Fully Refined: 


23-5 (1)6.93-7.05(2) 

25-7 8.15(1) (1)7.03-7.15(2) (1)8.1-8.75(1 
128-30 8.25(1) (1)7.13-7.25(2) (1)8.2-9(1) 
130-32 8.5¢1) (1)7.43-7.5(2) (1)8.45-9.35(1) 
133-5 8.55¢1) (1)7.43-7.55(2) (1)8.5-9.75(1) 
135-7 .. 8.8(1) 7.8(2) 8.75(1) 
138-40 (1)8.08-8.9(1) 9.15(1) 
143-5 (1)9.18-10¢1) 10.25(1 


148-50 2.4(1) 


Naphtha 
Prices in Effect Oct. 4 


V.M.&£P. Mineral 


Naphtha Spirits 
New York 
Harbor naw 15(4) 1415) 
Philadelphia 1514 1415 
Baltimore 13.544 
Boston 15.514) 14.515) 
Providence. : <ee8 14.543) 


Export Prices 


Prices in Effect Oct, 4 


Mexican Gulf Ports 
U.S. Dollars per Bbi 


Bunker ¢ Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
Tampice $2.65 $3.75 
Veracruz os 2. 65 
Minatitlan. 2.65 3.7% 


Pacific Coast 


Guaymas , $3.16 $3 ¥5 
Manzanillo ‘ wae 3.16 3 66 
Salina Cruz .. eee 3.16 3. At 


Pacific Coast 
Prices in Effect Oct, 4 
(In Ship's Bunkers, Diesel Fuel Bunker C Fret 


or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro 


Calif rm Fo $2.10(4) 
San Francisco 3.39(4) (3)2.15-2.2041) 
Portiand, Ore 3.6014) 2.4014) 
Seattle. Wash 3 60(4) 2.4014) 
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SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding public quot 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherw 
would quote to trade in general and which today they confine mostly to their regular customers 


Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbls., and are by refiners only t 
refiners, export agents, or tanker terminal operators The figure in parentheses after ea t 


Prices in Effect Oct. 4. 





indicates the number of companies quoting that price 


Aviation Gasoline 


Grade 115/145 (AN-F-48) 18(1) 

Grade 100/130 (AN-F-48) , A 16.2512) 

Grade 91/98 (AN-F-48) .. . o 14.75(1 15.25(1 

Grade 80 (AN-F-48) ........... = oun 14.25(1) 

Motor Gasoline Leaded 

*78-75.5 Oct. (Premium) da 11¢1)-11.25(1)-11.7501 

t78-78.5 Oct. (Premium) . . 11.75(1)-12(1)-12.75(1 

tt78-78.5 Oct. (Premium) : » 12¢1)-12.75(1) 

74-76 Oct. (Regular) 9(1)-10.5(2)-11(1)-12(1)-13.501) 
74-76 Oct (Regular) 9(1)—11(2)-11.75(1)-12(1)-13.501) 
70-72 Oct § .5(1)—10.125(1)-—10.5¢1)-12(1)-13.511 


* Motor Method & Research octane ratings are approximately same. 

t Research octane rating is minimum of 5 points above Motor Method rating 

tt Research octane rating is minimum of 10 points above Motor Method rating 
Kerosine & Light Fuels 

41-43 kerosine ‘ edd. caowee : 9(3)-9.75(1)-10.1(1)-1101 

No. 2 Fuel 8(3)-9¢2)-10(1)-1101) 


Diesel & Gas Oils 
43-47 Diesel index ... ; , 8 .26(1)-10(2) 
48-52 Diesel index ... 8 .25(1)—10(1)-10.2541) 
53-57 Diesel index $.375(2)-10.5¢(1)-11.5¢2) 


Heavy Fuels—Cargoes 
No. 5 Fuel, 0-10 p.t. ... j er Te $3 .10(1)-$3.45(1) 
Bunker C Fuel $2 


$6(3)-—2.50(2)-—2.75(1)-$3.10(2) 


Heavy Fuels—Ships’ Bunkers (ex lighterage) 


Below 28 grav. heavy Diesel .. nae .. $3.15(1)-$3.40(2)-$3.90(1) 
28 grav. & above Diesel .... cewiéwk ai .. $3.55(1)-3.65(2)-3.89(1)-4.10(1) 
Bunker C Fuel $2 .50(1)-2.51(5)-—2.53(2)-2.55(3)-2.80(1)-$3 


Aviation Gasoline & Jet Propulsion Fuel 
Prices in Effect Oct. 4 
(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specificatior 
F-48, unless otherwise noted, jet fuel meets AN-F-32.) 


————_—————— Aviation Gasoline ————_—_——_ 


District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 det Fuel(JP-1-2 
New York, N. Y. 19.85(1) 18.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) 
3oston, Mass as Tr 18.2(2) 16.7(2) 15.95(1) 
Portland, Me. eee ines 17.8(1) 
Phila., Pa 18.1(1) 16.6(1) 
Baltimore, Md 18.1(2) (2)16.6-16.7(1) (1)15.7-15.85(1) 
Norfolk, Va 18.1(2) 16.6(2) 15.85(1) 
Charleston, S. C _— 18(2) 16.5(2) 15.751) : 
New Orleans, La 18.75(1) 17(2) 15.5(2) 14.75(1 10.45¢1 
(Baton Rouge) 
Houston, Tex. .. 18.75(2) 17(3) 15.5(3) 14.75(2) 10.5(1 
Tanker Market Report 
Supplied by Dietze Ince New York, N. Y., oil & ship brokers & tank steamer charter! 


in effect June 30, 1948, f 
vessels over 14,000 TDW The rates shown under the headings Last Paid & ‘‘Owners Asi 


agents. USMC rate reference for purpose of this report is rate that was 


refer to vessels over 14,000 TDW All rates shown are on basis of tons of 2240 pounds & i! 
lars per tor Approximate rates in cents per bbl. may be determined by dividing per-tor 
by following conversion factors: gasoline, 8.7; kerosine, 7.9; No. 2 fuel, 7.5: 30 gravity 
1.3; N 5 fuel, 6.9; bunker ‘‘C’’, 6.5 


LAST PAID OWNERS ASK—October 





Gulf New York USMC less 15 ($2.4225 USMC less 25 
N.W.I U.K./Continent USMC less 20 ($5.14 USMC less 25 
Ras Tanura North Hatteras USMC less 20 ($10.16) USMC less 2 
UNITED STATES FLAG CHARTERS 
CHRYSANTHYSTAR Part cargo Creosote New York/ Houstor $19,500 
1,200,000 gals lump sum 
JULESBURG 15,500 Dirty Las Piedras/Montreal USMC less 15 
MOSTANK Partcargoabout Creosote New York/ Mobile $4.00 
1,000,000 gals 
ST. CHRISTOPHER 15,500 Dirty Puerto LaCruz/B.A USMC less 20 
ALBERT G. BROWN 9,000 Clean Brownsville/Beaumont $1.00 
MONTEBELLO HILLS 15,500 Dirty Western hemisphere 
first voyage USMC less 20 2 
followed by consecs } f < 
through December USMC less 15 


FOREIGN FLAG CHARTERS 
USNH/Antwerp $5.75 


CHR. TH, BOE 
(Note: The MICHAEL, a U.S. flag tanker, was shown as a foreign flag tanker in Sept 


4 000 Lube 


7y rem 
e} 
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Tank Wagon Prices 








Commercial or consumer tank cur, tank wagon, dealer and service Inspection fees per gal., included in both gasoline and kerosine prices, 
ation prices for gasoline do not include tazes; they do, however, in- inless otherwise specified, are as follows 
ude inspection fees as shown in next column. Gasoline taxes, shown in 
parate column, include 1.5c federal, and state taxes; also city and Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. 2/25¢; 
unty taxes as indicated in footnotes. Kerosine tank wagon prices aiso Kans. 1/50c; La. 1/32c; Minn. 5/200c; Neb 100c; Nev. 1/20c; N. C 
not include taxes; kerosine taxes where levied are indicated in foot 1/4c; N. D. 1/20c; Okla. 2/25c; S. C. 1/8ce; S. D. 1/40c; Tenn. 2/5c; 
tes. Dealer discounts are shown in footnotes. These prices in effect and Wisc. 3/100c 
t. 4, 1948, as posted by principal marketing companies at their head 
arters offices, but subject to later correction Kerosine inspection fees only: Ala, 1/2c; lowa 1 lich, 1/5 
Atlantic White Flash . , 
nny r (Regular Grade) HUMBLE a. aia California Standard (Cont.) 
ommer- gaso- Kero- 
Tank R 
cial Dealer line sine OlL Wagon tall .. retail price 0.6c per gal., & from TT prices 
T.W. T.W. Taxes T.W. Dallas, Tex 13.0 17.5 5.5 1% to resellers, 2.5% to consumers 
pasted . a0. Se q ° 
Philadelphia, Pa. .. 12.9 12.9 5.5 13.5 Ft. Worth ....... 13.0 17.8 5.5 Notes: 
Pittsburgh ........+. 3.8 3.8 5.5 14.4 Hot sto “ 7 & ‘ 
ae 38 18-8 3-8 14t Houston -ivrcs 19-0 17-3 SB Regale & Commercial Gasoline: T.C. prices 
~ giet coaniibeeepeinaspaaae 13.8 13.8 5.5 14.4 for Chevron (regular) are 0.25c per gal. below 
Scranton 13.8 13.8 5.5 14.4 a poms pat tank “‘F ee _—— Rg 
1 - : yf ) 
en ae 3 2-3 =< Tank Wagon ‘Retail tank truck "prices a ee ee 
VTE POTIUT 2 nc ccucnue . +o ~. . T) llas Tex 12 17 ) . 
TCE: ( 13.8 5.5 14.4 wa . <9 qe 
cain cemeadaes 13:8 13:8 5.5 (14.4 > Th agal 12.5 17.0 Prices for Chevron Supreme (Ethyl) are 1.5¢ 
Harrisburg ........ 13.5 13.5 5.5 14.1 12.5 17.0 above Chevron (regular). Retail prices for 
Williamsport ....... 13.8 13.8 5.5 14.4 San Antonio ....... 12.5 17.0 Chevron Supreme are 4.5c above Chevron 8v- 
Dover, Del. ....... 13.5 13.5 5.5 14.1 Notes: preme tank truck prices except at Honolulu 
Wilmington ....... 12.9 12.9 5.5 13.5 4 where spread is 5.0c. Prices for Chevron Avia- 
Boston, Mass. ..... 13.2 13.2 4.5 .... T.W. prices are to all classes of dealers and tion 91 are 2c above Chevron Aviation 80; for 
Springfield 13 8 138 45 consumers « Chevron Aviation 100, 5c above Chevron Avia- 
Worcester ......... 13.4 13.4 4.5 .... Effeetive Oct. 1 ien 80; for Chevron Aviation 115, 8¢ above 
. Perr ae 2B SD lt8si Chevron Aviation 80 
Hartford, Conn. 13.8 13.8 5.5 cece 
New Haven ........ 13.5 13.5 5.5 cece 
Providence, R. I. .. 13.2 13.2 5.5 2° 3 
Atlantic City, N. J. .... 12.4 4.5 13. . 2 
Camden .........-. 12.4 4.5 13.3 IMPERIAL iS. 
TFOMCON 2c cccccccece 12.4 4.5 13.3 OIL Kere- 
Baltimore, Md. 12.2 6.5 13.1 G nN G N ESSO Esso (Regular Grade) 
Hagerstown 13.0 6.5 13.9 sine naumer Gaso- Kere- 
Richmond, Va. .... 12:5 7.5 13.7 — — STANDARD Tank Dealer line sine 
Wilmington, N. C 12.7 7.5 13.5 Hamilton, Ont, - 21.0 11.0 23.0 Wagon T.W. Taxes T.W. 
Brunswick, Ga. .... 14.5 7.5 14.3 eee 21.0 11.0 23.0 Atlantic Ci N J ‘ 9 « 13.3 
Jacksonville, Fla. 13.9 8.5 13.7 Brandon, Man 27.2 9.0 29.2 a aw ae oe oe —s ft ms 
Winnipeg... eae 25.4 9.0 27.4 mame * wh 122 65 13.1 
Mineral Spirits V.M.&P. aie”. Rae 3 94 =? Cumberland ie 13.4 6.5 14.5 
Philadelphia, P hr 00 phy a 4 9.0 25.1 Danville, Va. fs... 43:2 13:2 7:8 lace 
» FO. ... . . ol eae 22.2 : ° . = == 6a . 
Lancaster, Pa. ...... 16.0 17.5 ee B.c 19.5 By 24 . POCOGSRUTE ccccecece 12.8 12.8 7.5 14.0 
75 "| ba 0.0 24.0 Norfolk 12:1 12.1 7.5 13.4 
Pittsburgh, Pa. 17.5 18.5 Montreal, Que 21.0 11.0 23.0 Richmond 12 5 > 6 } 13.7 
uel Oils—T w fa soma aae ———s 18.0 13.0 22.0 a eee eeeeeee 14 1 14 i + 5 15.3 
om, o. ©. 18.0 13.0 22.0 Charleston, W. Va.. 13.9 13.9 6.5 15.2 
1 2 5 6 Taxes: Fairmont eee Fl 13.8 6.5 15.5 
Kove 13.5 7-8 8.89 8.12 Gasoline taxes are provincial taxes Whee 4 : 7 4 . 5 ozs 
Allentown ..... 14.1 12.4 “3 sis Notes: Charlotte, N. C. 13.7 138.7 7.8 126.3 
C c 7 5 
— Del. 13.5 4 - Prices are per imperial gal. which ts 1.2 gs Sa a. tapas . 2 3 ; 5 4:8 
Springfield, Mass. ._ 13.2 abel desta,” eee a Raleigh 14.4 14.4 7.5 14.8 
Worcester 12 9 Salisbury 13.4 13.4 7.5 13.8 
Hartford, Conn. 12 9 Charleston, s. Cc. 12.6 12.6 7.5 ae 
Columbia oe 14.0 14.0 7.5 os 
Taxes: Spartanburg ee 13.2 3.2 7.5 
New Orleans, La... 12.4 12.4 10.5 12.9 
Brunswick, Ga., kerosine price does not in- TEXAS Fire-Chief Gasoline Baton Rouge ...... 12.1 12.1 10 5 12.5 
— State tax. co (Regular Grade) Kerosine Alexandria 13.4 13.4 10.5 14.0 
. . Dealer Gasoline Dealer Lake Charles 12.2 12.2 10.5 13.3 
. ; - 4 g a.a 2.2 
Kerosine—Thru Penna. & Del., add 2c per T.W. Taxes T.W. Shreveport 13.7 13.7 10.5 13.0 
gal. for t.w. deliveries of less than 25 gals. Dallas, Tex 13.0 5.5 12.50 New Iberia cece Bae 12.5 10.5 12.9 
at one time. Fort Worth 13.0 5.5 2.50 Knoxville, Tenn 13.5 13.5 8.5 13.9 
Wichita Falls 13.0 .5 2.50 Memphis 13.2 13.2 8.5 138.7 
Mineral Spirits prices also apply to Stoddard Amarillo 13.0 5.5 12.50 Chattanooga 13.38 13.3 8.5 13.7 
Solvent; V.M.&P. prices also apply to Light Tyler ... 13.0 5 12.50 Nashville 13.8 13.8 8.5 14.3 
Cleaners Naphtha. El Paso . 15.0 5.5 12.85 Eristol . 14.6 14.6 8.5 15.0 
San Angelo 13 0 ».5 12.50 Little Rock, “ark. 13.8 13.8 8.0 14.3 
Waco » 13.0 ».5 12.50 
Austin 13 0 .5 12.50 
Houston : 13.0 5.5 12.50 Mineral Spirits V.M.&P. 
San Antonio 13.0 .5 12 50 T.Ww. T.W. 
CONT'L (N. B. Prices are Continental's Port Arthur 13.0 ».9 12.50 Newark, MN. J. ...... 15 16.5 
OlL a —— . “sy — Notes: Baltimore, Md. .... 17.5 
ic ay e lower than Wa ee 7.8 
‘*normal’’ because of loca) com- Dealer t.w. prices apply also to all classes shington, D c. 17.5 
petition. ) of consumers with minimum delivery of 50 gals. 
Comece Bement Fuel Oil—T.W. No, 1 Ne. 2 
N-tane (3rd Gase- Kero — City, N. J... . 4 +e 
“eae md o~ CALIFORNIA CHEVRON Baltimore, Md. ... 13.1 11.9 
oko (Regular) Av. Gaso- Kero- Washington, D. C. 13.5 12.3 
Denver, Col. ... 14.8 13.8 7.5 15.9 STANDARD Re 80 line sine Norfolk, Va. 13.4 11.4 
ames June. 17.3 16.2 7.5 17.3 T.T. tail T.T. Taxes T.T. weno tte ee eeeee 14.0 12.1 
DEED ccccccces 15.8 14.8 7.5 15.5 ichmon et seeees 13.7 11.8 
Comper, Wen... 8.5 659 65. | fee re. Ce. Be Te Te Oe es Charlotte, N.C...) (14.1 12.4 
Cheyenne ....... 15.8 14.8 6.5 16.4 preenn Seles + OR ee ae és 14:3 12.7 
Billings, Mont. . 17.0 16.0 6.5 16.2 Phoenix, Ariz... 66 2 1 68 : Raleigh .. vs 14.8 13.3 
° riz. 16.6 20.6 20.1 6.8 18.1 
EDD  scbesces cow 20.8 17.0 6.5 17.9 Reno Nev 16.4 20.4 19.9 7.0 17.9 Charleston, ‘s. c. s+. 11.8 
Great Falls .... 17.0 16.0 6.5 17.9 Portland, Ore. 14.5 185 18.0 6.5 17.5 Columbia . 12.9 
Helena .... oo AT 16.5 6.5 17.9 w ‘ : Qk ; : é Spartanburg 12.3 
Salt Lake, U. :. 16.4 15.4 55 165 ooneee, Wash. 14.5 18.5 18.0 6.5 17.5 
Ay ; : ; ¥ pokane 17.3 21.3 20.8 6.5 21.3 
R— Falls. = HH oy 7.5 19.2 Tacoma . 14.5 18.5 18.0 6.5 17.5 Taxes: Louisiana kerosine prices do not in 
—" mas mas es 3 Boise, Idaho 18.9 .... 23.4 7.5 23.2 clude 1c state tax. 
Santa Fe ..... 15.8 14.8 7.5 15.2 eeae er if? Sea t's tea 8B aes ' ‘ 
Muskogee, Okla.. 14.0 13.0 7.0 12.9 Fairbanks, ; 4 ' : . Naphtha— Newark t.w. prices are for de- 
Oklahoma City.. 14.0 13.0 7.0 12.9 2 liveries of 200 gals. or more; less than 200 
Tulsa 5 14.0 13.0 70 12°9 Alaska ....... 26.2 30.2 29.7 3.5 33.7 gals., 0.5c over posted t.w. prices; steel barrel 
Peter at, ae : : ; Juneau ..--eee 15.9 19.9 19.4 3.5 18.9 deliveries, 2c over posted t.w. prices. Baltimore 
Yaxes: Taxes: & Washington prices are for t.w. deliveries 
- we of 25-99 gals., no discounts 
Gasoline tax column includes these city Boise 7.5¢ tax applies to motor fuel only; 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe, avgas taxes are 1.5c federal, 2.5c state. Reno N : 
c; Cheyenne, 1c; Casper, Ic. 7c tax includes 1.5¢ county tax. Honolulu 7.5c Notes: 
tax applies to motor fuel only; avgas taxes Effective Dec. 22, minimum retail resale 


T.W. prices are to consumers & dealers. 


(October 6, 1948 


are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: 


from 


price of 16.3c for Esso 


Gasoline posted through- 
out New Jersey. 


71 





Oil Price Sectior 





Tank Wagon Prices (Continued) 


SOCONY 
VACUUM 
Mobilgas Mobilgas (Regular Grade) S/V s/¥ 
Grade Aircraft Grade Com. Mobilfuel MOBILHEAT No.5 No. é 
Gasoline 80 Grade 9l 100 Cons. Dir. Mobil Kerosine Diesel (No, 2 Fuel) Fuel Fuel 
Taxes T.W. T.W. T.W. T.C. T.W. T.W. T7T.C. Yard T.W. T.C. T.W. T.C. Yard T.W. T.W. T.W 
New York City: 
DD pacts cecene 5.5 19.5 * 13.3 13.3 seas ee 14.5 oes 13.3 jena er 12.9 11.9 8.1¢ 
Bronx 5.5 19.5 13.3 13.3 énee TTT 14.5 eee 13.3 sees ooe 12.9 11.9 8.1 
OO ee ee 5.5 19.5 13.3 13.3 10.7 11.4 14.5 ccee 13.3 9.7 10.2 12.9 11.9 8.16 
QGUCONB cosccccecceces 5.5 19.5 eoee 13.3 13.3 rr oees 14.5 ea-* 13.3 cove oeee 12.9 11.9 8 .1¢ 
PRUIGSMMROME sc ccccccccce 5.5 sor 18.9 21.2 osee 13.2 13.2 10.6 10.9 13.8 eee 13.0 9.6 10.0 12.6 11.9 a 
Aipany, NM. FZ. ccccccess OO 19.1 20.1 22.35 2.0 13.1 13.1 10.7 10.9 13.7 10.2 12.6 9.8 10.0 12.2 10.7 8.6 
PD ons cweeeteee 5.5 cece TTT coos 13.7 14.6 14.6 12.8 13.0 15.8 oe 14.3 11.7 11.9 13.9 eee 
Bulg tri adne agate’ 5.5 20.0 21.0 23.25 2.8 13.8 13.8 11.9 12.1 15.1 11.3 14.1 10.9 11.1 13.7 
Jamestown Fee soseesaves 5.5 20.1 er cece 13.3 14.4 14.4 12. eee 15.5 cco 14.7 11.8 sees 14.3 cane 
i CE cos cseeseees 5.5 eeee6 eoee e cece 13.8 13.8 oacha 11.5 14.4 see 13.2 sae 10.3 12.8 12.1 
PEN, «6.60 0606 084608 5.5 eeee ones 14.3 14.3 12.0 2.2 15.2 wee eves 11.1 11.3 13.5 oes 
Rochester ......... ‘ 5.5 19.9 20.9 13 2.3 BMS Wi Wa DW ssc 13.8 11.0 11.0 13.4 
DK ¢esccececonevae . ae 19.6 20.6 13.0 13.9 13.9 12.4 12.6 15.6 11.5 14.0 11.1 11.3 13.6 
Bridgeport, Conn, ...... 5.5 ecee eeee ewe 13.3 13.3 10.7 10.9 ecce ecee eoee 9.8 10.0 12.3 
DE. ¢¢6¢0 000600008 5.5 ee ° — 14.1 14.1 s#ee 12.1 eeee TTT’ eces rer 11.2 13.2 
Hartford eeessecceosone Den cece 12.4 13.7 13.7 11.4 11.6 eves 10.8 13.3 10.4 10.6 12.9 
a See: sen6eene6en0 5.5 18.8 ° 12.2 13.4 13.4 10.7 10.9 ecee 10.2 12.7 9.8 10.0 12.3 
Pe Cb eictcoenes 7.5 19.9 TTT 2.5 14.0 14.0 11.7 oes 15.0 11.1 13.3 10.7 ecee 12.9 
NL Cnaradusencmensie 7.5 19.0 20.0. .... 30 35.8 $8.8 6.8 .-5 M2 4.3 23.7 ee” seca” BE Uxens ia 
Boston, MASS. ....seeess 4.5 17.2 18.2 20.45 12.0 13.1 13.1 10.8 ..., 14.3 10.2 13.0 8 «<<. 24 GB. 6.a 
Gencord. eee 5.5 ene een bwin eens 14.3 14.3 oo 12.7 15.9 vo0s 13.8 anee 11.4 13.4 eae ae 
Lancaster ak tpakaneees 5.5 AS .. 15.5 15.5 .... 13.6 16.5 ot Se Clowes Se fee 
Manchester -.--++-++0++ 5.5 - 20. - -e, one oe © ero, 3 a * eer errr * eS eee wi 
a pg R. I. weeeeee 5.5 18.2 19.2 12.0 13.1 13.1 10.8 11.4 14.1 10.2 12.9 9.8 10.2 12.4 $4.143 $3.26: 
urlington, Vt ° 6.0 19.5 ocee a 13.0 14.1 14.1 12.0 12.2 eeee5 11.5 13.9 11.1 11.3 13.5 00% © 60 
er Oe: SH suas we ee BS see BS cooe 14.1 2... 11.5 13.7 
Tank Wagon Prices: Buffale N. Y¥. City Rochester Syracuse Boston Hartford Providence 
Mineral Spirits .... e ° ° e 16.5 15.0 17.5 18.5 16.0 17.5 16.5 
eS GL vnc 05.00 50 0050s oeewpe ees 18.5 16.5 19.0 23.0 17.5 19.0 18.5 


Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 











Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals. 
me... 5 fuel prices at Boston & Providence are for 15-60 p.t. oil; at other points, for 0-10 p.t. oil. 
Affective Sept 15 
Blue Crown (3rd Grade) ° Sohio X-70 G 
INDIANA P sananngh can wow oA Indiana Standard (Cont.) OHIO (Regular Grade) 
STANDARD } =~ Red Blue Stanolex Furnace Oil STANDARD Con-_ Re- Gaso- Kero 
r’n, Cr’n,. Cr’n, Gaso- Kero- 100 gals. sumers sell- line sine 
Cons. ew ow — oo 1-99 gals. & over T.W. ers S.S. Taxes T.W 
-W. TW. T.W, Taxes 7.W. Indianapolis 14.9 13.9 Ohio, Statewide. 18.5 15.00 19.0 5.5 15.0 
Ghieege, MH. .... 9.3 BE B23 45 B20 lc : : aaven coos 18.5 15.00 19.0 5.5 15.0 
Decatur ........ 17.5 16.0 15.5 4.5 15.7 DOTS ccccccces eco 14.3 13.3 Canton 18.5 15.00 19.0 5.5 15.0 
Joliet ctqecccce SE Se At 48: BS Milwaukee ........ 14.9 13.9 p> eae em tteee os as 4 5.5 15.0 
eee 17.5 16.0 15.5 4.5 15.7 a 5 1.09 29.0 8.5 1.0 
Evansvilic, Ind. | 17.7 16.2 15.7 5.5 15.9 gp genDONB cereeeeee 18.8 as Columbus ..... 18.5 15.00 19.0 5.5 15.0 
Indianapolis .... 17.9 16.4 .... 5.5 16.1 St. Lowls .....cccee. 14.0 13.0 Dayton 18.5 15.00 19.0 5.5 15.0 
South Bend ..... 18.3 16.8 .... 5.5 16.5 Kansas City .......- 13.4 12.4 Lima ....+.... 18.5 15.00 19.0 5.5 15.0 
Detroit, Mich. .. 16.9 15.4 .... 4.5 14.9 + er ea 18.5 15.00 19.0 5.5 15.0 
Grand Rapids .. 16.9 15.4 .... 4.5 14.9 Taxes: —- woes 18.5 15.00 19.0 5.5 15.0 
aginaw ....... 16.9 15.4 .... 4.5 14.9 ~~ pany ase SS-e> 28.0 &.2 %-S 
Green Bay, Wisc. 18.1 16.6 16.1 5.5 16.3 wae tae chy. 1 be: Bt. Ne a “ot Eng =. es 2.2 5.5 Zs 
Milwaukee 17.9 16.4 15.9 5.5 16.1 nee ey BF RO, Youngstown 18.5 15.00 19.0 5.5 15.0 
ito... 26 23 .... BB 6 Se a asaae Bg nly > Zanesville ..... 18.5 15.00 19.0 5.5 15.0 
Daath, Minn. .. 16.0 16.6 .... §.5 16.3 not MAY a> eiake tm ag ~-y ~~ oe = 
Mpls.-St. Paul .. 17.7 16.2 15.7 5.5 15.9 tion, consumer & th ae, ~ tL - B ye Aviation Gasoline—Statewide 
Mankato ....... 17.7 16.2 15.7 5.5 15.9 Lesa ais — 
7 5 applicable. Consumer Gasoline 
Des Moines, Ia.. 17.1 15.6 15.1 5.5 15.3 T.W Taxes 
Mason City .... 17.5 16.0 15.5 5.5 15.7 Sohio Aviation Gasoline sag 
St. Louis, Mo... 17.1 15.6 15.1 4.5 15.3 62 Octane (Clear) ........ 20.0 5.5 
Kansas City ... 16.4 14.9 14.4 5.0 14.6 Esso (Clear) Avia. Grade 80. 22.0 5.5 
hey pores 23-4 72 sore 22 bn Esso Aviation Grade 91 ..... 23.0 §.5 
so, N. D. . ° ° . . , Esso Aviati 5 
Huron, S. D. :.. 18.2 16.7 16.2 5.5 16.4 STANDARD — ee | ee een ee _ 
Wichita, Kans, .. 14.9 14.1 13.6 5.5 13.8 KENTUCKY Net line sine Net Naphtha—T.W 
Omaha, Neb. ... 17.1 15.6 .... 6.5 15.3 Dealer Taxes T.W. T.W. ‘ ie Statewide 
Stanave Aviation Nember 90 Covington, Ky. 14.5 85 15 5 15.1 * 3S eee eee eececcccce 20.0 
Lexingt 15.7 8.5 15.5 15.1 i nn 660 seeereenese cece 20.5 
Cons. T.W. Taxes MELON «eeveeee . , . ° V.M.&P. Naphtha ..... siabieniake nike 20.5 
Detroit, Mich. ...... 22.3 4.5 Louisville ........ 15.0 8.5 14.8 14.4 VOQSROIORS occ cccccccccccccccosces 20.5 
Fargo, N. D. PON RE 3 21.7 5.5 Paducah ......... 14.8 8.5 14.6 14.2 Sohio Solvent ......... teeter ees 20.5 
Indianapolis, Ind. .... 209 55 Jackson, Miss. 14.4 7.5 14.2 13.8 Fuel Oils—T.W. No. 1 No. 2 No. 3 
Kansas City, Mo. .... 19.4 5.0 Vicksburg ........ 13.9 7.5 13.7 13.3 Ohio, Statewide ... 15.0 15.0 14.( 
Birmingham, Ala. . 14.4 8.5 14.7 13.8 idee ; 
Oleum V.M.&P. Stani- NE Ris oahenns 13.9 9.5 14.2 13.3 _ 
Spirits Naphtha sol Taxes Montgomery ...... 14.5 9.5 14.8 13.9 Effective Jan. 1, 1948, hangar operators can 
(Prices are base prices before discounts) Atlante. Ga 14.6 7.5 14.4 14.0 purchase aviation gasoline less 4c per gal 
Chicago ...... 19.5 20.5 20.0 4.5 , © eeeee ° lg . . State Road Tax by supporting purchase with 
Detroit ....... 21.1 221 216 45 AUGUBA cccccccces 15.1 7.5 14.9 14.5 State Tax Exemption Form A-10 to supplier 
K. C., Mo. 18.2 19.2 18.7 1.5 MACON ccccccccces 14.6 7.5 14.4 14.0 Discounts: 
St. Louis 18.9 19.9 19.4 , 7 . 
Betheenstnes 19°7 20.7 202 H 4 Savannah eecccoes 13.9 7.5 13.7 13.3 Esso aviation—on contract to hangar opera 
Minneap’ls 19.5 20'5 20.0 15 Jacksonville, Fla. 13.9 8.5 13.7 13.3 tors and resellers, 2c off consumer t.w. 
Miami ..... oo 14.1 8.5 13.9 13.5 Ps I et tyes yl ong BR, 
rum deliveries o 0 gals. or more; prices f: 
Fuel Oils T. W. Pensacola 144.0 9.5 13.8 13.4 deliveries of less than 50 gals. are 0.5c higher 
Chicage TOMBE ccccecscoce 13.9 8.5 13.7 13.3 
. aard Naphthas—to contract consumers off t.w 
tandar Stanolex Taxes: prices—Statewide: 300 to 999 gals., 0.5c; 10 
Heater Oil Furnace Oil 75e; lc 
to 2499 gals., 0.75c; 2500 to 4999 gals., 1 
ll il 15.5 14.8 Gasoline tax column includes these city & 5000 or more gals., 1.5¢. Lucas County: Le: 
100-149 gals. ....... 14.5 13'8 county taxes: Mobile, 2c city; Birmingham, ic than 50 gals., tank wagon price, 50 to 24 
150 gals. & over.. 14.0 ; county; Montgomery, lc city & 1c county; Pen- gals., 0.50c; 250 to 499 gals., 1c; 500 gals 
150-399 gals. ....... : i3'8 sacola, lc city. Other taxes not included in over 1.5c. pian 
400 gals. & over ... eee 133 prices: Georgia, kerosine, 1c; Montgomery, ines 
oee : — & diesel, 1c; Mississippi, kerosine & Notes: 
en ro lesel, 0.5c. Renown (third-grade) gasoline prices ar 
wal & Fuel C setes: same as X-70 unless otherwise noted. §8.& 
1-749 gals 10.88 “- , 7 A prices are at company-operated stations. State 
aoe &. q oes eeese ry A ua t.w. prices are same as net dealer tame pane = subject to exceptions othe 
ais. eeee -¢ . ° than ose shown. 
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American Petroleum Institute figures in 


REFINERY OPERATIONS 


Statistics 





thousands of barrels of 42 gallon eaeh. Gasoline 
Figures include reported totuis pilus esti- Production at Gas OU & 
mate of unreported amounts and are Crude Runs to Stills Refineries tne. Kerosine Dist. Fuel OU 
therefore on a Bureau of Mines basis.) Dally Average = Operated Natural Klended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Sept. 25 Sept. 18 Sept. 25 Sept. 18 Sept. 25 Sept.18 Sept.25 Sept.18 Sept.25 Sept. 18 
East Coast ........sceeeees : seeee 872 855 105.1 103.0 2,203 2,224 306 210 1,296 1,275 
Appalachian (Dist. 1) EET fF o4 102 76.4 82.9 288 316 41 44 ge ag 
Re CO, BD ciccccn ncctacaeave ‘ 27 30 39.7 44.1 86 93 6 12 39 38 
Ind., U., Ky ....ceeee ; wa 959 934 97.4 94.8 3,407 3,363 417 363 840 1,003 
OUN., TEOES., MB. cccccccesene it beawanus 477 457 99.4 95.2 1,676 1,716 169 142 607 545 
. » . ae patenroe 246 251 84.5 86.3 1,003 986 113 70 154 200 
Texas Gulf Coast os 6-00009606000008 . 1,421 1,366 102.5 98.5 4,380 4,335 678 680 2,129 2, 326 
CME ccs ccensieesséesnese 442 433 115.8 116.4 1,319 1,282 363 368 554 623 
No. La. & Arkansas ........... eeccces 83 &2 68.6 67.8 220 215 53 55 96 103 
eee ee CO, Diisccctxceccceas isevees 9 12 60.0 80.0 32 43 7 7 9 12 
eee Bee. COE. Odecccscocccces secceee ‘ 159 158 90.9 90.3 486 450 41 33 185 177 
California ids Std anime eee wae aeawen eee . — , 
U. S.—B. of M. Basis, Sept. 25, 1948 
Per Ocent 
Residual Total Total Stocks Total Stocks Stocks of Dally 
Feet ou Riocks Gas Oil and Residual Finished and Un- Refining Oa- 
Production Kerosine Disatilintes Feel ou finished Gasoline pacity Reported 
Districts Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Sept. 25 Sept. 18 Sept. 25 Sept. 18 Sept. 25 Sept. 18 Sept. 25 Sept. 18 Sept. 25 Sept. 18 Sept. 25 
East Coast , on on aie an * em 1: 2° 202 09.5 
CoCo oe CoCo oe Oe eo ee ee eecoeeCe 1,571 1,531 11,505 11,154 23,859 22,830 12,841 12,759 21.308 22.302 ° 
On VE ON ccc sees caeuescecene 101 77 4x3 490 "876 815 413 400 2,287 2,288 90.6 
eee COE, BD ccsvcsccccccvecese ‘ 71 72 114 107 257 263 220 202 906 959 100.0 
i is Ne Cernessaissveeisnsssaakene 1,136 1,022 4.749 4,665 11,674 11,623 6.263 6,195 18,206 18,634 91.5 
i MM eis dics inca neeadedaveis 510 521 1,517 1,488 6.093 6,096 2.519 2.458 8.355 8,167 81.5 
Inland Texas ...... seevcces ee sceeee ‘ 404 413 760 735 1,138 1,119 1,161 1,126 3,218 3,323 70.8 
Texas Gulf Coast oe oe Cccccces ° 1,709 1,493 3.043 3.228 11,713 10,863 9,450 9,206 14,612 14,172 96.2 
Louisiana Gulf Coast ............... . . 526 518 2,018 1,560 4,140 3,745 3,159 3,135 5,787 5,465 97.8 
No La & Arkansas .. Coccece ecces 121 147 521 562 597 736 300 291 2,138 1,989 79.0 
ound Mt. (Dist. 3)... ieenion 22 27 25 25 52 52 32 31 6S 77 21.9 
ocky Mt. (Dist. 4).. cnicah ) 320 299 1,485 1,425 968 1,005 1,784 1,824 79.6 
California ; Alea pha ape othe ere TT e 206 204 P 
U. S.—B. of M. Basis, Sept. 25, 1948... ae 
NOTE: No California figures or U. S. Totals available due to California refinery strike 
Crud . U. S. Crude Oil Production 
Truce Oil Stocks (American Petroleum Institute figures) 
(Bureau of Mines figures in thousands WEEK ENDED 
of barrels) Sept. 18 Sept. Li 
’ Barrels Barrels 
, ae (Dally Average) 
Sept. 18 Sept. 25 Sept. 18 *New York-Penna 47,000 45,350 
Pennsylvani: 3 ~ 9 Pe Lnctaseeesenwee 800 500 
ae ia" 6h UP home} *West Virginia ..... 7,700 6,600 
rer Appalachian ... 1,327 1,326 = *Virginis 100 100 
Lima-M'chigan ...... 997 962 35 ‘ IFGIMIA . . + ee oe 7 908 6.000 
Illinois-Ind f @ RF pare a Ohio—Southeast . 7, 7 
inois-Indiana .. ae 1.879 9,873 he 
Arkansas a a gee ~- = Ohio—Other.... : 2.600 2,000 
Kansas : ar apes 3.107 3.198 +4 91 Indiana ee : 22,500 25.050 
waa Ol lC—=Eae a hl tl Aerts 182.200 177.630 
North 11.989 12.032 +4 43 > Kentucky . 24.500 25,550 
ult esis : 2.876 2.658 —218 Michigan ..... 45.200 45,300 
Sete 9.113 9.374 4261 Nebraska ... + 350 400 
New M lg oe 2.793 2.689 —104 Kansas ......-- ** 303,550 296.900 
Oklah« CXICO ...-...-. 6.121 5.709 —412 : ; Oklahoma ... ** 429,500 429,000 
Klahoma ........... 26,160 26.320 4160 Since total U. S. figures are Texas: 
Texas: . ‘ © ane ; 7 District 1 . 28,800 28,800 
en —. 112.819 113.058 4239 not available due to the OWIU District 2. 179,500 179.500 
ca gee, fe stes BRD 6Steee 477 , » District 3 ... 494.050 494.050 
~ — qrezas sesccce 42,563 42.741 T 198 strike on the West Coast, the District 4 250400 250.400 
om — a 29.188 28,986 202 : District 5 49,150 49.150 
23 i as charts always e 4 the “ion @ eee ° Be yj 4p 
Other Texas ....... 24.308 24,074 234 y appearing on he a oe * . = = yo — 
‘ ee sti . . Ither District 6 20.05 20.05 
Finhandie ...... 3.805 3.957 +4152 statictical pages cannot be ex- District 7-B ..... 52.200 52.200 
SEEN on nee 6.304 6.2°6 — 18 District 7-C 44,600 44.600 
South tesseceeeee 5.075 4.991 — 814 tended to the current week. one Oo. 706.400 708 400 
ye - 9.124 8,840 —284 District 9 . 139.700 139.700 
Rocky Mountain . 9.310 9.473 4163 Therefore, these charts have oe bt aco  saeen 
ae 8 ° ° e 24,848 ° Ee slimi > ; , ; . Total Texas .. ; 2.460.500 2,460,500 
Foreign ....... 4.502 5139 1637 been eliminated until such time meetin Canteen 114.250 113.650 
— chen : ste . » ¢ iotic South Louisiana ... 370.300 370.300 
ras 7 -_ comple te, accurate statisti Total Louisiana . 484.550 453.450 
Total gasoline bear- P . . A rkanss R2 950 &2 450 
ing in U. § * 996079 cal information is available. ASERRERD s2esoes ee age 
Heavy in Calif P ° re ° Mississippi —— 125,800 126.900 
Total pele mg ti 8,121 Alabama ... 1,300 1,400 
cont of Cal e “iss 9 2n0 5 on New Mexico—Southeast 131,950 131.90 
. m.. : te + ’ 200,363 201,224 +861 New Mexico—Other 400 400 
noes ree “ au Wyoming ... 156.200 151,700 
one ‘a. 27 e Montana ° ° , 23.050 25.950 
oast District - 13,753 13,825 + 72 Colorado .... 49.350 49.750 
California ....... t 704,200 766.500 
* California stocks rails - 
ane met evatiatte eens Ge Th. «swen t 5.294.350 5.346.060 
*Penna Grade crude included 62,600 58,950 
Estimated Daily Production in barrels of 


Daily Average Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn., from 
reports of all companies refining Pennsylvania 
crude. Figures in bbis.) 


Week Ended Week Ended Week Ended 
Sept. 25, 1948 Sept. 18,1948 Sept. 27, 1947 
63,528 57,337 64,937 


October 6, 1948 


with crude and 
(Not included 
tabulation.) 


Lease Condensate mixed 
moved in crude pipelines 
in above crude petroleum 


Week September 18th: 


Arkansas ‘ 4,850 Texas Gulf... 12,300 
No. Louisiana. .2,800 Wyoming .... 250 
Louisiana Gulf 11.850 California 2,850 
Mississippi 2,100 —— 
Texas Inland 8,900 Total U. 8. 45,900 


** Okla., Kansas, Neb. figures are for week 
ended 7 a.m. Thursday 
t Reflects effect of strike in California. 
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Pennsylvania Oil Other Than Lubes at Refineries Dealer & Service Station Prices for Regular-Grade 
































7 ‘ 
(Compiled by National Petroleum Assn. from report of oil region re- Gasoline in 50 Representative Cities 
finers. Figures in bbls.) September l, 19487 
duly June 
1948 1948 Dealers’ Indicated Gasoline Tax Service 
1. Naphthas & Gasoline Net Price Dealer (Ine. 1.5¢ Station 
(1) Straight run, unblended and/or unleaded, City State (Ex. tax) Margin federal tax) (Ine. tax 
for sale as motor fuel ......... ‘ 4,337 2,596 Average United States 14.58 5.02 6.38 25.98 
(2) Naphtha and gasoline, for sale for blending Portland, Me. ..... 13.20 4.80 7.50 25.50 
or further refining, or hela at refinery for Manchester, N. H 14.00 4.80 5.50 24.30 
further distillation, reforming, blending or Zurlington, Vt. 14.10 4.40 6.00 24.50 
come, MEET eee . -+. 178,278 169,863 Boston, Mass 13.10 5.00 4.50 22.60 
(3) Below 65 Octane, not included in (1) or Providence, R. I 13.10 4.50 5.50 23.40 
(2) above ; - “ : - ~ 2.343 1,000 Hartford. Conn 13.70 4.60 5.50 23.80 
(4) 65 Octane and above..............se0- 196,999 191,021 Zuffalo, N. Y. . 13.50 5.50 5.50 24.80 
2. Salable naphthas other than motor fuel mate- New York, N. Y. 13.30 6.20 5.50 25.00 
rial (does not include refinery process naphthas) 11,228 12,145 Newark, I. J 12.30 5.30 4.50 22.30 
3. Kerosine . pi medike shoes S aaa’ a ; 71,263 78,056 Philadelphia, Pa 12.90 4.50 5.50 22.90 
36/40 Gas Oil (includes furnace oil) aR ; 87,437 69,824 Dover. Del 13.50 5.00 5.50 24.00 
5. Fuel oil (not reported above) ...... __ 31,917 32,550 Baltimore, Md 12.20 5.80 6.50 23 v0 
6. Oils held as cracking plant charging stocks.... 248,351 241,063 Washi..gton, D. C 12.60 5 10 5 00 23 50 
7. Non viscous neutral ..... ; eee 26,823 26.261 Charleston, W. Va 13.90 6.09 ape = 40 
8. Wax distillate ........... ebuiecus 157,540 154,848 Norfolk, Va. ... 12.10 oe — —_s 
9. Crude petrolatum . : ; ; ; ; 27,745 25,960 Cnart eke, N. C. ne-agd “4 yo - a a 
EE IED Scenic ieccccesnss L..eess 8,398,650 6,113,800 a oa = ae 7 a0 =? 50 
Jacksonville, Fl. 13.90 4.60 8.50 27.00 
Birmingham Ala 14.40 5.60 8.50 *28.50 
Vicksburg, Miss 13.90 6.10 7.50 27.50 
Memphis, Tenn 13.20 5.50 8.50 27.50 
Lexington, Ky : 15.70 4.00 8.50 28.20 
Net Stocks of Pennsylvania Crude Oil a, See a 4 er a 
. ) e ( if ) o.2 ) 
. > 5 re » % -_ Chicaro I}l 15.70 4.78 4.50 
(Compiled by National Petroleum Assn, Figures in bbls.) Detroit Mich 15.40 5 03 450 
July 31, June 30, July 31, Milwau'ee, Wis . 16.40 5.50 0.90 
1948 1948 1947 Twin Cities, Minn - 16.20 ».60 0 
Pipe Line and Tank Farm 1,993,468 1,923,256 1,655,366 Omaha. Neb é "45.60 4.00 6 50 
a ag Ides Moines, Iowa 15.60 1.70 5.50 
Total ee , 2,482,718 2,345,519 2,060,053 St Loui Mo 15.60 at 450 
Wichita Kan 14.10 3.90 5.50 
Tulsa, Okla 14.00 5.50 7.00 
Little Rock, Ark 13 80 5.40 £ 00 
New Orleans, La 12.40 6.00 10.50 
Houston, Tex 13.00 5.00 5.50 
_ Albuquerque, N. Mex 15.50 5.00 7.00 
Pacific Coast Demand Denver, Colo l 14.80 1.70 750 
Casper Wyo n 15.70 6.80 6.50 
(Bureau of Mines figures, total deliveries in thousands of b/d) —— a no : = 6.50 
soise daho . S.$ ‘ 4.00 
Gas OU & Heavy All S°lt Lake City, Utah .. 1640 5.10 5.50 
Gasoline Diesel Oil Fuel Oil Products Reno, Nev . 16.40 4.00 7.00 
1947 1948 1947 1948 1947 1948 1947 1948 Phoenix, Ariz. ...... 36.60 1.00 6.50 
San Francisco, Cal. ... 13.90 4.00 6.00 
January . 313 323 177 162 420 368 1,035 990 Portland, Ore 14.50 4.00 6.50 
February ° 320 313 142 204 425 394 1,012 1,053 Spokane, Wash. ....... 17.30 4.00 6.50 
March .. 304 334 117 170 390 390 932 1,036 
April .. 336 357 125 159 385 357 988 1,000 
May ..... 332 384 85 123 357 328 912 970 * Incldes City Tax of Ic per gal 
June .. 385 401 90 117 362 330 978 995 ** Includes City Tax of 0.5c per gal. 
July .. : 335 380 RR 04 360 321 935 951 *** Includes County Tax of 1.5c per gal 
August as 370 100 362 . 985 co API figures as reported by The Texas Co 
September . 370 ‘ 113 , 386 1,030 
October... 356 : 139 375 1,010 
November .. 317 138 380 978 
December. 349 173 . 441 1,091 ‘ 
Jan.-July 332 356 118 146 385 355 970 999 
Pennsylvania Lubricating Oils 
(Compiled by National Petroleum Assn, from reports of companies 
, : refining Pennsylvania Grade crude oil. Figures in bbls.) 
Production of Natural Gasoline a ae, ae 
(Bureau of Mines figures in gals,., 000 omitted) = = — —" 
June May 1948 1948 1948 1948 
1948 1948 1. Raw long residuum ... en 10.940 14.327 13.888 11,273 
East Coast ; xe 2. 600 steam refined stock .......... 233,238 219,283 257.297 185,384 
W. New York ; 1 1 3. Other steam refined stock. . 57.048 64.118 43.680 55,477 
W. Pennsylvania . ‘ : 944 1,070 4. Finished dewaxed long residuum. . 6.679 14,592 5.717 14,993 
West Virginia . . ; 11,406 13,455 5. Bright stock ..... “ 147,053 253,134 163,586 266,841 
Ohio ee 500 529 6. Viscous neutral, below 180 vis. but 
Illinois ...... ’ ; 12.463 13.013 not below 142 vis. @ 100.. 60,593 202,234 82,605 193,515 
Kentucky .... ; i d S 4.956 5,741 7. Viscous neutral, 180 vis. @ 100 and 
Michigan se ss 229 248 MME: Sowa cats wandasduemetna dal 99,019 151,740 93,613 142,434 
Kansas... , “s ‘ ve 7,592 8,152 
Oklahoma ... we , ; 34.937 36,987 
WOES ccvee : xP 235,820 243,107 
Gulf . ; e« : ° ““ 61,829 65,308 
East Texas . , , ‘ 31.076 30.751 
Panhandle ° ‘ 48,475 56.687 
GURGP ccoes : , 94,440 90.361 . . ° . ° 
Arkansas .......... e 6.862 7.440 Midcontinent Lubricating Oils, July 1948 
Louisiana . : dit 55.838 59.545 
ME  :e%a<:< w* ‘ 27.601 29.667 (Western Petroleum Refiners Assn., figures in bbls. of 42 gals.) 
Inland .... . 28.237 29,878 disdain 
anaes : ‘os : See ; Rp ace Bright Viscous Paraffin Refined Blended 
Colorado ° e Stock Neutrals Oils Stock Oils 
Montana ... ; , ace 565 646 Production: ..... 241,540 410,756 79,523 36,885 430 
MP eécceee ‘2 ° ° Shipments: 
Wyoming ...... — : 4.171 4,508 Domestic . 201,164 381.323 83,278 21.763 424. 
California .. ‘ ° ; 5 93.461 97.085 Exports . ; 35,992 10.557 505 1°6 13.4 
BOCRE cccce oe ie re yen eeu a 483,916 505,852 TOTAL . 237.156 391.880 &3.783 21.919 438.1 
<< - Inventory July 31 279,273 683,222 83,262 93.925 394, ¢ 
*Colorado and Utah drip gasoline included with Wyoming. Days Supply ... 31 42 
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Gasoline Consumption by States, June 1948** 


API Figures 











June, 
Tax Katet Month of "47-"48 
June May, 19438 dune, 1948 dune, 1947 % 
Cents Gallons Galloas Gallons Change 
EDOM 3 cccsccsesecese © 41,053,000 39,456,000 35,045,000 4-12.59 
ey gectucnsevetoes 17,266,000 18,347,000 16,45 6,000 4-11.29 
Ul eee ee 6% 27,479,000 28,202,000 25,856,000 + 9.07 
ce ee 4% 321,180,000 331,990,000 314,619,000 + 5.52 
a) 6 33,834,000 38,493,000 34,336,000 +-12.10 
Connecticut ia 37,650,000 39,552,000 40,204,000 1.62 
DeAMWOTO ccccccees 1 7,316,000 7,693,000 7,059,000 + 8.98 
Dist. of Columbia 4 14,170,000 14,458,000 13,246,000 + 9.15 
Fiorida $eebe ce wese 7 59,521,000 59,308,000 48,797,000 +-21.54 
eer 6 54,572,000 53.633.000 48.472,000 +.10.65 
BEORD cesivcscvccces 6 15,410,000 16,693,000 15,309,000 + 9.04 
Illinois .. eeeees 3 182,235,000 180,719,000 171,031,000 + 5.66 
Indiana 4 97,591,000 100,256.000 92,665,000 4. 8.19 
BOWE scccce saeqeie i 84,191,000 82,122,000 69,012,000 +-19.00 
DO occ vcance ° 4 58,192,000 69,979.000 66,824,000 + 4.72 
PO ~csvececcsedovn “E 43,538,000 43,973,000 41,438,000 +. 6.18 
*Louisiana cee 9 39,178,000 36,961,000 33,206,000 +-11.31 
BEOIND ccrecccese ; 6 17,400,000 19,490,000 15,490,000 +-25.82 
ON eer ee 5 41,065,000 39,118,000 38,957,000 4 41 
Massachusetts. : 3 72,262,000 77,981.000 71,834,000 + 8.56 
TN <secsee ae 3 146,182,000 154.563.0000 148.747,000 + 3.91 
Minnesota .. 4 77,902,000 79,131,000 74,429,000 1. 6.32 
Mississippi ... ‘% 6 33,470,000 29,994,000 30,253.000 85 
Missouri ...... . 2 81,649,000 90,445,000 77,892,000 -+-16.12 
Montana ...... 5 20,199,000 19,573,000 17,784,000 4.10.06 
Nebraska ‘ 5 35,943,000 37,032,000 31,846,000 +-16.28 
oo eer ia 4 5,536,000 6.671.000 6.407.000 +- 4.12 
New Hampshire . 4 9,626,000 10,694,000 10,059,000 } 6.31 
New Jersey . . 3 93,564,000 98,073,000 92,411,000 + 6.13 
New Mexico pia 5 16,579,000 17,867,000 16.539,000 + 8.03 
New York ..... pe i 197,065,000 206,748,000 188,775,000 + 9.52 
North Carolina .. aa 6 64,380,000 65,591,000 53.504 000 4-23.15 
North Dakota 1 31,390,000 26,817,000 21.303.000 +-25.88 
Ohio .. s : : . 4 72,115,000 178,531,000 166,134,000 L 7.46 
Oklahoma oe 5! 51,953,000 62,999,000 59,413,000 +. 6.04 
GUGROR sscsce euaw oe 39,504,000 44.338,000 38.400.000 4.15.46 
Pennsylvania a aw j 1 171,190,000 176,860,000 159,063,000 £11.19 
Rhode Island . + i 12,571,000 13,463,000 13.592,000 95 
South Carolina . riods Con 32,147,000 32,587,000 28,941,000 12.60 
South Dakota 4 24,958,000 23,296,000 16,746,000 139.11 
Tennessee 7 55,960,000 49,241,000 48,299. 000 1 1.95 
Texas 4 229,650,000 232,181,000 193.519,000 +-19.98 
Utah 1 15,094,000 17,158,000 15,279,000 4-12.30 
Vermont 41 7.476,000 8,281,000 7.71700 . $38 
Virginia 6 57,731,000 61,373.000 53,494,000 +.14.73 
Washington 5 50,469,000 56,563,000 51,288,000 4.10.29 
West Virginia 5 30,339,000 30,816,000 27.771.000 £10.96 
Wisconsin 4 78,001,000 $84,155,000 76.398,000 10.15 
Wyoming i 10,039,000 11,591,000 10,550,000 } 9.87 
Total . 3,117,785,000 3,225,356,000 2,936,439,000 1 9,84 
Daily Average 100,574,000 107,512,000 97,881,000 1. 9.84 
Change from previous year: 
Total Change + 288,917,000 


Percentage change in Daily Average 
* 
t Revised. 
These are state tax rates per gallon. In 
$ Estimated on basis of taxes collected. 


taxable purpose. 


Tax rate increased two cents (2c) June 8, 


In general, these figures include all gasoline sold or consumed within 


+-9.84% 


1948 


addition there is the Federal tax of 1.5c per gallon 





6 Months 
——6 Months Ending With *47-"48 
dune, 1948 June, 1947 % 
Gallons Gallons Change 
228,891,000 207,603,000 10.25 
102,381,000 92,435,000 4.10.40 
149,443,000 142,128,000 + 5.15 
1,770,340, 000 1,677,448,000 + 5.54 
180,778,000 168,290,000 4. 7.42 
205,533,000 200,140,000 + 2.69 
39,575,000 36,881,000 + 7.30 
81,351,000 75,658,000 7.52 
377. 160,000 328,953,000 +- 14.64 
310,453,000 285,514,000 j 6.78 
78,868,000 74,992,000 + 5.17 
925,034,000 859,324,000 iL 7.65 
509,917,000 460,971,000 4.10.62 
420,714,000 381,526,000 1.10.2 
313,048,000 297,092,000 1. 5.37 
23.,979,000 212,038,000 11.29 
209 .472.0@00 192,572,000 + 8.78 
92,266,000 87,591,000 34 
212,012,000 198,750,000 +. 6.67 
400,506.000 382,693,000 1 4.65 
$21,331,000 765,705,000 1. 7.26 
381,004,000 353,037,000 7.92 
169,758,000 160,515,000 5.76 
165,608,000 430,405,000 8.18 
90,810,000 84.367.000 i. 7.64 
188,912,000 170,206,000 10.99 
29,589,000 28.914.000 2.33 
£3,.178.000 18,669,000 0.26 
510,216,000 474.086.0000 7.62 
92,.092.000 84.6390, 000 & 81 
1,051, 209.000 973.583.0000 i 7.97 
364,827,000 332,223,000 i O81 
107,801,000 103,979,000 i. 3.68 
935.916.000 835.824.0000 11.98 
288,050,000 275,888,000 4 4.41 
214,548,000 198,201,000 iL 8.25 
928,830,000 840.791.000 10.47 
71,565.000 70.200.000 1. 1.94 
184,789,000 166,511,000 4.10.98 
114,484,000 100,159,000 + 14.30 
275,046,000 250.470.0000 + 9.81 
1,290,115.000 1,067,.524,.000 1.20.85 
§2.595.000 75.728.000 1. 9.07 
39,489,000 36.786,.000 +. 7.35 
317.877.000 287,641,000 4.10.51 
287,357,000 266.650.000 1. 7.97 
159,325,000 132,366,000 4.20.37 
411,980,000 371,465,000 4.10.91 
51,661,000 416,319,000 4-11.53 
16,823,683.000 15.395.783.000 L. 9.27 
92,438,000 85,060,000 i 8.67 


4. 1,427,900,000 


+S.04 


the confines of the state, regardless of whether it was for a taxable or non 





S. Carolina Jobber Group 
Studies Operation Costs 
Special to NPN 

DURHAM, N. C.—-A survey to de- 
termine operation costs of Independ- 
ent jobbers and thus aid them in 
their efforts to obtain higher mar- 
gins has been started by the North 
Carolina Oil Jobbers Assn. 

A questionnaire asking for detailed 
data on petroleum products only has 
been prepared by W. A. Parker, as- 
sociation secretary. He said jobbers 
receiving the questionnaire are be- 
ing told that they need not sign their 
name. 

The jobbers are asked to list the 
population of the area served, the ap- 
proximate yearly gallonage sold, and 
gasoline inventories in quantity and 
dollar-values for Aug. 31, 1941, and 
Aug. 31, 1948. 

‘hey were asked to compare prof- 


October 6, 1948 


its for the year ending Aug. 31, 1946, 
with the 12-month period ending last 
Aug. 31. 

On the question of supply, the sur- 
vey closes with thece questions: 

“Assuming that there is a plenti- 
ful supply of product as estimated or 
claimed by most of the major sup- 
pliers and other well-posted men in 
the industry, what percentage more 
product than has been allotted to you 
would be needed to take on your 
share of the new business in your 
territory? In your opinion, what is 
keeping products out of this area?” 


Wear and Lubrication 
Of Rings, Cylinders 


Wear and Lubrication of Piston 
Rings and Cylinders, by Dr. Reemt 
Poppinga; translated bv Dr. Edmund 
Kurz; 51% x 8% in., 212 pages, stiff 


cloth binding, 


illustrated, indexed, 
$3.50. 


This technical study covers its sub- 
ject under the following general head- 
ings: measurement of wear, material 
structure of rings and cylinders, in- 
fluence of lubricant upon wear, and 
influence of engine operating condi- 
tions upon lubrication and wear. 


Appendix includes pertinent bibli- 
ography not mentioned in text, in 
addition to regular bibliography, with 
an index of authors, and books with- 
out authorship arranged in alpha- 
betical order by periodical name. 


Book was originally published by 
the Society of German Engineers, 
Inc., Berlin, and republished after 
translation by the American Society 
of Lubrication Engineers through ar- 
rangements with Office of Alien 
Property, Department of Justice. 
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CLASSIFIED 





For Sale 
FOR SALE: One 1v,0U0U xyallon new tank % 
inch material & by 27 ft. W. B. GILMER, 
Antioch, Illinois. 
FOR SALE: 1250 gallon, 5 compartment, fully 
skirted streamlined Tank and 1941 C.0.E, 
Diamond T. $2250.00 complete, write for pic- 


tures and details. HAWKEYE OIL CoO., 
Cedar Rapids, lowa. 


For Sale 








STEEL STORAGE TANKS 


Horizontal or Vertical—New. State re- 
quirements and gallonage required. 
W. H. DYER CO., INC, 
1859-P Railway Exchange Bldg. 
St. Louis 1, Mo, 


1936 INTERNATIONAL TRUCK 
800 Gal.—-3 compartment tank, Bowser 
ticket printing meter, power take off, 
hose and hose reel Painted red with- 
out lettering. Priced to sell now— 
$700.00. 

LASSUS FUEL Co. 
1815 E. Wayne St., Fort Wayne, Ind. 














TANK CARS FOR SALE 
75—8,000 GAL. CAP. CLASS 3, 80.000 
LB. CAP. TRUCKS. NOW IN SERV- 
ICE—EXCELLENT CONDITION, 


DARIEN CORP, 


60 E, 42nd St. 
N. ¥. 1%, 


FOR SALE 
4-COMPARTMENT—1020 Gallon 1930 
Fruehauf Trailer, new springs. brakes, 
shackles. $395.00. D-30 INTERNATION- 
AL with 1947 K-3 engine. $485.00. This 
tractor-trailer combination, old but in 
good condition. Has been used daily. 


WEST MICHIGAN MARATHON OIL 
co, 


2665 S. Division Ave., 
Grand Rapids, Mich. 














TRANSPORT BARGAINS 


2000 gallon Army Refueler Model F2A, 
complete with pump. 


3—Model U70 1942 Autocars, refuelers, 
1650 gallons equipped with 3 com- 
partments, pump, meter, and 2 reels. 
UDELSON TRUCK SALES,INC, 

3218 Woodland Ave., Cleveland 15, Ohio 





ATTENTION 
PETROLEUM HAULERS 


We have tank semi trailers of all 
models and sizes. Gallonage from 2000 
to 5500. 


Includes 1947 year models. 
Call us collect and state your needs. 


TRAILER COMPANY OF 
LANCASTER, INC. 


Box 158 Lancaster, Pa, Phone 6101 


For Sale 


FIVE PETROLEUM TRANSPORTS | ser 
trailers, Fruehauf, model YOLT-22-DF, 10 
x 20 tires, Westinghouse air brakes, 3 in 
double bulkheads, tool boxes and two spa 
tire carriers each. One, 5250 capacity, tw 


5450 capacity and two 5650 capacity. ELDO 


MILLER COMPANY, lowa City, lowa. 


COMBINED BULK PLANT and Super Serv 
Station For Sale. Located on principal natior 
highways in large Illinois city. 80,000 gall 
storage capacity. Turn-over half million gz: 


lons annually. Sales volume $15,000 p: 


month. Owner selling account, ill healt 
Reply to Box 483. 





STEEL TANKS IN STOCK 
2—74,000 BBL. AT MORGANTOWN, 
W. VA. 
3—3,000 BBL. AT KANSAS CITY, MO 
1—5,000 BBL. AT COOKS FALLS, 
mn. S. 
DARIEN CORPORATION 
60 E, 42nd St. 
N. Y¥. 1%, N. ¥. 














FOR SALE 


Complete Oil Mefinery 
Capacity 7—8,.000 B/D 
On stand by basis since V-J Day 


Detailed Brochure on request 


JIM BLEVINS TANK CO, 
CARROLLTON, MO. 


Box 128 Phone 554 





FOR SALE 
INDEPENDENT WHOLESALE AND 
RETAIL GASOLINE 
ESTABLISHED BUSINESS 
ADEQUATE SUPPLY PRODUCTS 
DOING 100.00 MONTHLY 


DOING $30,000.00 MONTHLY % 
TBA SALES 


ROCKY MOUNTAIN AREA 
REASON FOR SELLING 


BOX 477 








FOR SALE 


STEEL STOKAGE TANKS 


2—8000-Gallon, Tank Car Tanks, Colled 
and Non-Coiled 


50—10000-Gallon, Tank Car Tanks, 
Coiled and Non-Coiled 


4—12000-Gallon Industrial Tanks, Hort- 
zontal 


2—5500-Barrel, Vertical, Bolted Type 


OTHER TANKS TOO! 


IRON & STEFL PRODUCTS, 
INC. 
43 yearn’ experience 
13456A 8. Brainard Ave., 
Chieago 33, Illinois 
“ANYTHING containing IRON 
or STEEBL’’ 





FOR SALE 


One 1946 WA-26 White Tractor, 75,000 
miles, equipped with Westinghouse air- 
brakes, hand control valves, 11.00/20 
tires, fifth wheel, power take-off, Yale 
& Towne 80-gallon-a-minute by-pass 
head pump, Snyder gas tank, Elliston 
electric sanders, air horn, heater, etc. 
Engine now being overhauled, and 
painted thereafter. Will sel] it, guaran- 
teed, at $2800.00. We are original 
owners, 


One 1940 Butler 2600 gallon, two com- 
partment semi-trailer; air brakes; new 
9.00/20 tires; 2” Brodie meter with air 
eliminator, quantrol, printer and elec- 
tric reel with 100 feet 14%” hose. Unit 
ready to roll; no expense necessary; 
selling fully guaranteed. Price $1,700.00. 


PETROLEUM SOLVENTS CO. OF PA, 
Butler, Pa, 











Wanted to Buy 





STEEL DRUMS 


We can furnish you with recon- 
ditioned steel drums at any 
point. Let us have your require- 
ments. We will also buy your 
empty drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 








WANTED TO BUY 
FILLING STATIONS 


OPERATING OR CLOSED 


In all states East of the Mississippi 
River, except New England. Cities of 
15,000 or larger. Substantial traffic. 
Good frontage. 


Reply to Box 465, National Petroleum 
News, stating exact location, number 
and type of buildings, frontage and 
other particulars. 











Position Open 





MARINE TERMINAL 
SUPERINTENDENT 


Man with several years experience 
LOADING and UNLOADING barges 

tank cars and transport trucks of In- 
dustrial Heavy Fuels—Domestic Fuels 
and Gasoline. Prefer man now holding 
position as Assistant Superintendent of 
large terminal. Salary commensurate 
with past history and ability. All re 
plies will be held confidential. Young 
growing Marine Terminal, north central 
state. 


BOX 480 
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CLASSIFIED 


Positions Wanted 


iRADUATE RUTGERS UNIVERSITY. Vet- 
ran Age 27, Business Degree 1948. Prefer 
ales with Independent Oil Co., Eastern Sea- 
poard Area. BOX 482. 


SALES MANAGER: Young aggressive sales 
lanager with large oil company, now em- 
loyed, experienced in petroleum and T.B.A. 
sales and promotion, sales training wants job 
with progressive refiner or jobber. Box 485. 








SALES MANAGERSHIP 
Experienced representative, very well 
connected every Major Oil Company 
East of Mississippi. Desires to better 
position and increase earnings selling 
to Oil Industry. Prefer New York 
headquarters. Age 35, Protestant, 
steady, loyal, mature judgment. Pres- 
ent salary $10,000. 

BOX 484 











Classified Rates 





Undisplayed 

“For Sale,” ‘‘Wanted to Buy,” 
“Help Wanted,’’ ‘‘Business Opportual- 
ties,"’ ‘‘Miscellaneous’’ classifications, 
set in type this size without border—25 
cents a word. Minimum charge, $6.25 
per insertion. 

**‘Position Wanted’’—10 cents a word. 
Minimum charge $2.00 per insertion. 
Box number counts 3 words. 

Displayed 

Advertisements set in special type or 
with border—$10.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
eounts en classified Advertisements. 














New Third Edition .... 
the technology of oil 


field development— 








*fundamentals 
*preblems 
* methods 


“equipment 


Complete re f- 
erence book 
on the funda - 
mentals, 
problems, 
methods and ¢quipment used in petroleum 
production. Presents a comprehensive review 
of the field to meet the needs of engineers and 
petroleum executives. 


Just published! 


Petroleum Production t.ngineering 


OIL FIELD 
DEVELOPMENT 


By LESTER CHARI ES U'REN 
Professor of Petroleum Engineering, 
University of California 

750 pages, 5% x 8%, 3k3 Illustrations, $7. 

Covers in detail the range of proceases from 

petroleum exploration methods, through 

principles of development, drilling equipment 

and methods, procedures in casing wells, 

water exclusion, well testing and completion. 

logging techniques, etc. This most detailed 

treatise on these topics available includes 

such developments as: 

@ drilling wells to greater depths than ever 
before, and at lower unit cost 

@ new and more efficient types of drilling 
equipment 

@ new methods of installing and cementing 
casing in wells 

@ new techniques of logging, testing and 
completing wells 

® broadened application of engineering to 
oil field development 

Mait your order to: 


NATIONAL PETROLEUM NEWS 
1213 West Third Street, Clevelond 13, Ohio 
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About 
Oil People 








Young Jobbers 





Mr. Wallace 


R. E. Wallace, 35, has been prog- 
ressing toward administrative duties 
in the oil incustry ever since the day 
in 1931, when at the age of 18, he 
left his native town of Sweetwater, 
Tenn., for the city life of Knoxville, 
Tenn., and began working in a serv- 
ice station. 

In 1937 while employed in a service 


station controlled by the R. S. Ken- 
nedy Oil Co., Knoxville, after having 
spent about six years with stations of 
other organizations, he was given 
the position of warehoureman with 
Kennedy Oil. Then in 1945 he was 
promoted to salesman, and, having 
proved his worth in that capacity, 
he was made assistant to Mr. Ken- 
nedy, president of the company, early 
this year. 

Kennedy Oil, distributor of Socony- 
Vacuum Oil Co. products, has been 
organized since 1935. Its recent ex- 
pansion efforts include tne addition 
of a new super-service station and 
the purchase of two 1,600-gal. tank 
trucks. 

Mr. Wallace is happy and inter- 
ested in his oil industry work, even 
though, he reports, present supply 
problems leave him very little time 
to take advantage of the bountiful 
fishing offered in the nearby lakes 
created by the Tennessee Valley 
Authority. He feels that “the petro- 
leum industry p!ays a larger part in 
the life of American business and 
the people of America than any other 
single indurtry in the country today, 
and offers the greatest opportunities 
in this country for any young man 
who is really ambitious and willing 
to work in order to reach the top.” 

Mr. Wallace, who makes his home 
in Knoxville with wife and two chil- 
dren—boy and girl, holds membership 
in the Knoxville Automotive Dealers 
Trade Assn. and the East Tennessee 
Automobile Club. 





A. R. Harbaugh, industrial and ma- 
rine salesman in San Francisco for 
Tide Water Associated Oil Co., is also 
Commander Harbaugh, skipper of the 
Volunteer Navy Harbor Defense Unit 
of the San Francisco Bay Area Naval 
Reservists. Unit, which is integrated 
with an Army defense unit, is organ- 
ized as the first line of defense for 
bay harbors in event of a _ national 
emergency. Mr. Harbaugh served for 
more than five vears as a Naval of- 
ficer during World War II. 


* * °o 


H. T. Ashton, manager of the cen- 
tral marketing region, Socony-Vac- 
uum Oil Co., was awarded the hon- 
orary degree of Doctor of Science by 
Miami University, Miami, Ohio, “in 
recognition of services performed in 
the gigantic oil industry and the serv- 
ices rendered in the war effort.” Mr. 
Ashton first joined Socony-Vacuum 
in 1929 when, as president and gen- 
eral manager of Lubrite Refining Co., 


that company became Lubrite Divi- 
sion of Socony-Vacuum with Mr. 
Ashton remaining as manager. 


* * > 


Robert Webb Coghill, director- 
superintendent, Companhia Brasileira 
de Petroleo, Gulf Oil Corp., has been 
honored by the Brazilian government 
with the “Order of the Southern 
Cross” for “rendering excellent and 
outstanding service to Brazil, not 
only through his activities in the 
administration of this important fac- 
tor in Brazilian national production, 
but also in developing commercial 
relationships which Brazil maintains 
with the United States.” 


° * o 


William H. Beim, recent recipient 
of a Master’s Degree from the Har- 
vard School of Business Administra- 
tion, has joined the W. H. Barber Co., 
large Independent with headquarters 
in Chicago. 
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*Pre-testing like this keeps DULUX out in front. 
Here, carborundum, forced by air pressure, gives a 


DULUX-finished panel a severe test for abrasive re- 
sistance. This is one of a score of tests, 
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... but the pre-tested* DULUX 
stands up year in and year out 


Your trucks have to go wherever your customers are! To 
make deliveries, they travel over every type of road in all 
sorts of weather. 

Logically enough, they need a heavy-duty paint job. And 
it’s here that Du Pont DULUX fits into the maintenance 
picture. Many experienced fleet operators depend on it to pro- 
vide a tough, flexible film that gives trucks long-term pro- 
tection against stains, hard knocks, and weathering. DULUX 
makes for easier maintenance, too. A quick wipedown is all 
that’s needed to restore its handsome gloss and color. 

For sparkling appearance and lasting protection . . . use 
DULUX on your fleet! 

E. I. du Pont de Nemours & Co. 
Wilmington 98, Delaware. 


Inc.), Finishes Division, 
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Frank Pickell, manager of indus- 
rial relations for Stanolind Oil and 
Gas Co., has been named advisor in 
industrial relations for the company. 
Succeeding him as manager of the in- 
dustrial relations department is Rob- 
ert S. Newhousc. . With McMan 
Oil and Gas Co. from 1914 to 1931, 
when he joined Stanolind, Mr. Pickell 
was made Stanolind’s superintendent 
of operations in 1942, and the follow- 
ing year became manager of the in- 
dustrial relations department. 
Mr. Newhouse comes to Stanolind 
after nine years on the staff of In- 
dustrial Relations Counselors, Inc., 
New York City. 


F. C. Fellingham has been named 
assistant administrative co-ordina- 
tor for Stanolind. He has been act- 
ing administrative co-ordinator for 
the past several months during the 
absence of V. E. Liles. After gradua- 
tion from Dartmouth in 1927, Mr. 
Fellingham joined Dixie Oil Co. as a 
magnetometer operator, later becom- 
ing a landman. When Stanolind ac- 
quired Dixie in 1931, Mr. Fellingham 
became a landman for Stanolind. 
Later he was made dictrict landman, 
division lancman, head of the tit’e 
survey department, and in 1943, as- 
sistant manager of industrial rela- 
tions. 


* * * 


Warren A. Beman, process prod- 
ucts engineer in the industrial dis- 
trict of Socony-Vacuum Oil Co., at 
Albany, N. Y., has been transferred 
to Socony’s ckemical products divi- 
sion of the lubricating department as 
a staff engineer, 


* * 6 


Jack Baumel, chief engineer for 
the Texas Railroad Commission, will 
leave for Venezuela, Dec. 3, to set 
up an oil conservation program. Mr. 
Baumel, who also heads the Oil Com- 
pact Commiscion’s Research Commit- 
tee, has been granted a year’s leave 
of absence at the request of Vene- 
zuelan officials. 


* * * 


John H. Beard, Lion Oil Co. bulk 
plant distributor at Stuttgart, Ark., 
currently is getting the jump on com- 
petitors through the use of a newly- 
installed radio-telephone on the panel 
of his service truck. “Here in the 
heart of the nation’s great rice belt 
we have farmers who are big time 
operators,” Mr. Beard says, “and be- 
lieve me, competition for their oil, 
gasoline, tire and accersory business 
is keen. That little gadget right there 
makes it possible for me to give 
Service on-the-spot ... and that type 
of service gives me an edge in sell- 
ing.” Radio-telephone, by which calls 
are relayed on to Lion’s division office 
at Little Rock to request ruch ship- 
ments of out-of-stock items, is effec- 
tive within 35 miles of Stuttgart tele- 
phone exchange. 
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Oil men attending the sixth annual golf tournament and barbecue of Premier Oil 

Re‘ining Co., Longview, Tex., recently included: (left to right) H. G. Plane, Chicago, 

Johnson Oil Refining Co.; Fred Schaefer, Chicago, Refiners Petroleum Co.; George 

C. Martin, Duncan, Okla., Rock Island Petroleum Co.; J. M. Souerbry. Longview. 

Keith Railway Car Co.; H. D. (Ike) Moore, Duncan, Wood River Refining Co.; and 
G. Jerry LePine, Chicago, Trans-America Petroleum Co. 


C. Z. Hardwick, vice president of 
Ohio Oil Co., Findlay, Ohio, and man- 
ager of refining and marketing op- 
erations, was elected to the board 
of directors, replacing Otto D. Don- 

nell, who has now 


retired from. the 
board. Mr. Don- 
nell retired as 


president of the 
company last May. 
Mr. Hardwick 
first joined Ohio 
Oil as a clerk in 
1921. Afterasteady 
series of advance- 
ments he moved 
to the Findlay gen- 
eral offices in 1934 
as assistant man- 
ager of refining 
and marketing. He was made man- 
ager of this department and com- 
pany vice president in 1945. At pres- 
ent Mr. Hardwick is serving on the 
Board of Councillors of the American 
Petroleum Institute. 





Mr. Hardwick 


K. L. (Ken) Larmee, Louisville 
Refining Co., Louisville, Ky., with a 
score of 76 emerged as state Inde- 
pendent oil man champion at the 15th 
annual golf tournament and outing 
recently held by the Kentucky Petro- 
leum Marketers Assn. at French Lick 
Springs, Ind. Mr. Larmee’s score, al- 
though well off from his 69 of last 
year, was still good enough to edge 
out the 78 of runner-up, J. L. (Whit- 
ey) Stoll, Stoll Oil Refining Co... . 
The outing was a great success, ac- 
cording to Herbert L. Clay, associa- 
tion secretary-treasurer. 


New additions to the jobber ranks 
include B. F. Rice, new owner of the 
Carolina Oil Co., Rock Hill, S. C., and 
incorporators of the Randolph Oil 
Co., Asheboro, N. C.—J. F. and C. W. 
McCrary and Ervin Frye. 


° * + 





Mr. Ellison Mr. Vaughan 


W. D. Ellison, manager of avia- 
tion sales for General Petroleum 
Corp., Socony-Vacuum Oil Co. sub- 
Sidiary, was made engine builders’ 
field representative in the southern 
California area for the parent com- 
pany, and F. F. Vaughan, assistant 
to Mr. Ellison, replaced him as avia- 
tion sales manager . .. Mr. Ellison, 
specialist in lubrication engineering, 
has been with General since 1930 and 
spent 27 years in China with a Gen- 
eral affiliate. He returned to the 
U. S. in 1942. 


* * * 


M. A. Bean, Independent distribu- 
tor for the past 40 years, Moorefield, 
W. Va., has finished the construction 
of three more service stations, has 
put in two new storage tanks, and 
has purchased a new transport truck 
and has another on order 
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Robert Doepel, president of Braun Bros. Oil Co., Winnetka, Ill., points out on a 
recently-completed office mural “Gravel Gertie,” famous old stern-wheel pusher 
of Material Service Corp. Mural was six weeks in making and illustrates oil in- 
dustry from well to home delivery. Mr. Doepel. who has been retailing petroleum 
products since 1925, now heads a firm with total storage of five million gallons, in- 
cluding newly-leased storage on the Chicago Sanitary Ship Canal. During World 


War I he was a lieutenant with the Combat Engineers, 33rd Division. 


In World 


War II with the rank of lieutenant colonel, he served as chief of Operations Branch, 
Fuels and Lubricating Division, Washington, D. C., in charge of purchases, pack- 


aging and shipping of petroleum products. 


At present he is commander of the 


Winnetka American Legion post 


Union Oil Co. of California news: 
Arthur C. Stewart, vice president, 
was named chairman of the Los An- 
geles Community Chest campaign, 
corporation division, for the second 
successive year ... Dean P. Hunter, 
district sales manager at San Jose, 
Calif., for the past year, was pro- 
moted to special representative in the 
company’s Chicago office, and Jack 
J. Greely, resident manager, San 
Francisco, succeeded Mr. Hunter at 
San Jose ... Fred C. Barr replaced 
L. E. Reark as manager of sales 
service, central territory. Mr. Barr, 
former personnel representative, has 
held many sales and operating as- 
signments in the Bay area. 

cad * oO 

F. Raymond Kraemer, credit and 
financial consultant of Mineola, N. Y., 
who is also secretary-treasurer of the 
Assn. of Eastern Petroleum Credit 
Megrs., attended the Empire State con- 
vention in Buffalo. He was substitut- 
ing for one of his clients, Harvey W. 
Lewis, Lewis Coal & Oil Co., Inc., 
Port Wachington, who was unable to 
get away for the meeting. 

* . * 

A. F. Gaines, B. G. Gaines and C. J. 
Johnson, all of Goldston, N. C., are 
the incorporators of Gaines Oil Co. 


which has been issued a charter to 
deal in petroleum products. Author- 
ized capital stock is $100,000. 

* * * 

Clark H. Kountz, vice president 
in charge of pipe lines, Sinclair Re- 
fining Co., has retired to a life of 
“fishing, traveling and loafing’’ after 
experience in the oil industry dating 
from 1901, when he started as a mes- 
senger boy with the Ohio Oil Co. In 
1905 he joined Prairie O'l & Gas Co. 
as secretary to the vice president 
and general manager, becoming as- 
sistant secretary of the company the 
following year and secretary and di- 
rector in 1910. In 1915 he was elect- 
ed vice president of the then newly- 
organized Prairie Pipe Line Co., 
which position he held until the 
merger of Prairie Oil & Gas and 
Prairie Pipe Line with Sinclair. He 
then became chairman of the board 
of the Sinclair Prairie Pipe Line Co. 
He has been vice president at Sin- 
clair Refining ever since 1936, when 
pipe line operations were taken over. 
He has also been chairman of API's 
Central Committee on Pipe Line 
Transportation since its formation. 
At the last API convention, he was 
made president of the Pipe Liners 
Club for 1948. 


James G. Craig has been appoint 
superintendent in charge of Cont 
nental Oil Co.’s off-shore drilling d 
velopments to superyise operatio: 
off the coasts of Louisiana, Texas ar 
California. Join- 
ing Continental 
in 1932, he served 
in various drilling 
assignments in the 
California fields 
and as region drill- 
ing superintendent 
before resigning a 
year ago to join 


another oil com- 
pany as_ general 
drilling superin- 


tendent, a post he 

held until return- 

ing to Continental. 
. * * 

C. G. Allenbach, Ohio regional man 
ager for Cities Service Oil Co. has 
been confined to his home because of 
illness. 





* * * 


Elmer Hubbard of Esso Standard 
Oil Co. district office in Buffalo re- 
ports that Mrs. Hubbard is now back 
home from the hocpital recuperating 
from the effects of a recent operation 

* * * 

S. A. (Sandy) Flint, division man- 
ager, Shell Oil Co., Cleveland, recent- 
ly awarded emblems at a company 
luncheon to approximately 175 Shell 
employes with service of 10, 15, 20 
and 25 vears. 
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YOUR BRAND 
TRADE MARK 


One of the National 
“60” SERIES LOW PUMPS 


‘ S 7, Ki fi for Jou 
Ae ail 


a® 9S Everywhere they are in use the new National “60” 
wt ; Series | /p ” lel tre : mm. 
9 Series Low Pumps are models of efhicient perform 
ance and smart, modern design. All inside com- 
YOU CAN ADD “60” SERIES ponent parts and major assemblies have long been 
PUMPS TO YOUR “38's” AND ae - pasta orm eng in me en 
1e «National “Of Series Low umps 1 *A 
CUT NEW EQUIPMENT COSTS ; 


inches high) include four models as follows: 


itatteed! tow Pomps wore epeciectiy-siiened. to med Model 62 has 12 feet of hose, which after use is drawn back 
Gi Med pense te ue oe none iis afieie van te smoothly into neatly looped position by a retracting nylon- 
: red cable. 
solve the problems and demands of your operators without covered cable 
discarding all of the good pumps you have on hand. Model 66 (Hose Reel Type) has 14 feet of hose on self- 
All National pumps in both series have the dial at eye- winding ball thrust bearing reel. Pulls out easily; stays in 


level height—o convenience in servicing the new, low-slung position without back-pull; rewinds automatically 
automobiles. Both series, too, have the exclusive National 
feature offered in no other pump, either high or low—a 
large, illuminated curved gloss panel above the dials for 
moximum display of your brand name ond trade mork. 
Order either your Series"60” or Series "38"' pumps now. 
Give your station the National "New Look.” 


Models 60 and 64 are to be announced later 






Send today for new descrip- 
tive bulletin giving complete specifica- 
tions on these streamlined, mechanically 
correct low pumps. 





NATIONAL PUMPS, Inc. 


General Offices: CINCINNATI 23, OHIO 
Factory. 1600 Wabosh St., Fort Wayne 1, Ind 
Pacific Coast Division Office: 1190 28th St.,. OAKLAND, CAL 
Branch Office 3605 East Olympic Bovlevard, Los Angeles 23. Co 
Export Office: 8 So Michigan Ave , Chicago, III 








gpECIFICATIONS 


double bulk- 
) ompartments - 3” gate 
c ae an d 
, _3”" lines ., walves 
heads—? emergency V4 
valves—? —2 ho 
tail 


Wheel . 
tires (4,200 & 
y tires)- 
ooked up 


OTHER “S-S” PRODUCTS 
Asphalt Distributors @ Tar 
‘ Kettle @ Burners Street 
Flushers @ Spray Units @ 
Maintenance Distributors 
@ Supply Tanks e@ Surface 
Heaters @ Shoulder Rollers 
and Agricultural equipment. 
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